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Sparks | 


“Mac the Mechanic says that 
grime does pay—for the soap man- 
ufacturers. 

* a 

The shortage of scrap iron re- 
minds us that some of those pre- 
posterous economic platitudes, so 
prevalent among the pinks in the 
high places, should be junked. 


* * * 


Congratulations to the Automo- 
bile Old Timers in boosting mem- 
bership to 1,100. The sight has been 
set for 1,500 by October, accord- 
ing to George C. Diehl, president. 


* * * 


Shelve Tire Dealer Bill 


Action on the tire dealers bill to 
restrict sales of tires to dealers 
only, which has been talked about 
for a long time, has been put off, 
at leest for this session of Con- 
gress, by the Senate Banking and 
Currency committee. 

ok * oe 


Paging Mr. Reuther! 

During a necessary shutdown 
because of a parts shortage, one 
of the largest car manufacturers 
accumulated sufficient supplies to 
run several days without interrup- 
tion. 

Upon resumption of activity a 
test conducted without the knowl- 
- edge of the union, or the workers, 
showed that output was 45 percent 
under the 1941 level. 


* * * 


Paging Mr. Reuther! 


In the plant of a leading manu- 
facturer, workers arbitrarily take 
a 15-minute rest period out of each 
hour. 

No, there is nothing in the con- 
tract about such action. They just 
take it. Maybe they spend that 
time building another barrel over 
which Reuther will try to put the 
company. 

* * * 


Paging Mr. Reuther! 

The downfall of France was pre- 
ceded by the failure of French la- 
bor to fulfill its obligation to do 
a fair day’s work for a day’s pay. 

The rotten economic organism 
soon fell prey to the rotten tactics 
of Hitler. 
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Supplier Strike 
Cuts Output to 
77,758 Units 


Peak 315,615 in July; 
Hudson, Studebaker 
Reopen This Week 


By Mel Humphrey 


Associate Editor 


DETROIT.—The crippling 
effect of supplier plant 
strikes on auto production 
was reflected last week when 


U. S. car and truck output 
dipped to an estimated 77,758 from 
the revised count of 80,546 in the 
previous week. 

Because of a single supplier 
tieup—the closing of Dura Co. in 
Toledo—auto assemblies dropped 
for the first time in a month in- 
stead of setting a record for the 
fourth consecutive week. 

Combined U. S. and Canada auto 
output fell to an estimated 79,904 
last week from the revised 84,979 
in the previous week. General Mo- 
tors was the only vehicle maker 
operating across the border last 
week. 

Although the output tally 
dropped slightly last week, July 


ended with U. 
AUTOMOTIVE NEWS - ee to- 
: ing an es- 
Production Estimate timated _ post- 
war record 
315,615 cars 
and trucks, a 
gain of 84,127 
vehicles over 
the previous 
peak of 231,488 
in April, Av- 
TOMOTIVE News 
estimates 
show. 
Passenger 
car _ produc- 
tion in July 
amounted to 
an estimated 
220,461 and 
c ommercial 
vehicles hit 
an estimated 


95,154 for the month. 
(Continued on Page 38, Col. 1) 
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Makers Rebuff Reuther Bid 


For Industrywide Parleys 


Output Meeting 


\|Fails to Jell 


NEW DARRIN CAR, previewed last week in Los Angeles, combines new design treat- 
ments with engineering advancements. It has square chassis construction, hydraulically 


operated windows, one-piece windshield. Weighs 2,400 pounds, 


will sell under $2,000, 


says Designer Howard Darrin. See story on Page 38. 


New Car Prices Delayed; 
Other Orders Issued 


Editor’s Note: Following are 
automotive orders issued since 
revival of OPA. New car price 
orders, incorporating 
prewar discounts and handling 
charges, have been delayed and, 
at press time, it appeared likely 
that they would be issued early 
this week. 


WASHINGTON. — Immedi- 
ately following the signing 
of the OPA revival bill July 
25 by President Truman, offi- 


cials of the price agency told 
Automotive News that orders fix- 
ing prices on new passenger cars 


Ford Grabs Lead as Sales Derby Opens 


By Pete Wemhoff 
Editor, Automotive News 

DETROIT.—Ford first, Chevro- 
let fourth—the postwar battle is 
on! 

That’s the lineup in the first 
‘compilation of new car registra- 
tions since 1941, but it’s far from 
the final score. 

First of all, the compilation (see 

31) includes only eight com- 

Ta. ey small states for the fiest 
half of 1946 (4,181 for Ford and 
2117 for Chevrolet). Secondly, 
Chevrolet was out of production 
for 113 days the latter part of 1945 
and early portion of this year. 

That the gap between Ford and 

Chevrolet, sales leader for nine 

out of 10 years prior to the war, 

soon narrow is indicated in 

production totals since Jan. 1. 
. To date Ford has produced 164,- 

784 cars while Chevrolet has 
' turned out 121,565 since the end 

of the GM strike in March. 

Current week’s output totals are 
10,245 for Ford, 10,653 for Chevrolet. 
' There are also several other up- 
eavals in: the first registration 
® report. For instance, Plymouth 
® ‘third in 1941) is now in second 
ace followed by Dodge (seventh 
n 1941) in third. 
| Following Chevrolet in fifth 
omes Nash, which stood twelfth 


in the same states in 1941. Chrys- 
ler, eighth in 1941, now ranks 
sixth, while Hudson (fifteenth in 
1941) has climbed to eighth spot 
for 1946. 
Pontiac, fifth 1941, 


in has 


Top Cars 
(8 States for First Half) 

New car registrations report- 
ed in Automotive News today: 
1946 1941 
Pos. Pos. 

1—4,181 17,318— 2 
2—3,185 
3—2,129 
4—2,117 
5—1,359 
6—1,012 
J—1,011 


Make 
Ford 
Plymouth 
Dodge 
Chevrolet 
Nash 
Chrysler 
Pontiac 
Hudson 
DeSoto 
Oldsmobile 
Buick 
Mercury 
Studebaker 


2,410—12 
4,929— 8 
10,158— 5 
2,262—15 
3,122—10 


For further details see page 
31, this issue. 


dropped to seventh while Olds- 
mobile (sixth in 1941) now oc- 
cupies the tenth spot. Buick, 

(fourth in 1941) is currently in 
the eleventh notch. These 
changes also reflect the long GM 
strike. 

Studebaker is another strike suf- 
ferer, having been delayed for 
three months in late 1945 in get- 
ting into production on 1946 mod- 
els. A shutdown for changeover to 
1947 models further cut into Stu- 
debaker’s registrations, moving 
that maker down to thirteenth 
from the ninth spot in 1941. 


Packard and Cadillac also suf- | 


fered from labor tieups. 

Leader among the eight states 
thus far reporting is Connecticut 
with 5,151 registrations in the first 
half of 1946, which is less than 
one-eighth of the number (42,837) 
registered in the same period of 
1941. 

Other states reported, with the 
1941 figure second, are as follows: 


West Virginia, 3,977 and 21,767; | 


District of Columbia, 3,518 and 20,- 
262; North Dakota, 1,929 and 7,626; 
Utah, 1,829 and 8,505; Arizona, 
1,486 and 7,329; Delaware, 1,383 and 
7,221; Vermont, 1,111 and 7,109. 


} 
dealers’ 


had been drafted and would be re- 
leased as quickly as possible. 

New truck prices would be com- 
ing up soon also, it was stated. In 
addition, it was said, there would 
be many other new orders and rul- 
ings affecting the automotive in- 
dustry and trade. 


Thereupon OPA led off the next 
day with this one: 


“Ceiling prices of both new 
and used passenger cars in ef- 
fect June 30, 1946, were restored 
when the new price control act 

| became effective July 25 and will 
remain effective until new sched- 
ules are issued. 

“All deliveries of new and used 
cars after July 25 must be at or 
below the OPA ceiling prices. This 
applies even in cases where the 
buyer agreed with the seller during 
the interim, when price controls 
were off, to pay in excess of the 
ceiling and made a down pay- 
ment.” 

Following this, OPA pointed out 
that ceiling prices of used cars 
were reduced four percent on July 
1, 1946, which reduction automatic- 
ally became effective with the new 
price control extension act. Since 
a similar four percent cut in used 
car prices was made on Jan. 1, 
ceiling prices are now eight per- 


in Appendix A of MPR 540. 


|industry advisory 
| which were in existence on June 


reinstated under the terms of the 
Price Control Extension Act of 
1946. 

This means, OPA pointed out, 
that the 685 industry advisory 
committees will continue to ad- 
vise and consult with the price 
administrator on matters per- 
taining to their industries. 

On Saturday, OPA said that in- 


(Continued on Page 11, Col. 1) 
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cent less than the schedule listed | 


Next, OPA announced that all | 
committees 


30, 1946, have been automatically | 


Even 3 Firms Present 
Voice Preference for 


Talks on Local Level 


By Mac Gordon 
Staff Writer 


DETR OIT.—Automobile 
manufacturers still prefer in- 
d:vidual conferences with la- 
bor on problems of produc- 


| 

tion and employment. They 
firmly oppose any joint discussion 
or action which the UAW-CIO 
could use as an opening wedge 
towards industrywide collective 
bargaining. 

These were the significant devel- 
opments surrounding the UAW’s 
attempt to meet last Friday with 
representatives of nine auto mak- 
ers in a discussion of ways to re- 
move the many bottlenecks to full 
production. 

The three companies which 
sent representatives to the con- 
clave — Studebaker, Willys and 

. Kaiser - Frizer®*— ‘each invited 

union leaders. to-visit their — 

and discuss individual diffi- 
culties which they face. 

Notably, every company partici- 


pating in the conference mentioned- 


supplier strikes or materials short- 
age8S Which affected its operations 
alone and did not concern other 
plants to the same degree. There 
seemed only a few bottlenecks 
which were. hindering output at 
more than two or three of the 
members of the industry. 

Nearly all of the six concerns 
who declined to attend the confer- 
ence emphasized localized prob- 
lems, which they contended other 

makers could do little to solve. The 
rejectees also bade the unionists to 
confer about these production bar- 

(Continued on Page 6, Col. 1) 


Wisconsin Acts 
To Protect New 
Car Deposits 


MADISON, Wis.—The State Mo- 
tor Vehicle department disclosed 
Thursday that it is working out a 
system for protecting the thou- 
sands of prospective automobile 
purchasers who have made de- 
posits with dealers toward the de- 
livery of new cars. 


The department is asking 2,200 
dealers in the state to file state- 
ments showing the amount of such 
“earnest” payments held in trust 
|}and the number of depositors. 
The reports will be checked 
| against dealers’ financial ability 
| statements, already on file in the 
| department. 

If it is found that any dealer's 
| working capital is less than the 
| amount of customers’ money held 
on account, he 
file a surety bond, Commissioner 





Ben Marcus of the department,. 


revealed. Marcus said that he has 

|; yet had no complaints as such 

| from depositors, but that he has 

received some inquiries. 

| He said that dealers in general 

| neve approved the methods he 
(See WISCONSIN, Page 6, Col. 5) 


will be asked to. 
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Ford . . 


teuls 6 


83 for Henry 





HENRY FORD, founder of Ford Motor Co., receives a testimonial plaque from Arthur 
A. Ternes, president of the Dearborn Chamber of Commerce, as more than 50,000 
gathered at Dearborn to honor Ford on his 83rd birthday July 30. 





PART OF THE 50,000 persens who jammed Ford Field, Dearborn, last week to wit- 
ness the celebration honoring Henry Ford on his 83rd birthday. 





FORD FAMILY at the Dearborn celebration. Left to right, 


Ford Feted on 


Henry 
Ford Il, Mrs. William Lemon, William Lemon, Mrs. Benson Ford, Benson Ford, Mrs. 
Walter Ford II, Henry Ford and Mrs. Henry Ford. 


Walter Ford Il, 


83rd Birthday 


At Dearborn Celebration 


DEARBORN.—At least 50,000 
townspeople and Detroiters attend- 
ed the mammoth celebration given 
Henry Ford on the occasion of his 
eighty-third birthday July 30 at 
Ford Field in suburban Dearborn. 
The affair was arranged by the 
Dearborn Chamber of Commerce 





Roll Call | 


482 New Car Dealers 


In Cook County 


CHICAGO.—New car outlets in 
Cook county rose to a total of 488 
on July 1, topping the 482 figure on 
the same date in the prewar year 
of 1941, a survey by the Chicago 
Automobile Trade Assn. showed 
last week. 

The gain was marked by com- 
parison with July 1 last year, when 
the number amounted to 405. Two 
years ago the number stood at 394; 
in 1948, at 399; and in 1942, at 426. 

By makes of cars the totals as of 
July 1 were: Buick, 32; Cadillac, 11; 
Chevrolet, 49; Chrysler, 31; Crosley, 
1; De Soto, 33; Dodge, 39; Ford, 58; 
Hudson, 32; Kaiser-Frazer, 42; Lin- 
coln-Mercury, 12; Nash, 25; Olds- 
mobile, 33; Packard, 22; Plymouth, 
102; Pontiac, 32; Studebaker, 21, 
and Willys, 10. 


and included the presentation of 
a plaque to the industry’s pioneer 
and a half-hour broadcast on 4a 
Columbia national hookup. 

Ford Field, the setting for the 
event, is a natural amphitheater 
and the hillsides surrounding the 
bandstand were solid with people. 

Ford officials attending includ- 
ed Ernest Breech, new executive 
vice-president; Jack Davis, vice- 
president and director of sales 
and advertising, and John Bu- 
gas, vice-president in charge of 
personnel. 


The program opened with selec- 
tions by the Ford Symphony Or- 
chestra and the 100-piece Ford 
mixed chorus, interspersed with 
selections by nationally known 
artists. Then came the broadcast 
with Malcolm Bingay, editorial di- 





Start Scrap Drives Now, 


CPA Asks Industry 

WASHINGTON.—John OD. 
Small, CPA administrator, calle:1 
on industry last week to launch 
extensive scrap drives immedi- 
ately so that threatened curtail- 
ments in steel production can 
be averted. 

“We are asking industry 
through its executives to imme- 
diately institute a survey of all 
properties for sources of scrap 
and to arrange to immediately 
collect and move the scrap into 
material supply lines,” Small’s 
appeal said. 





3 Decontrollers 
Begin Study of 
Price Curb Need 


WASHINGTON.—President Tru- 
man’s appointees to the three-man 
price decontrol board were sworn 
in last week after being promptly 
approved by the Senate. 

Chosen for the task of determin- 
ing when supply has met demand 
sufficiently to leave prices uncon- 
trolled are: 

Roy L. Thompson, president of 
the Federal Land bank of New 
Orleans and former economics pro- 
fessor at Louisiana State univer- 
sity, chairman of the panek 

Daniel W. Bell, president of 
American Security and Trust Co., 
Washington, former acting director 
of the budget and undersecretary 
of the treasury. 

George H. Mead, chairman of 
Mead Corp., Dayton, O., and a 
member of the Office of War Mo- 
bilization and Reconversion’s ad- 
visory board. He is the Republican 
member of the three-man board. 

On taking office, Thompson de- 
clared that the board “intends to 
reach its decisions after full and 
impartial consideration of the 
facts.” 


Klingler Foresees 
Brighter Future 
For Car Output 


PONTIAC.—H. J. Klingler, gen- 
eral manager of Pontiac, last week 
told General Motors dealers that 
automobile pro- 
duction has ap- 
parently gone 
through its worst 
stages and that 
progressive im- 
provement seems 
likely. 

Pontiac, during 
July, produced 
11,400 cars as 
against an orig- 


inal estimate of : 

35,000, Klingler H. J. Klinger 
said. During Au- 

gust, should the parts supplier 


strike be cleared up, the Pontiac 
plants will work five day weeks, 
he added, with a hope for produc- 
tion of 16,000 units. 

Bodies are still the largest pro- 
duction bottleneck, Klingler told 
the dealers. This problem should 
be alleviated, he believes, by bright- 
ening of the spring wire situation. 
Strikes in the plants of larger sup- 
pliers still continue however, and 
are being felt in many items. 

Pontiac will continue its prac- 
tice of shipping only complete cars 
for retail sales, Klingler said. 
“When we can’t ship a complete 
car, we won't ship!” 


Timken Axle Gets 
Brake Plant Site 
In Ashtabula 


ASHTABULA, O.—Ray L. Morri- 
son, head of the Brake division of 
Timken-Detroit Axle Co., has an- 


rector of the Detroit Free Press,| nounced the acquisition of a 45- 
giving the keynote talk and Poet/acre site here, on which will be 
Eddie Guest reciting a tribute to| erected a new plant for the manu- 
Ford especially written for the| facture of brakes and related parts. 


occasion. 


One of the interesting highlights | will 


Morrison estimated that the plant 
employ approximately 500 


of the evening was the mass sing-| workers when full production is 
ing by the chorus and guests of | reached. 


“Happy Birthday, Mr. Ford” as he 
turned to leave the platform after 
receiving the plaque. 


Nalle Elected 
Richard T. Nalle of Philadelphia, 


On the eve of his birthday Ford|executive vice-president of Mid- 
called upon the young people of|vale Co., has been elected to the 
the nation to solve our problems| board of directors of Pennsylvania 
which he termed “only temporary.” | Salt Mfg. Co. 





Government Subsidies Favored .. . 





Syn 


thetic Rubber Firms 


May Get U.S. Support 


WASHINGTON. — A _ recommen- 
dation calling for federal support 
of privately-owned synthetic rub- 
ber companies as part of a na- 
tional long-range rubber policy 
was sent to President Truman and 
Congress last week. 

The recommendation was em- 
bodied in the second report of the 
Inter-Agency Policy Committee on 
Rubber, which also urged the crea- 
tion of a national rubber super- 
visory agency to “keep the coun- 
try’s rubber position under con- 
tinuous review.” 

Although suggesting eight pos- 
sible methods for government 
aid to synthetic rubber produc- 
ers, the committee said it did 
not recommend any particular 
type of aid at present, “since it 
would be unwise to enact such 
legislation until future circum- 
stances demonstrate that synthe- 
tic rubber cannot compete with 
imported natural rubber.” 

However, the report said it was 

inclined to favor two _ possible 
methods—government subsidies, 
and product specifications which 
would require the use of synthetic 
rubber. 

Any support methods to be se- 
lected, stated the report, should 
be determined by the proposed su- 
pervisory board whose job should 
be to coordinate all government 
activities involving rubber. 

Discussing means of support, the 
committee found something wrong 
with a majority of its other sug- 
gestions as follows: 

An excise tax on the sale of ar- 
ticles containing natural rubber. 
but this, said the report, would 
raise the question of distinguish- 
ing between products made domes- 
tically and imported natural rub- 
ber and violate the spirit if not 
the text of existing international 
agreements. 

A government monopoly on the 
purchase and sale of natural rub- 
ber, to foster the use of synthe- 
tics by limiting the sale of na- 
tural or by selling imported rub- 
ber at higher prices. This, the 
record stated, would be contrary 
to the government’s policy of fa- 


U. S. Traffic Toll 
40% Over 1941 
For First Half 


CHICAGO.—A 40 percent gain in 
traffic deaths to 15,750 was made 
during the first six months of 1946 
compared with the corresponding 
period a year ago, National Safety 
Council reported last week. 

Declaring that “the traffic acci- 
dent total is still a disgrace to the 
country,” Ned H. Dearborn, presi- 
dent, found a brighter factor in 
the trend since V-J day. In the 
first four months of this year the 
death total ran “neck and neck” 
with 1941, which set an all-time 
high. 

In May, the toll dropped 21 per- 
cent below May, 1941, and June 19 
percent below that month a year 
ago. The 2,510 fatalities in June 
were 27 percent higher than the 
June, 1945, rate. 


voring private enterprise and ob- 
jectionable to foreign govern- 

ments. 

A customs tariff to discourage 
imports of natural rubber and thus 
promote the production and use of 
synthetic. This method, explained 
the report, would conflict with free 
duty commitments in existing 
trade agreements and raise the cost 
of rubber products 

Import quotas to limit natural 
rubber imports, thereby forcing 
the use of synthetic rubber. But 
this, said the report, also would 
conflict with trade agreements and 
tend to limit synthetic usage to 
products presenting few problems 
—such as tires. 


A certificate plan which is a 
variation of the import quota tech- 
nique. Manufacturers of synthetic 
rubber would be licensed by the 
government and purchasers would 
receive certificates entitling them 
to buy a certain amount of rub- 
ber for each pound of synthetic. 
This would limit the importation 
of domestically produced synthetic, 
but, stated the committee, it might 
not cause synthetic to enter into 
a sufficient number of diversified 
products. 


An industry code or agreement 
among manufacturers to use spe- 
cific quantities of synthetic rub- 
ber in their products. This, said 
the report, without added com- 
ment, might be made compulsory. 

The committee also firmly rec- 
ommended the need for “active 
and vigorous research” to enable 
synthetic rubber to compete with 
natural rubber in a free market. 





Dealer Absorption 
Ended on Farm 
Equipment, Parts 


WASHINGTON. — Restoration of 
full prewar discounts and handling 
charges on farm equipment and 
replacement parts, effective July 
31, was authorized last week by 
OPA. 

It was 
applying 
Crawford 
extconsion 
new cars 
shortly. 

Manufacturers and jobbers are 
now permitted to boost retail list 
prices by the full 10 percent in- 
crease which was granted them in 
May. Hitherto, dealers had been 
compelled to absorb 5 percent of 
the factory increases. 

Dealers also regained the 2 per- 
cent charge for handling and trans- 
fer costs, which OPA had totally 
eliminated. OPA officials estimated 
that the actions will effect a 6 per- 
cent rise in the retail prices of 
farm equipment and replacement 
parts. 


the agency’s first order 
the provisions of the 
amendment in the OPA 
act. Similar orders for 
and trucks are expected 


Parking Meters in Fla. 
TAMPA, Fla.—The City Board of 
Representatives is preparing to au- 
thorize the purchase of 1,350 addi- 
tional parking meters for installa- 
tion in downtown areas of Tampa 
and Ybor City. 





PRODUCTION of both sedan-type and partition-type Clipper Cabs is well under wa) 
at a rate nearing 25 a day, Geo. T. Christopher, president and general manager of th: 
Packard Motor Car Co., announced last week. The first cab, off the assembly line 2 
few weeks ago, was shipped to the Pacific coast. The first delivery in the United States 
was made to the Tanner Motor Livery Co., which operates taxicabs in Southern Cali- 
fornia, Arizona and Nevada. The first passenger in the first cab was 21-year-old 
Patrice Munsel, now in her fourth year with the Metropolitan Opera Co, 
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[* THIS bewildering world with 
overturned economics, fantastic 
politics and dizzy social standards, 
all of us sometimes become dis- 
couraged. But, after all, there is 
no hopeless situation. It is only 
that men get hopeless about them. 
With the world living closer to- 
gether than ever before, the only 
answer is understanding and co- 
operation. 


That is the reason I was glad 
to see so many attend the re- 
cent Automotive Trade Assn. 
Managers meeting in Chicago. 
This association, consisting of 
the executives of national, state 
and local associations, has been 
a potent factor in‘ this trade 
since it was organized 25 years 
ago. There were state and local 
automobile dealer associations 
existing before the national asso- 
ciation was formed in 1917. 


The local associations were the 
organizations that sponsored the 
various automobile shows through- 
out the country. The income from 
the shows kept the association 
alive. Many of them were a strong 
influence on their communities. In 
the early days state associations 
didn’t fare so well. This industry 
was in its infancy. Everything was 
new and it was more difficult to 
get statewide support. Neverthe- 
less, since the early days such 
states as Texas, Minnesota, Wis- 
consin, Illinois, Pennsylvania and 
Ohio had functioning organiza- 
tions. Many other states also had 
organizations which would wax 
strong and grow prosperous or 
wane and decline largely due to 
the inspiration of the current lead- 
ership. 

Since the NRA days in 1934 most 
states have continued an active 
organization. Those who dropped 
by the wayside revived during the 
war years so that now practically 
j all states, as well as all large com- 
; munities and many counties, are 
thoroughly organized. 

* * * 


Dealer Leaders 
Take Part 


bps agenda of the recent Chi- 
cago meeting was far different 
than the original meeting which 
discussed mostly show activities. 
Instead of a handful of association 
managers, there were more than 
60 at the Chicago meeting. The 
attendance was augmented, which 
is a healthy indication, by a great 
many dealer leaders, including A. 
S. Stuebing, president of the Los 
Angeles dealers association; J. F. 
McManus jr., president of the Chi- 
cago association; John Rihm, pres- 
ident of the Minnesota associa- 
tion; E. W. Fisher, president of 
the Wisconsin association; Ralph 
Nichols, president of the Tennes- 


‘ | Just Among 
; | Dealers 
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This column is to celebrate the 
business anniversaries of dealers 
who started 27 years ago. In 1919 
there were 140 automobile manu- 


Dealers tell me 


By John O. Munn 





see association. NADA directors 
also attended, including B. B. 
Burns of Illinois, Ed Benning of 
Wisconsin, William L. Mallon, pres- 
ident, and Lee Moran, executive 
vice-president of NADA. 


One session was devoted to the 
activities of NADA. J. B. Van 
Tassel, business analyst at the 
Washington headquarters, out- 
lined the national program de- 
veloping a library of facts and 
figures of dealer operation in 
which the state associations 
promise to cooperate. Irrespec- 
tive as to how important the 
NADA contacts with the govern- 
ment have been in the past, I 
predict that this program is 
more fundamental and will be of 
more permanent benefit to all 
members of the trade. 

A very important paper on pub- 
lic relations of trade associations 
given by V. C. P. Dreiske, of a 
large national advertising agency, 
was well received. Most trade as- 
sociation managers realize the im- 
portance of good public relations. 
Public relations need to be em- 
phasized by the trade just now on 
account of the adverse publicity 
released by OPA during dealers 
fight for the Crawford Amend- 
ment. 

* * * 


Like Good Manners 
For Individuals 


RESPONSIBLE automobile 

‘dealer long ago came to the 
realization that he faced an oppor- 
tunity of making his dealership 
not merely an agent for some 
manufacturer, but something much 
more. He sees the opportunity of 
directing the public’s attention to 
the fact that selling cars is the 
least important aspect of his busi- 
ness. His real contribution is one 
of service to automobile owners 
in the community and converting 
the cars they buy into satisfactory 
miles of transportation. 


Most dealers, while they value 
the contract with the factory, 
consider their most profound 
duty is to bring their community 
all the advantages of automobile 
ownership. Dealers who consider 
the public first, of course, auto- 
matically establish the best pub- 
lic relationship. They look to 
good public relations to keep 
them expanding and growing 
even at the time the industry 
itself might show a decline. 

It was brought out in the dis- 
cussions that public -relations for 
business is like good manners for 
an individual; that even the grease 
boy in the dealership is an im- 
portant factor in relationship with 
the public. 


* * * 


Dealers Must Have 
Mutual Respect’ 


(LACES S. KLUGH, manager of 
the Pennsylvania Automobile 
Assn., read a comprehensive paper 
on exorbitant finance charges 
and pointed out the duty of the 
trade, including dealers, bankers 
and finance companies in protect- 
ing the public. 





‘Summing It Up’ 
Capsule News Sent 


To PAA Dealers 


HARRISBURG, Pa. — The first 
issue of Summing It Up, a quar- 
terly report of Pennsylvania Auto- 
motive Assn., was mailed to mem- 
bers last week. It is prepared un- 
der the direction of the Bulletin 
and Publicity committee. 

The association’s activities in the 
state and its contribution to na- 
tional matters are listed briefly for 
each month. 

“The quarterly will follow the 
idea of keeping our members in- 
formed as to what PAA is doing 
behind the scenes in their behalf. 
Obviously we can’t call on each and 
every one of you, nor can all of 
you drop in to see us, so we'll use 
the next best method and write 
you,” C. S. Klugh, manager, told 
members in the initial issue. 


Va. Dealer Price Vow 


Maintenance of Goodwill Aim of Pledge Adopted 
By 700 at Summer Conclave 


RICHMOND, Va.— Pledging its 
membership to “an honest price 
structure” designed to maintain 
“the continuous goodwill of the 
public,” the Automotive Trade 
Assn. of Virginia held its summer 
convention here with more than 700 
dealers in attendance. 

Walter J. Wilkins, president of 
the association, pointed out that 
the convention had been called as 
a special instructive session de- 
signed to keep dealers abreast of 
current legislation and trends af> 
fecting all phases of the auto deal- 
er’s business. 

The streamlined one-day business 
meeting was devoted principally to 
the discussion of current business 


Attend First Session . . . 





NEW MANAGERS attending their first convention of the Automotive Trade Assn. 
Managers in Chicago. left to right, David P. Whelchel, executive vice-president of the 
Tennessee dealer association; A. R. Christie, secretary-manager of the Oklahoma group, 
and Roscoe Hambric, executive secretary of the Kansas dealers association. 





OTHER MANAGERS attending their first ATAM convention included, left to right, 


Kenneth Spry, manager of the Greater Kansas City dealer association; George Means, 
secretary-manager of the Iowa dealer group, and Walter C. Mallory, general manager 


of the Florida association. 


Praises ‘Teeth’ 
In N. Y.’s New 
Dealer Law 


ALBANY, N. Y.—Increased deal- 
er responsibility and the protec- 
tion of buyers against fraudulent 
practices afford greater safety for 
buyers of automobiles in New 
York state, Commissioner of Mo- 
tor Vehicles Clifford J. Fletcher 
stated after the new dealer regis- 
tration law went into effect July 1. 


Under the new law, no one can 
legally engage in the business of 
buying or selling motor vehicles 
in the state unless a certificate of 
registration has been obtained 
from the Bureau of Motor Ve- 
hicles. 

Under the old law, dealer regis- 
tration was voluntary, while it is 
compulsory now. Any dealer who 
obtained dealer plates prior to July 
1 under the old law is considered 





misleading advertising; 5. Failure 
to comply with any rules and reg- 
ulations of the commissioner for 
enforcement of the law, and 6, lack 
of a “place of business” within the 
meaning of the law. 

Where an application is denied, 
or a registration suspended or re- 
voked, the applicant may have a 
hearing on request. As a matter 
of procedure, hearings will ordi- 
narily be held before suspension 
or revocation, so that the commis- 
sioner will have all the facts be- 
fore he takes final action. The 
commissioner’s action is subject to 
review by the courts. 


On the House . . . 


Facing still higher materials costs, auto makers shortly will be 
forced to ask OPA for a further boost in new car prices. . 
dealers’ association had a good suggestion for dealers while they 
were awaiting new car prices: “In the interest of good public rela- 
tions, dealers would do well to deliver to their customers such new 
cars as they have indicated they have in stock. Failure to do so may 


and legislative trends affecting the 
automotive trade in the state and 
nation. 

That human relations will play 
an increasingly significant role in 
the development of successful busi- 
ness enterprises in America was 
the summary declaration of speak- 
ers. 

O. M. McCullough, manager of 
the district office of CPA, re- 
ported to the assembled dealers 
that regulations limiting the vol- 
ume of non-housing construction 
had been continued beyond a 45- 
day period during which some 
hope had been held that controls 
would be relaxed. 

A survey of the construction sit- 
uation is now being made by the 
CPA, he said, in order to determine 
if controls can be relaxed on non- 
housing projects. However, McCul- 
lough declared, the study will take 
“several weeks” to complete. 

Richard S. Thompson, chief of 
the Automotive Replacement Parts 
section of WAA, warned that “con- 
siderable misapprehension” existed 
with regard to WAA disposal of 
surplus automotive equipment and 
blamed most of the delay in the 
disposal program on_ inventory 
problems. 

Nearly 90 percent of the $50,000,- 
000 in orders piled up by dealers 
seeking surplus equipment was for 
passenger-car parts which were not 
declared surplus, Thompson said. 
He expressed the hope, however, 
that a new catalogue issued by the 
regional offices of the WAA would 
keep abreast of the types and quan- 
tities of automotive supplies now 
available as surplus properties. 

Calls for Labor D 
John T. Grigsby, former industry 

representative on the War Rela- 
tions board in Richmond, declared 
that employer-employe relations in 
industry today are human rather 
than labor relations. 

“The area of controversy within 
the field of human relations in in- 
dustry must be reduced, and when 
this is done the field of agreement 
and understanding will be in- 
creased,” he explained. “This will 
mean the substitution of industrial 
democracy for autocratic control.” 

Discussing employer-employe re- 
lations, the Richmond attorney 
cautioned employers to “free them- 
selves of the thought that labor is 
a commodity to be exploited.” 

“The laborer does not work for 
cash alone,” Grigsby said, adding 
that it is the employer’s responsi- 
bility to develop the incentives 
which will cause the worker to 
“give forth his best effort.” 

Discussing proposed group insur- 
ance endorsed by the association 
for its members and their em- 
ployes, State Delegate Edmund De- 
Jarnette, of Hanover county, re- 
minded the dealers that “if private 
enterprise does not provide social 
security for every class of employe, 
the government will.” He observed 
that in 35 states last year legisla- 
tion was offered in the state as- 
semblies which would make bene- 
fits offered by group insurance to 
(See VIRGINIA, Page 34, Col. 5) 









. . Indiana 







facturers, 132 making gasoline 
cars, five making electric cars, and 
three steam cars. The wholesale 
unit value of automobiles that year 
was $862, up about $200 from the 
preceding year, due to war infla- 
tion. Production that year totaled 
1,650,000 cars and 275,000 trucks. 
The Ford family became the sole 
owner of Ford Motor and a $6 a 
day minimum wage scale was es- 
tablished. 

C. Harold Wills left Ford to or- 
ganize his own company. GMAC 
was formed. The flat rate system 
for repairs was being investigated. 
Studebaker discontinued carriage 
making to devote its entire time 
to automobiles. GM bought an in- 
terest in Fisher Body, and Nash 
an interest in Seaman Body. 

It was the first year after peace 

(Continued on Page 33, Col. 1) 


The meeting was international in 
scope. Howard B. Moore, general 
manager of the Toronto Automo- 
bile Trade Assn. of Canada, who 
has been an active member for 
years, was in attendance, and 
Manuel E. Razo of Mexico joined 
the association and attended for 
the first time. The present officers: 
Louis Milan of Wisconsin, presi- 
dent; Glenn Atcheson of Minne- 
sota, vice-president; Edward 
Cleary of Chicago, secretary-treas- 
urer, were returned to office. 

I am certain, to maintain our 
democratic way of life, under- 
standing and cooperation are nec- 
essary. I am certain that trade | causes: 
associations can be invaluable in| 1. A material false statement in 
nourishing mutual respect of all, the application; 2. Illegal use of 
dealers who must live and work , number plates; 3. Fraud or fraudu- 
together in a common destiny. lent practices; 4. Dishonest or 


as meeting the requirements of 
the new law. 

An official certificate of regis- 
tration will be sent dealers who 
registered before July 1. The cer- 
tificate must be displayed promi- 
_nently in all main and branch of- 
fices of each dealer. 

The commissioner can force an 
offender out of business by sus- 
pending or revoking the registra- 
tion of any dealer for a violation 

The commissioner may deny the 
registration application of any 
dealer, or suspend or revoke a reg- 
istration, or refuse to renew a 
registration for any of these 








provoke criticism far more costly than the amount to be gained on 
the few cars held in inventory.”. . . 

C. HE. Fribley, president of New York state dealers group, and 
Nelson H. Benedict, vice-president of Fribley’s Norwich (N. Y.) 
dealership, dropped into this mugg’s office for a long chat last 
week, still exuberant over the association’s recent state conven- 
tion. ... Don Allen’s Chevrolet newspaper is back in civilian dress 
in Buffalo; circulates to employes of his several dealerships. . . . 
CIO President Walter Reuther gave one of his usual yelps when 

the Crawford amendment passed, handed a release to Detroit papers 
“exposing” Sen. Wherry of Nebraska, “who is responsible,” as a 
partner in Wherry Brothers (Ford), Pawnee City, Neb., and ques- 
tioned Wherry’s right to promote legislation that “directly benefits 
. .. government officials.” Now, now, Walter, we're certain all the 
congressmen knew Wherry’s connections long before you “exposed” 
him, and we’re certain that they felt the small businessmen’s claims 
were justified. ... Wm. R. Kraft, Indianapolis dealer, did some fancy 
doodling at a recent board meeting of the ADAI; came up with a 
cartoon showing the possible dire financial straits of a 1950 auto 
dealer (Want to see it?). . . . Lincoln-Mercury is sending a new 
dealers’ edition of the plant’s house organ to all its dealers. 

—PertTe WemMHOFF 
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AUTOMOTIVE 


WE STAND FOR: 


1. Fair and equitable contracts between manufac- 
turers and dealers in motor vehicles, parts and ac- 


truck. 1 3. Every dollar of gasoline taz col- 
by state or federal governments applied to 
he building and maintenance of highways. 1 4. The 
elimination of governmental and bureaucratic con- 
trols over this industry. 15. A return to the precepts 

NEWS independence and the rewards of applied energy 
and ability, which made America and gave more of her citizens more of 
the better things of life thas anywhere else in the world. 


Dear Walter Reuther: 

N CALLING an all-industry conference on car production, 

you couldn’t by any chance be trying to draw a “red 
herring” across the real reasons why sufficient new cars 
aren’t being built, could you? 

You wouldn’t want to prevent the public from being re- 
minded that you were the one that started the whole string 
of strikes and work stoppages among UAW-dominated 
plants, so that you could enhance your own political position 
in the CIO, would you? 

You wouldn’t have in mind substituting some great 
“dream plan” to cover up the fact that you were the 
fountain head of the drive to eliminate incentive pay in 
all automotive plants, when it has been proved beyond 
doubt over the years that such systems have always re- 
sulted in more work produced per man-hour? 

You couldn’t possibly be trying to divert public thinking 
away from the fact that the present unnatural high prices 
of cars is due directly to your starting the “increased pay” 
ball rolling throughout the industry last fall? 

It couldn’t possibly be that, in calling this conference of 
just vehicle manufacturers, you were endeavoring to divert 
attention from the very basic reason for present holdups in 
production, as brought out by Ford Motor—the present 
strikes in UAW-dominated parts plants. 

Or it isn’t because you have lost your control over these 

small plant local unions—if you ever had any control over 
them—that you are endeavoring to keep from the public, 
is it? 

You couldn’t possibly be trying to have both the public 
and industry forget that you were the instigator of blud- 
geoning thousands of key workmen away from their jobs 
to attend a mass meeting in Detroit’s Cadillac Square the 
other week to impress the public with the political strength 
of your PAC, could you? 

You wouldn’t have had any idea that in calling this 
meeting and trying to force all industry heads to come, 
you would set the pattern for all-industry conferences 
that might result in eventually reaching your goal of 
forcing the manufacturers to deal with you as a group 
on wage and other purely individual factory internal 
problems? 

We’d like to think that your interests in the present prob- 
lem are purely unselfish and that your action in calling this 
conference had no bearing on any future moves you may 
have in the back of your mind. 


38 
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us doubt very much if you had any real desire to undo the 
harm you have already done to automotive production and 
to the economy of this great country of ours. 













cessories. 1 2. A fair profit to the dealer on every 
used vehicle accepted in partial payment for a new 









But your past history—your recent past history—makes | 
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--a word in 


M. Slocum 


(1) If the problems 
economic 
country; (2) if there were not lit- 


the answer; (3) 
if this attempt to transplant dou- 
ble-talk (with which we are now 
so familiar) out of Washington 
and into a locality where our citi- 
zens from general managers to fac- 
tory sweepers know only one 
method of getting anything ac- 
complished, i.e. to go ahead and 
get it done! If all these things 
were not obvious, the smart-alec 
request of Walter Reuther, CIO- 
UAW front-page hound, asking the 
manufacturers to sit down with 
him and his henchmen to try and 
figure out a way to break the pro- 
duction stalemate, would have 
called for nothing much more than 
a good belly-laugh here in Detroit. 
oe * * 

THE REASON motor vehicle 
production is down is as well 
known to every man, woman and 
child above the fifth grade as it 
is to the self-seekers in the unions 
themselves. A continuous series of 
strikes in the supplier plants hds 
slowed even the giant GM, Ford 
and Chrysler plants to a quarter 
of what they could be producing 
every day. Even a moron could 
see through the Reuther plan to 
drag a red herring across the trail 
of a resentful public, who are get- 
ting pretty well fed up on the lack 
of control which, if we are to be- 
lieve the labor leaders themselves, 
they are too weak to repudiate. 

. * * * 

IT IS HARD for us to believe so 
smart a group as the labor union 
strategists could have deliberately 
arrived at so ill-advised a conclu- 
sion as this attempt to throw the 
scent off their own trail unless 
they were desperate for a way out. 
The fact is, of course, that the 
rank and file membership in the 
Detroit factories are beginning to 
ask the labor leaders when they 
are going to get control over the 
supplier locals who are continu- 
ously depriving them of full-time 
employment. It is the pressure 
from this source which is, for the 
first time since war’s end, scaring 
the living daylights out of the 
pampered union leaders who have 
had everything their own way for 
so long they have seemingly lost 
all touch with the common facts 
of life. 


% * * 


THE MEN and women who work 
in the automobile assembly plants 
in Detroit, Flint, Lansing, Keno- 
sha, and South Bend and elsewhere 
are not blaming the factory man- 
agement for their present-day trou- 
bles. They are blaming Walter 
Reuther and his cohorts and they 
are not going to take any more 
doubletalk for an answer. They 
know they have liberal wage con- 
tracts and they are willing to set- 
tle down, produce cars and work 
steadily to recoup the losses al- 
ready too apparent in their dwin- 
dling bank accounts and the means 
for providing the better things of 
life which they themselves want. 
So when they learn that the rea- 
son they have been able to work 
only part of the past week is 
because some little jerk-water CIO- 
UAW local in Podunk, Pa., has 
closed a supplier plant, they are 
not blaming the big boss in the 
corner office of the plant where 
they work, but they are blaming 
the big bosses of the unions to 
which they pay dues! 


* * * 


FOR WHAT it is worth, Mr. 
Reuther, we offer the simple sug- 
gestion that you apply the strat- 
egy of the “Flying Squadrons” and 
the “Goon-Gangs” to the locals 
under your own jurisdiction. If 
you can keep the materials com- 
ing, Walter, the men in the fac- 
tories who manage and the men 
in the factories who build, will 
solve the problem of producing 
more cars and trucks just as they 
always have—even before you 
were here to offer your advice!— 
G.MS. 
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The views expressed in this column are those of our readers. Anonymous 
contributions will not be accepted but confidence will be observed upon request. 





Rumors 


I hear that there’s a large merger 
pending in the automotive indus- 
try that includes Packard, Hudson, 
Hupp, Reo, Federal, Continental 
Motors and Briggs Mfg. I under- 
stand that the Marmon, Peerless, 
Elear, Kissel, National, Columbia, 
Pierce-Arrow, Roamer, Cole, Case, 
Maxwell, Premier and Mitchell 
names are returning to the auto- 
mobile industry. I understand that 
Reo, White, Mack, Diamond T, In- 
ternational and the greater Amer- 
ican industries, all truck makers, 
are going to produce passenger 
cars. 

I understand that the American 
Central Mfg. Co. of Connersville, 
Ind., and the Marmon-Herrington 
Mfg. Co. are also going to introduce 
new lines of cars. 

I understand that the following 
aircraft companies are going to 
produce automobiles, too: Douglas, 
Boeing, Lockheed, North American, 
Northrop, Republic, Bell, Fairchild, 
Cessna, Sparton, Ryan, Beech, Avi- 
ation Corp., Consolidated, Brewster, 
United Aircraft, Standard Aircraft 
and Curtis-Wright. 

I understand that the Aircooled 
Corp., maker of the Franklin mo- 
tor, is going to produce cars, too, 
and that there’s going to be a new 
car produced at the old Locomobile 
plant; a Zeder car; a Fisher car; 
and that Roy Faulkner is consider- 
ing producing a new car under the 
Faulkner name, and that an auto- 
mobile engineer by the name of 
Thomas is planning to build the 
Thomas car. I understand that the 
Allis-Chalmers Mfg. Co. and the 
Oliver Corp. are planning to pro- 
duce trucks and cars, too. I under- 
stand that the Durant name may 
make a comeback on a new car. 

This all may sound fantastic, but 
who knows? Just look how many 
prophesied that Kaiser and Frazer 
would never build cars, that they 


could never get dealers to handle 
them if they did, and that Preston 
Tucker would never get the Dodge- 
Chicago plant. I say that Tucker 
will get in production by July, 1947, 
and that he can sell all the cars 
he can produce. , 
Some people don’t. seem to realize 
that we are out from under the 
New Deal of scarcity and headed 
toward a new day of full produc- 
tion and a day that will see more 
new products than we’ve seen for 
the past 16 years. There’s going to 
be a new middle class rise up in 
America again, and they are going 
to demand more individuality in 
their cars—and their houses, too. 
There’s going to be a better de- 
mand for medium high priced cars 
than there’s been since the early 
twenties.—J. B., Charleston, Ill. 





Coming Events 


AUGUST 


22-24—Seattle (New Washington hotel). 
SAE National West Coast Transpor- 
tation and Maintenance meeting. 


11-12—Milwaukee (H ot el Schroeder). 
SAE National Tractor m > 
11-13—Ohattanooga. A nn u al convention, 
Tennessee Automotive Assn. 
16-17—Milwaukes. Annual convention of 
Wisconsin Automotive Trades Assn. 
16-17—Annual convention, Automobile Dea!- 
ers Assn. of West Virginia. 
23-24—Philadelphia. A nn ual convention, 
Pennsylvania Automotive Assn. 


(Biltmore hotel). SAE 
utic Fall Meeting and 


Beach, 8. ©. ( 





3-5—Los 
National 
Aircraft y. 

6-8—Myrtle Forest 


7-8—Tulsa, kien ag hotel). SAE 
0} € ). 
— Fuels and Lubricants meet- 
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UTOMOTIVE engineering efficiency is two-fold at Ford 
Motor Company. The first objective is to design and 














build cars and trucks that give owners better service and 
cost less to operate and maintain. The second is to keep 





costs down, through devising more efficient manufacturing 
processes—the selection or development of better and more 
economical raw materials—and the elimination of waste. 


This Ford manufacturing policy has been productive of 
many advancements throughout the years, such as: the 
assembly line, new and better ways of casting metals and 
many other methods and materials that have resulted in 
better cars and trucks and at the same time lowered costs. 


Now, as Ford’s postwar drive to leadership gets under 
way, this basic Ford concept of two-fold efficiency will be 
further expanded and reinforced with new ideas. One 
specific example is described below. 


eo oes % 
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New Quality Cost Control System Organized to Keep 
Ford Out Front in the Low-Price Automobile Field 


To help build greater value in Ford’s postwar line of cars and 










still further to the brilliant list of engineering firsts Ford has 
trucks, a new group of manufacturing and engineering special- produced in the past. 


iets has been ocgasined ot Fost Metor Company. Ford has always enjoyed a high reputation for operating econ- 
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It will be the duty of this group to determine the most efficient | omy so that sensational savings are not necessarily anticipated. 
materials and manufacturing processes to be employed in However, preliminary results show that economies can be made 
making every part of the new Ford cars and trucks. And this _ that will stretch Ford dollars still further—put greater value 

: staff will combine forces with Ford research engineers to add in the Ford cars and trucks of the future. 
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Output Parley Fails to Jell.. . 





Industryw 


ide Talks 


Vetoed by Makers, 


(Continued from Page 1) 


riers on a strictly companywide 
level. 

Walter P. Reuther, UAW presi- 
dent, denied heatedly beiore the 
conferees that the meeting had 
been designed to pave the way 
to industrywide bargaining. he 
said, however, that at a future 
date the union would initiate a 
program for master wage and 
working agreements throughout 
the industry. 

When the conferees got down to 
specitic instances of strixes or ma- 
terials shortages hoiding back as- 
semblies, there was disagreement 
over the import and magnitude of 
the various difficulties. 

P. O. Peterson, vice-president in 
charge of Studebaker purchasing, 
charged that supplier strikes were 
the big barriers. rie was joined in 
this contention by J. E. Paris, vice- 
president of Willys operations. 

Reuther and George Addes, UAW 
secretary-treasurer, asserted that 
shortages of materials, rather than 
vendor tieups, constituted the ma- 
jor menace to production. The 
union leaders admitted, though, 
that just one supplier tieup could 
throttle the efforts of a large as- 
sembler. 

Speaking for K-F, Joseph W. 
Frazer, president, and Edgar 
Kaiser, vice-president, discussed 
the employment and housing prob- 
lem peculiar to the Willow Run 
operation. Reuther promised to help 
K-F clear up this difficulty. 

The UAW president called on 
auto assemblers to intervene in 
settlement of crippling supplier 
tieups, which he said the UAW 
was secking to avoid. He declared 
that the international union 
would not sanction wildcat 
strikes. 

Other topics introduced at the 
conference included the shortage 
of skilled labor, alleged monopoly 
of parts stocks by the Big Three, 
the shortages of scrap metal and 
spring wire, and the refusal of 
some small plants to grant the 
18%-cent raise paid by the industry 
recently. 

A strike of 84 AF'L tool and die 
makers at the Toledo Dura di- 
vision plant of Detroit Harvester, 
which halted assembly last week 
at Hudson and Studebaker be- 
cause of body. hardware short- 
ages, ended Thursday night. The 
plant will resume operations to- 
day (Aug. 5). 

Here is a summary of other de- 
velopments along the automotive 
labor front: 

1 CIO unions, including the UAW, 
were reported to have dropped 
plans to demand new wage raises, 
at least for the present. The re- 
ports, which quoted “high union 
sources,” said that the UAW would 
mark time on the wage question 
to await the effect on the cost of 
living of the new price policy. 

If these repoxts are true, it 
seems clear that the union has 
finally taken cognizance of the in- 
flationary impact of last winter’s 

wage boosts on the cost of living. 
New raises, it is agreed, would 
only serve to force costs and prices 
up another notch. 

Another factor in the reported 
decision to postpone a new wage 
drive would be the auto workers’ 
own opposition to an extended 


strike, in view of the recent pe- 
riods of idleness during strikes and 
supply shutdowns. 
¢y ‘che Foremen’s Assn. of Amer- 
ica said it would “definitely” 
strike at Ford later this month 
uniess agreement on a new con- 
tract was reacmed. ‘he FAA is de- 
manding union shop, an annual 
wage, and dues checxoff. Ford has 
decuned comment. 

Meanwhile, the NLRB certified 
the KAA as tne bargaining agent 
1or srsudson supervisory empioyes. 
9 UAW strikes continued without 

deveiopment at Mack and 
Chrysier ot Canada. Canadian la- 
bor ollciais were expected to in- 
tervene in the widespread indus- 
trial strife across the border. 

Strikes were stil in force at 

such key supplier plants as Na- 
tional Screw, Sealed rower, Lam- 
son & Sessions, Buttaio Bolt, Fed- 
eral Bearing, Long Mtg. and Mar- 
lin-Rockwell. 

5 The UAW announced opening 

of a drive to organize the grow- 
ing trailer industry. Unionization 
ot 63 of 130 trailer plants was 
claimed by speakers at a meeting 
of the union’s truck department. 

Here are the highlights of the 

statements by the auto companies 
and the UAW in connection with 
the proposed production confer- 
ence: 
REOUTHER’S LETTER TO AUTO 
PRESIDENTS: “We have been 
deeply troubled by the continued 
reports from management that the 
industry cannot get into full pro- 
duction because of suppliers’ 
strikes and material shortages. The 
UAW-CIO has just compieted a 
survey of the current strikes in 
our industry, and we are at a loss 
to explain how the existing strikes 
could seriously retard the achieve- 
ment of higher production sched- 
ules. 

“We are, however, most anxious 
to do everything possible to re- 
move any obstacles which stand 
in the way of achieving full pro- 
duction and full employment. We 
believe that it would be mutually 
helpful if the top officers of our 
union, who are familiar with the 
situation in the industry, could sit 
down with leading representatives 
of management in the industry to 
discuss practical steps to be taken 
to get the industry on its feet and 
facilitate achievement of full pro- 
duction at the earliest possible 
date.” 

FORD REPLY: “I am certainly 
in agreement with the statement 
in your letter that low-level pro- 
duction in the automobile indus- 
try hurts the whole nation, to say 
nothing of the penalty it imposes 
upon the thousands of men and 
women normally employed in the 
industry itself. It is encouraging 
to note that the UAW-CIO is se- 
riously turning its attention to this 
problem. 

“The problem, as you say, is 
‘to facilitate achievement of full 
production at the earliest possible 
date.” I cannot agree, however, 
that the conference to which you 
invite me on Aug. 2, provides 
hope of any solution. Therefore, 
I shall not be present. 

“My reasons are simple. First— 
your letter implies that it is only 

(Continued on Page 37, Col. 1) 
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Plastic top for convertibles, is now being 

Austin Co., 304 W. Woodbridge St., Detroit. 
im tints, the transparent Piexi-Top is said to admit beneficial sun 
that it is quick and easy, only four fastening 
and does not necessitate removal—but only lowering of the 


manufactured 


windows may be raised or lowered in 
. An additional feature is a roll shade 





HERE IS ONE of the two miniature racing tracks at Rouge Park, Detroit, where 


last week devotees from all over the country competed in a national 


tournament. The 


tracks are paved with bricks, over which the tiny cars whiz at speeds of more than 


100 miles per hour.— (Acme photo) 





Tiny Speed Classic 


Five to Six Pound ‘*Model-Midget’’ Racers Streak 
Around Rouge Track at Over 100 MPH 


By Bernie Thomas 
Staff Writer 

DETROIT.—You may never have 
heard of them, but all year they 
tinkered and planned to prepare 
racers for the National Miniature 
Racing Car Tournament in De- 
troit’s Rouge Park last week. 

They are the members of the 
American Miniature Racing Car 

Assn. 

And these avid enthusiasts of 
“model midget” car racing 
brought 125 tiny speedsters here 
to climax another year’s effort 
in the postwar renewal of their 
major event. 

Because war intervened, this was 
the first national tournament since 
1942 when the Oftice of Defense 

Transportation put a muffler on 
miniature racing activity. 

Their tiny cars are the size of 
a family roast. Weighing five or 
six pounds, they stand only a few 
inches above the ground. 

But miniature performance is a 
not too unreasonable facsimile of 
what you see at the Indianapolis 
Speedway. These “model midgets” 
develop speeds of more than 100 
MPH, 

The speed record so far is 114.38 
MPH. 

Radically designed, the one- 
horsepower midgets are built for 
speed. Their owners have no en- 
gineering theories to prove. They 
participate because they became 
“wrapped up” in the hobby and are 
having a lot of fun. 

“We've got members in the as- 
sociation who are outstanding in 
automotive engineering,” ex- 
plained W. W. Woodward, asso- 
ciation president. 

“But,” he added, “the trophies 
usually go home with the duds 
like me.” 

Miniature racing cars do not ac- 
tually compete against one an- 
other. They race singly on a brick- 
paved track, against time only. 

To start a race, the car is 
warmed up and placed on the track 
as it spits and sputters in a man- 
ner becoming the larger racers. 
Then it is shoved until the engine 
catches. It is attached by cable to 
a cylinder-disc in the center of the 
track. 

An owner gets three minutes for 
his car to develop maximum speed. 
Before the three minute period is 
up, he can signal that he is ready. 

However, if he fails to signal 
before the period expires, the time- 
keeper automatically starts clock- 
ing the car. 

A tiny wire spoke extending up 
from the car serves as an igni- 
tion switch to shut off the mo- 
tor. After a heat has been 
clocked, a cloth is held in the 
path of the car. The spoke hits 
the cloth, shutting off the en- 
gine and the car coasts to a stop. 

The cars are equipped with a 
Hornet engine made in Fresno, 
Calif. All moving parts run on ball 
bearings. 

The cash outlay by an owner 
for his car is around $125, and cars 
are grouped in three classes. 

“Spur” cars are smallest and 


Dealers Form Association 


In Winchester, Ind. 

WINCHESTER, Ind.—The Ran- 
dolph County Auto Dealers Assn. 
has been formed here with the fol- 
lowing officers: 

Cecil L. Brouso, president; Wil- 
lard D. Wolfe, vice-president; Tom- 
my Lyons, secretary, and Paul 
Abel, treasurer. 


fastest. A second class is the 
“Streamliner” and a third the 
“Conventional.” All are similar to 
larger racing cars except that the 
Streamliner has no driver’s cock- 
pit. 

The Conventional has a regular 
driveshaft and ring and pinion 
gears. it develops speed with a 
two-to-one gear ratio with rear- 
wheel drive. 

In contrast, the Spur (the fast- 
est) uses a tront-wheel drive ana 
travels on its two inner wheels 
only as it whiris the track. ‘he 
attached cabie keeps it upright. 

The fuel capacity of a miniature 
is four to six ounces. The cars get 
one mile per ounce from a mixture 
of alcohoi and castor oil. 

The fuel is usually 75 percent 
alcohol and 25 percent castor oil. 
Some owners vary the mixture in 
an ettort to obtain more speed or 
depending on the weather condi- 
tions which exist at racetime. 

Weather is an important ele- 
ment to the racing of miniature 
cars, according to owners. But, 
no matter how the fuel is mixed, 
its cost is $4 per galion. 

Gasoline is an undesirable fuel. 
It overheats the air-cooled engines. 

This year’s National Miniature 
Racing Car ‘1ournament started 
Wednesday and was scheduled to 
run through the finals on Satur- 
day. 

The owners who came here for 
this year’s tournament are enthus- 
iastic proof that miniature car rac- 
ing is fast becoming a national 
hobby. States througnout the na- 
tion are represented in the largest 
list of entries in history. 


Indiana has been holding minia- 
ture racing events ali summer. 

Most of these “midget model” 
fans were here on vacation from 
regular jobs at home, and they 
were not lured by money. 

No cash prizes are offered, but 
trophies and keen interest in the 
sport drew entries from all over. 

And, further, the association does 
not have the benefit of being -spon- 
sored by large companies who ad- 
vertise products through the per- 
formance of race cars. 

Their only publicity emanates 
from the everyday news reports 
in the daily newspapers. But this 
is their hobby, and they are proud 
of it. 

You can’t blame them. They get 
thrills without the hazards. 


Wisconsin 


(Continued from Page 1) 
proposed to protect them and their 
customers against possible ex- 
ploitation by a few unscrupulous 
automobile sellers. 

One dealership has reported in- 
formally that it holds $40,000 in 
customer deposits. A proposal for 
a trust fund system for such 
money has been under discussion 
by Milwaukee county dealers, but 
formal action has not yet been 
taken. 


* * * 


Richmond Clients Seek 


New Cars from Berger 


YOUNGSTOWN, O.—Virtually all 
of the approximately $12,000 left as 
deposits on new Ford cars with 
Kichmond Motor Co. is now back 
in the hands of prospective buyers 
and they are besieging Berger Mo- 
tor Sales Co. to reorder new cars. 
About 220 persons are involved. 
‘The Berger tirm will begin accept- 
ing orders for new cars at once, 
it is said. The new dealership in 
the former Vahey - Marsh - Woods 
building has been swamped by in- 
quiries. 

The new firm, it is understood, 
has a complicated problem in deai- 
ing with the oid orders and will set 
up the best possible system to give 
equitable treatment to all con- 
cerned, it states. 

The deposits with Richmond gen- 
erally amounting to $50 each, were 
refunded by the receivers for Rich- 
mond. They are Frank C. Rich- 
mond and Rowland D. Hill. A letter 
accompanying the refund said in 
part, .. .“Ford Motor Co. has re- 
quested the receivers to refer de- 
positors to Berger Motor Sales, the 
new dealer appointed for the terri- 
tory, in order that, so far as pos- 
sible, their rights to early delivery 
may be maintained.” 

* * * 


Ohioan Seeks New Car 


By Court Action 


LISBON, O. — Columbiana 
county’s first court action as a re- 
sult of the scarcity of new cars has 
been filed here by Constant Olshuk, 
of Girard, asking $750 damages and 
a restraining order against John 
Blosco, East Palestine dealer. 

Olshuk alleged that he sold his 
used car last February to Blosco, 
with the understanding the dealer 
was to deliver to him a new auto 
by Apr. 15. Olshuk seeks an order 
restraining Blosco from selling or 
delivering any new cars until a 
delivery is made to him. 


Mich. Truckers 
To Hold ‘Roadeo’ 


DETROIT.—Michigan’s first truck 
“Roadeo” since Pearl Harbor will 
be held Aug. 10 at the State Fair 
Grounds here, according to J. How- 


ard Minnich, president of Michigan } 


Trucking Assn., and A. C. Scott, 
chairman of the “Roadeo” commit- 
tee. The state’s best truck drivers 
will compete in a contest of skill 
and safety in truck and trailer op- 
eration. 

Winners will enter the national 
“Roadeo” at Chicago in October. 
Admission is free, and the public 
is invited to attend the finals be- 
ginning at 2:30 p.m. 
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GOV. DEWEY of New York broke ground for the new $202,000,000 Thruway 4 





Syracuse last week. It will span the Empire state from New York to Buffalo. Jerome 
B. Rusterholtz introduced a resolution for the construction of the highway at the 
annual meeting of the New York State Auto Dealers Assn. at Niagara Falls in 1932- 
Left to right, Dewey, Rusterholtz and Edward 0. Yackel, chairman, Onondaga county 


supervisors. 
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long wear, the fact that it holds its shape 
and resiliency for the life of the car. And 
they’ll appreciate the way it keeps uphol- 
stery looking its neatest. 


HERE'S no mistaking that expression 
Ts: sheer contentment you see on folks 
when they sink deep in the wondrous 
comfort of Airfoam cushioning. It’s that 





Airfoam look — and it means business! : ee : 
Big, four-color national advertising is 


NEW MEASURE OF COMFORT 





Airfoam is made of latex honeycombed with myriads 
of tiny interconnecting air cells — about 250,000 to the 
cubic inch. These cells give to the slightest pressure, 
accommodating every body posture — the secret of the 
remarkable restfulness of this buoyant, super-com- 
fortable cushioning. 





For someday soon, people will begin to 
“shop” automobiles again. They’ll want 
that soft, fatigue-free riding comfort that 
only Airfoam provides. They'll like its 


keeping auto buyers on the lookout for 
this miracle product of Goodyear Re- 
search. If you’ve got Airfoam, you'll be 
mighty glad of it! 


OODFYEAR 


THE GREATEST NAME IN RUBBER 


Airfoam—T.M. The Goodyear Tire & Rubber Company 











tion on steel was suspended on 
Jan. 21 at the inception of the steel 
strike and since that date all CC 
and MM ratings on steel orders 
have been suspended. 

The main purpose of this regula- 
tion is to provide priority assist- 
ance for the attainment of a satis- 
factory production rate. It is of 
the greatest benefit where a large 
amount of material already has 
been obtained without priority as- 
sistance and where only a small 
amount of help is required for 
special items, CPA explained. 


NSPA Discusses 
Plans to Gain 
Members Abroad 


FRENCH LICK, Ind.—The In- 
ternational Trade committee of the 
National Standard Parts Assn., at 
its annual summer meeting, dis- 
cussed plans for the enlargement 
of the association’s overseas mem- 
bership, which was reported to be 
progressing satisfactorily. 

Plans were also discussed for 
the committee’s activities in con- 
nection with the Automotive Serv- 
ice Industries show, to be held in 
Atlantic City in December. 


Kept Rolling 
Monroe Ships Parts by Truck 
In Assembly Crisis 


MONROE, Mich. — So that a 
large Detroit auto plant would re- 
ceive its full daily requirements of 
sway bars, Monroe Auto Equip- 
ment Co. recently arranged trucx 
shipments which made possible as- 
sembly line deliveries only a few 
hours after the shock absorbers 
were manufactured and inspected. 

Two and sometimes three truck 
deliveries per day were made from 
Monroe to Detroit, a distance of 50 
miles, the sway bars being loaded 
directly into trucks from the Mon- 
roe production line and unloaded 
at the assembly line of the car 
producer. Ordinarily, sway bar and 
shock absorber shipments in as- 
sembly line quantities are made in 
large trailers or railroad freight 
cars. 

The speeded-up deliveries were 
made necessary by temporary 
shortages of steel in the Monroe 
plant, but continued output in the 
plant over weekends has permitted 
the company to resume deliveries 
on a normal basis. 


Steel Priority 
Resumed As Aid 
In Bottlenecks 


WASHINGTON.—The outloox for 
a sustained high rate of steel pro- 
duction appears sufficiently bright 
to allow the re-establishment of 
priority aid for steel to manufac- 
turers in breaking production bot- 
tlenecks, CPA officials and indus- 
try representatives agreed last 
week. 

Although steel production is 
about normal, assistance is needed 
because of the impact of the hous- 
ing program and other urgent pro- 
grams. Many steel products will be 
in short supply for a considerable 
period, the agency said. 

CPA officials told members of 
the General Steel Products Indus- 
try Advisory committee that the re- 
bound in the steel operating rate 
to around 90 percent from below 
50 percent during the coal strike 
and the outlook for continuing high 
rate of operation warranted the re- 
establishment of special assistance 
under Priority Regulation 28, the 
bottleneck-breaking regulation, in 
the distribution of steel products. 


Operation of this priority regula- 

































You get the best results in our 
Nassified Section, inside back cover. 
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HYATT...QUIET! 


A rhythmic definition of motor vehicles in motion as 
the miles click off smoothly—dependably—quietly on 
Hyatt Roller Bearings. 


In cars, trucks and buses by the millions Hyatt cor- 
rectness of design—precision-perfect manufacture and 
ability to stand road shocks and strains, has been proved 


for a long time. 


So when automotive engineers, year after year, write 
into their specifications “Hyatt Quiet” they know all 
will be well. Hyatt Bearings Division, General Motors 
Corporation, Harrison, New Jersey; Detroit, Michigan. 
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HYATT QUIET ROLLER BEARINGS 


Roads Vs. Rails 














National Highway Users Take Sharp Issue 
Against Tax Immunity Claims 


WASHINGTON. — The National 
Highway Users Conference took 
sharp issue last week against the 
82-page discussion submitted by 
the Assn. of American Railroads 
to the House Interstate Commerce 
Committee. 

The House committee is con- 
ducting a national transportation 
inquiry. 

In the document the railroads 
charged that their competitors 
are heavily subsidized by federal 
and state governments and that 
highway users neither pay for 
their own facilities nor contri- 
bute to the support of govern- 
ment, 

Calling the attack “untimely,” 
NHUC termed the railroad docu- 
ment “especially inappropriate” be- 
cause it repudiated the findings in 
the recent Eastman Report. 

NHUC charged the railroads 
with “forgetting” their “absolute 
dependence” on highway transport 
at both ends of every shipment 
by rail. 

Also, in the document, the rail- 








roads complained that tax pay- 
ments on their operations are de- 
voted to general government pur- 
poses, while the taxes paid by mo- 
tor vehicle operators are almost 
entirely spent on the improvement 
and building of more roads for 
the further benefit of the vehicle 
operators. 

NHUC replied to this by stating 
that motor vehicle operators were 
subject to double taxes and there- 
fore it was only right that gaso- 
line taxes and registration fees 
which are levied for the use of 
roads should be expended in the 
manner they were intended to be. 


But, NHUC added, the motor 
vehicle operator is also subject 
to such other taxes as personal 
and real property taxes on mo- 
tor vehicles, terminals, garages, 
parking lots, sales taxes, general 
business and income taxes, and 
others. 


Remarking that the AAR had 
purposely overlooked the payment 
of such taxes in its report, NHUC 
stated that in 1940 the railroads 
had paid $402,953,000 in taxes, 
while highway users, in addition 
to paying $1,374,514,000 in special 
imposts for highway services, paid 
more than $755,613,000 in the type 
of taxes which the railroads “over- 
looked.” 


NHUC declared that the rail- 
roads were reverting to a prewar 
practice of attempting to curb 
competiton through restrictive leg- 
islation. 


NADA Launches 
Plans for Its 
1947 Convention 


WASHINGTON. — Preliminary 
plans for NADA’s 1947 convention, 
first to be held since 1944, were 
launched at a meeting of the spe- 
cial convention committee in New 
York last Tuesday. The gathering 
of certain necessary data upon 
which decision will be made as to 
the time and place of the conven- 
tion, is now in progress and an- 
nouncement of these and other de- 
tails will be made at the next meet- 
ing of the committee to be held 
later in the month. 

W. A. Mallon, president of NADA, 
appointed E. G. Fitzhenry of Wor- 
cester, Mass., treasurer and direc- | 
tor of the association, as chairman 
of the special committee. Others of 
the committee in attendance at the 
New York meeting were: James J. 
Brogan, Atlantic City; Daniel B. 
Brooks, Baltimore; John H. Fassitt, 
Philadelphia; Fred L. Haller, Wash- 
ington; R. C. Jones, Reading, Pa.; 
John M. Kramer, Bayonne, N. J.; 
Russell E. Lowell, Queens Village, 
N. Y.; Harold J. Moye, Newton, 
Mass.; C. B. Robertson jr., Rich- 
mond, Va.; Harry Sloate, Hartford; 
Eustace Wolfington, Philadelphia, 
and Ben T. Wright, Evanston, III. 

Others attending the meeting 
were C. D. Henderson, manager, 
New York Automobile Dealers 
Assn.; William Phillips, general 


manager, Philadelphia Auto Trade 
Assn.; Lee Moran, executive vice- 
president, NADA, and Irving H. 
Post and Walter M. Kipplinger of 
the Washington headquarters. 
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N. matter what you want most in 


Chicago, if you sell automotive units 
or home appliances of any kind, you 
get more of what you want when you 
build your promotion around the news- 
paper which gives readers more of 
what they want. 


Every day of the week, the Tribune's 
forthright reporting, its well-rounded 
presentation of features and helpful 
service departments and its forceful 
editorial personality attract Chicago's 
largest constant audience. 


Every weekday, the Tribune sells 
from 490,000 to 670,000 more copies 
than other Chicago daily newspapers. 
Every Sunday, it sells from 300,000 
to 1,000,000 more than other Chicago 
Sunday newspapers. 


Because it is bought and read by so 
many more people, the Tribune is the 
newspaper bought from here as is no 
other. Its ability to get dealer support 
and co-operation in every neighbor- 


What Maisie wants most 












wants most 
is a winner in 
the second... 


hood and suburb of Chicago stems 
from its ability to get sales action 
from the people who do most of the 
buying in their stores. 


The Tribune is the only newspaper 
which delivers the equivalent of ma- 
jority, coverage of all the families in 
Chicago and suburbs. In addition, its 
circulation thruout the five central 
states makes it a regional medium 
famed for its ability to move mer- 
chandise and win dealer support in 
many important cities and towns ad- 
jacent to Chicago. 


When you can have more, why take 
less? To get more of what you want 
in Chicago . . . to get it faster and 
with greater economy and effective- 
ness, study with your advertising coun- 
sel all the advantages of building your 
Chicago promotion around the Tribune, 
the newspaper more people here read 
and want. Rates per 100,000 circula- 
tion are among America’s lowest. 


What Joe wants most 
is a new suit... 































What Mortimer wants most 
is a set of tires... 


that you 
want: most, 
Mr. Advertiser? 





In Chicago, you get more of what you want when you build 


your promotion around the Chicago Tribune 


Chicago Tribune 


More new passenger cars were sold in Cook county 
(Chicago) in prewar years than in any other county in 
the United States. In this top market, the Tribune is the 
only newspaper which delivers the equivalent of 


majority coverage of all the families. 


June average net paid total circulation: Daily, Over 1,060,000 
—Sunday, Over 1,450,000 
















By William Uliman 
Washington Correspondent 

WASHINGTON. — With the 
Wright Brothers’ original airplane 
that flew at Kitty Hawk, N. C., 
Dec. 17, 1903, due to return after 
its long sojourn in the British 
Museum, another storm of asser- 
tions and protests is inundating 
the Smithsonian Institution over 
the authenticity of the placard on 
the first gasoline automobile to 
operate in the United States. 

The moot point is: Did the late 
Charles E. Duryea invent the first 
gasoline car or did J. Frank Dur- 
yea have any part in that inven- 
tion? 

Scarcely a week passes that 
does not bring a vociferous visi- 
tor to the offices of Head Curator 
C. W. Mitman or Curator Frank 
R. Taylor in the National Mu- 
seum or letters from friends of 
either of the Duryeas making 
positive claims for their favorites. 

Especially has this been true in 
recent weeks, after the Detroit 
Automobile Golden Jubilee where 
J. Frank Duryea was _ signally 
honored as the co-inventor of the 
initial modern car. He sat along- 
side Henry Ford at that celebra- 
tion, his name is inscribed on a 
bronze plaque in the permanent 
Automotive Hall of Fame in De- 
troit, and he was among the 14 
pioneer motor makers awarded an 
aluminum statuette. 

Not Named 

But even with these honors, J. 
Frank Duryea is not named in the 
few printed lines that describe the 
original motor car in the Smith- 
sonian Institution as the sole work 
of his brother, Charles E. Duryea. 
The dates on the present placard 
and those given by J. Frank Dur- 
yea as the time of the original test 
are different. Charles said this oc- 
curred July 8, 1892, while Frank 
says it was made on Sept. 21, 1893. 

The matter of deciding between 
the dates and claimants has been 
termed one of “current business” 
by Curator Taylor of the Smith- 
sonian—meaning, a decision must 
be and will be made by officials of 
the institution, although they are 
quick to add that this decision will 
have no legal status but will be one 
solely for the records of the Na- 
tional Museum. 

Curator Taylor is anxious to find 
in the stack of data in the Duryea 
file—or from someone who may 
have known the Duryea brothers— 
actual statements by each of them 
that the other one had some part 
in perfecting the invention. 

Specifically, he said: 

“I hope I can find where 
Charles said Frank had contrib- 
uted some original ideas to the 
machine and where Frank said 
Charles has contributed some 
ideas. If I could find these state- 
— the solution would be eas- 

er. 

“I know the whole subject has 
become a sore point with propo- 
nents of both sides, but I feel a 
decision can safely be made by a 
third party if I can find these state- 
ments in something each has writ- 
ten.” 

It was the contention of the late 
Charles E. Duryea that he planned 
everything about the first Ameri- 
ean gasoline car; that his brother, 
J. Frank Duryea, was employed as 
a mechanic and as such only car- 
ried out Charles Duryea’s ideas; 
and that he, Charles, was in charge 
of the road test which proved the 
value of his invention. 

Other Side 

On the other hand, Frank Dur- 
yea contends that the machine was 
developed from their ideas con- 
ceived in 1888—and he is quick to 
admit that his brother Charles first 
broached the idea after hearing of 
the operation of a three-wheel ve- 
hicle by Charles Benz in Mann- 
heim, Germany, in 1885—that from 
the ideas of both there evolved an 
automobile of which both brothers 
were co-inventors. 

Frank says Charles left Spring- 
field in September, 1892, for Pe- 
oria, Ill, where he made and sold 
bicycles, and that he remained 
there for four years, leaving 
Frank to complete the automo- 
bile which was then well along 
in construction. 

It is Frank’s claim that he made 


Battle of the Duryeas 


Struggle for Credit Reaching a Climax 
After Years of Fighting 


many changes in the types of 
transmission, engine and other de- 
tails, and he cites that many of his 
letters to Frank have been pre- 
served in the Selden patent case 
testimony and elsewhere and estab- 
lish the chronological facts irre- 
futably. 


With Charles in Peoria, according 
to Frank, he (Frank) completed 
the car on Sept. 20, 1893, had it 
taken from the shop to a spot 
about two miles from the Russell 
Machine Shop, in Springfield, where 
it had been built, and that the next 
day, September 21, it was operated 
on Spruce St. for about half a mile. 


While much tinkering followed 
that test, the Springfield Evening 
Union said on Sept. 22, 1893, under 
the headline:. “The First Tests 
Made” that “The first tests of the 
motor carriage built by J. F. Dur- 
yea and E. F. Markham have been 
made and although the carriage 
runs very well it does not give per- 
fect satisfaction to the inventors 


Cars are different! Sensation of the 1905 Automobile Show 
was this two-cylindered Buick ($1200 without top, wind- 
shield, or lights). Starting with cars like this, the automo- 
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EXPORT COMMITTEE of the Automobile Manufacturers Assn. 


held its regular 


meeting at the Old Club near Detroit recently as the guest of C. B. Thomas, president 
of Chrysler Corp.’s Export division. In this photo are, left to right, John Clark, Reo; 
E. M. Van Voorhees, General Motors; Merle Hudson, Federal Truck; Thomas; Marcel 


DeMuller, Willys; Carl Wynn, Diamond T; S. I. Carlson, Nash; Mel Brooks, Stude- 
baker; Bert Budd, Packard; H. P. Stewart, Chrysler; Allen Germann, Hudson; C. E. 
Stevens, International Harvester; Paul Mattix, AMA. 


and some changes will be made in 
the mode of transmitting the pow- 
er from the gasoline motor to the 
main driving shafts,” etc., etc. 
(Markham financed the early ex- 
periments.) 

After some revisions in the ma- 


mga 


chine were made, another test was 
held on Nov. 9, 1893, but after run- 
ning about half a mile the friction 
transmission again kicked up its 
heels and Frank borrowed some 
water to pour on the leather belt 
before he could get back to the 


ie 








starting point. The Springfield Eve- 
ning Union of Nov. 10, 1893, re- 
corded this second test. 


Frank says he spent all of De- 
cember, 1893, and part of January, 
1894, changing the transmission and 
installing his own system of gears 
and friction clutches, and on Jan. 
18, 1894, the car ran perfectly for 
five miles, and America was ready 
with an automobile. 


Many developments followed this. 
Charles remained in Peoria. Frank 
went to Chicago to enter auto 
races, which he won, and where he 
met his brother, but Frank got new 
capital for The Duryea Motor 
Wagon Co. which was later taken 
over by other interests though 
Frank became vice-president and 
chief engineer of the Stevens-Dur- 
yea Co. from which he retired in 
1915, but Charles had no connec- 
tions with this company. 


Later, say some of Frank’s 
friends, Charles wrote that “several 
would-be pioneers are now trying 
to claim glory that belongs to the 
Duryea brothers and Springfield.” 
But before he died he is said to 
have insisted that he alone was the 
inventive genius that gave the 
United States its head-start in the 
motor business. 


bile industry went forward to perfect a means of mass 
transportation that changed the lives of millions . . . 
ated a new market that is still growing by leaps and bounds. 


cre- 


THERE'VE BEEN SOME CHANGES MADE! 





Living is different! Good example of the way the automo- 
bile has changed living is Southern California. Said LIFE 
recently in a story on this region, “Its cities, towns, high- 


bs 


ways, homes, and modes of life have been freshly tailored to 
fit the automobile era . . 
thing to contribute to the future pattern of American living.” 


. Its automotive habits have some- 
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Other Actions Taken... 


AUTOMOTIVE NEWS, AUGUST 5, 1946 


New Car Price Order 
Delayed by OPA 


(Continued from Page 1) 


quiries from trade sources prompt- 
ed the following statement: 

“The Price Control Act of 1946 
became effective when it was 
signed by the President on July 
25. A number of concerns have 
asked about the price status of 
items contracted for before re- 
sumption of price control, but not 
delivered before the new act be- 
eame effective. All such queries 
have been answered as follows: 

“Deliveries made after resump- 
tion of price control, at prices 
in excess of seller’s ceiling price 
at time of delivery, constitute 
violations.” 

At the same time, OPA said that 
current ceiling prices for iron and 
steel scrap are adequate and that 
no increase will be granted in the 
foreseeable future. 

“Like other products remaining 


The market is different! Today more than 50 per cent of all 
U.S. families have incomes of $2000 or more, as compared 
with 21 per cent ten years ago. But new and radically im- 


Reading habits are different! Americans today like a maga- 
zine that gives them an interesting, well-rounded, vital view 
of the world they live in. Because LIFE’s special kind of 
photo-and-text reporting gives them such a view, LIFE has 
won and kept the largest weekly-magazine audience of any 


under price control, maximum 
prices for iron and steel scrap in 
effect June 30, 1946, were restored 
when the new control act became 
effective July 25,” OPA said. “How- 
ever, reports that scrap prices 
would be advanced soon by OPA 
have been widely circulated in the 
industry, with the result that many 
dealers are holding scrap off the 
market which is urgently needed 
by steel mills. 

“Today’s announcement is ex- 
pected to result in the release of 
scrap that has been withheld in 
the belief that a price increase was 
being considered.” 


Increases in the ceiling prices 
of electric motor generator sets, 
engine-driven generator sets and 
turbine-driven generator sets, 
ranging from 16 to 27 percent over 


GENERAL TIRE CO.’S meeting in Atlanta reflects the organized planning and 
enthusiasm American industry is putting behind its postwar efforts for developing an 


ever-increasing volume of business. 


base date prices, were announced. 


Increases for these sets are 
necessary, OPA explained, to 
compensate manufacturers for 
price increases recently granted 
for the generators, motors and 
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engines used in the sets. 


Authority was granted auto re- 
pair shops that meet specified con- 
ditions to use a newly approved 
trade manual, if they so desire, as 
a means of determining their 


proved products are sharing the spotlight with the new cars. 
And there will be competition not only among different makes 
of cars, but also between cars and other kinds of products. 


magazine in history. Every week, LIFE is read by more than 
2214 million people...more readers in every income bracket, and 
nearly twice as many incar-owning homesasany other magazine. 


EA IS GROWING WITH AMERICA 
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prices for various repair jobs. 

This authorization, effective July 
26, 1946, applies to the Automotive 
Digest’s Flat Rate Manual, 1946 
edition, which lists the time nor- 
mally necessary for each repair 
job. 

On May 27, 1946, OPA author- 
ized the use of three other trade 
manuals for this purpose, speci- 
fying at that time which shops 
were qualified to use each one. 


Use of the Automotive Digest’s 
Flat Rate Manual is restricted to 
those repair shops that (1) are 
now establishing their prices by 
use of previous editions of this 
manual or are computing their 
prices on the basis of the me- 
chanic’s actual time on the job; 


| (2) present ceilings are not fixed 


charges that are lower than the 
prices computed by use of the 
manual, and (3) a statement has 
been filed with the local Price Con- 
trol Board that the shop intends 
to use this manual in determining 
its ceiling prices. 

To facilitate pricing by the tire 
and tube repair material industry 
during the transition period, the 
establishing of manufacturers’ ceil- 
ing prices for new items has been 
simplified, OPA announced. 


The change, effective July 26, 
1946, permits the setting of ceil- 
ings on new items in line with 
the ceilings for the same or 
similar items sold by another 
manufacturer. The former re- 
quirement of detailed cost figures 
is abolished. 

In making their applications for 
ceilings on new items, manufac- 
turers now will merely give a de- 
scription of the new item, pro- 
posed price, and the same or simi- 
lar item providing the basis for 
the in-line pricing. 

At the same time, provision is 
made for individual relief where 
manufacturers are suffering finan- 
cial hardship under their existing 
ceiling prices. Applications for this 
relief may be made when financial 
hardship is impeding or threaten- 
ing to impede production. : 

“To provide a basis for judging 
price trends in certain. machinery 
items that have been suspended 
from price control,” OPA on Fri- 
day required manufacturers who 
formerly filed list prices with the 
agency to continue to notify the 
agency whenever a price is 
changed. 

After July 26, 1946, effective date 
of the action, reports of all price 
changes will be required of manu- 
facturers of the following prod- 
ucts, if they changed published 
list prices: 

Machine’ tools; instruments, 
electrical, electrically or magnet- 
ically actuated for indicating, 
measuring, recording or testing 
electrical quantities, not includ- 
ing automotive or electronic test- 
ing instruments; automotive test- 
ing and maintenance equipment, 
electrical and mechanical, sub- 
ject to Revised Maximum Price 
Regulation 136. 

Buffing and polishing wheels; 
compressors, air and gas, and dry 
vacuum pumps which normally 
are driven by prime movers of 
more than 10 horsepower, and as- 
semblies of such equipment when 
sold with or without prime mov- 
ers, storage tanks, controls, etc.; 
internal combustion engines; pow- 
er transmission equipment. 

* * x 


Cheaper Seat Covers 


Affected in Price Cut 


WASHINGTON.—To promote 
the production of relatively inex- 
pensive automobile seat covers, 
OPA last week raised some of the 
cut off points in the “low end” 
adjustment order, and made the 
repricing provisions automatic at 
the manufacturing level. Only uni- 
versal seat covers are affected by 
the action. Cut off points on tailor 
made seat covers remain as they 
were. The action will increase 
some consumer prices by as much 
as 21 percent, or about $1.75, but 
shoukid increase the flow of univer- 
sal seat covers selling for less than 
$10 per set, OPA said. 

Immediate exemption from price 
‘control of several types of clocks, 
machine-attached snap fasteners, 
rubber floor mats and runners and 
automobile seat-bed units was an- 
nounced last week by OPA. 
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THIS 60-FOOT super-deluxe articulated bus was revealed at Henry J. Kaiser’s Per- 
manente, Calif., magnesium plant, The magnesium-aluminum luxury liner may re-o- 
lutionize public highway travel.—(Acme photo) 





Time Sales for Planes 


Set by Universal CIT 


NEW YORK.—For the first time 
in aviation history an air-minded 
person, anywhere in the United 
States, can buy his own airplane, 
new or used, land, sea or amphib- 


ian, as easily as he can buy an 
automobile, it was revealed last 
week by Arthur O. Dietz, president, 
Universal CIT Credit Corp., in an- 
nouncing his company’s new na- 
tionwide pian by which buyers may 
buy planes and insure them on the 
installment plan. 






(Eprror’s Note: In the absence 
of Bos Finuay, on vacation, this 
column is being filled by Met 
Humpurey, associate editor. 

Honored for its car conser- 
vation campaign, Studebaker 
is the only auto maker in- 
cluded among the top five in 
the automotive field for out- 
standingly successful newspaper 
advertising programs in the 1946 
edition of “The Blue Book,” issued 
last week by the Bureau of Adver- 
tising, American Newspaper Pub- 
lishers Assn. 

Studebaker signed up many new 
dealers after running 198-line to 
840-line ads in 1,773 newspapers in 
1,661 cities, it was reported. 

In the other key auto cam- 
paigns, Standard Oil Co. (N. J.) 


A moment’s hesitation can spell trouble on the highway. 
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—Auto Advertising— 


Studebaker Ads Honored; 
Dodge Names Horne 


HIGHWAY HATARDS CALL FOR Quicy 
QUICK 


-— ——— 


By Bob Finlay 


used 300-line and 384-line ads in 
800 newspapers in 595 cities to 
urge car conservation and sold 
the largest dollar volume of tires, 
batteries and accessories for deal- 
ers in the company’s history. 


Standard Oil of Ohio used 672- 
line to 1,512-line ads in 147 news- 
papers in 122 cities to promote 
Sohio’s “guaranteed starting” and 
achieved the largest volume of fall 
lubricant sales in the company’s 
history. 

Using 100-line and 1,260-line ads 
in 184 newspapers in 146 cities to 
advance the cause of free enter- 
prise, Union Oil received highly 
favorable comment from more than 
1,000 readers. 


Armstrong Rubber Co. repre- 


vertisements in 17 cities and 
boosted recognition of its brand 
name, a new one in most places, 
from 5 percent to 18 percent and 
from 26 percent to 44 percent. 

The 78 campaigns in the volume, 
prepared by 61 ad agencies, ar 
analyzed as to specifics of objective, 
method and results. The bureau 
said that the campaigns listed 
“barely skim the surface of 1945’s 
newspaper advertising campaigns.” 

It is the first peacetime edition of 
the “Blue Book” in five years. 


Horne Named 


Appointment of A. E. Horne as 
advertising manager of the Dodge 
Passenger Car division is an- 
nounced by E. C. 
Quinn, Dodge 
sales manager. 

Horne has been 
with Dodge since 
1934, in the ad- 
vertising depart- 
ment nearly five 
years, and _ re- 
turned last fall, a 
lieutenant colonel, 
after 3% years in 
the Army Air 
Corps. 





A. E. Horne 


sented the tire industry and used Maid 


56-line and 112-line cartoon ad- 


That’s why it’s so important to provide the clearest possible view of 
the road ahead. And it points to the wisdom of avoiding imperfec- 
tions and distortions in windshields and windows ...so that no time 
will be lost in trying to see. 


Recognizing the part that clearer vision plays in safer driving, manu- 
facturers of many of America’s cars specify safety plate glass for 
windshields and windows. 


L-O-F HI-TEST 
SAFETY PLATE GLASS 


WHEREVER VISION 1S IMPORTANT 


Polished Plate GLASS 
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USE L-O-F 





Be on the 
SAFER SIDE 
with 


L 
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This high-quality product is made of two panes of 
plate glass, ground and polished for maximum free- 
dom from distortion and laminated with a sheet of 
clear, tough plastic. Libbey -Owens-Ford Glass 
Company, 6876 Nicholas Building, Toledo 3, Ohio. 


LIBBEY: OWENS - FORD 
a Gueat ame in GLASS | 






Want a maid? A Toledo resident 
may be able to tell you how to 
get one. A display ad appeared in 
the Toledo Blade recently, offering 
a new car to a maid for use on 
Thursday and Sunday afternoons 
and evenings off. 

The advertiser also promised to 
provide full accident _and health 
insurance along with a substantial 
salary and “excellent living con- 
ditions.” 


Television 


A golf match was televised for 
the first time in history July 25, 
when WBKB, Chicago, telecast the 
All-American golf tournament from 
Tam O’Shanter Country Club, Chi- 
cago. Sponsor was United States 
Rubber Co., the company which 
sponsored the televising of De- 
troit’s Automotive Golden Jubilee 
in June. ; 


Names 


Gerald W. Rapin has joined 
Brooke, Smith, French & Dorrance, 
Inc., Detroit and New York adver- 
tising agency, in a creative ca- 
pacity in the Detroit office. A vet- 
eran of 21 years in advertising and 
sales promotion, Rapin returns to 
automotive work after wartime 
service as organizer and manager 
of aircraft training at the Packard 
plant in Detroit. 


David E. Sampson, of the De- 
troit office of Jann & Kelley, news- 
paper representatives, has been ap- 
pointed Detroit manager to suc- 
ceed the late Charles Marvin. 


Thermopane Plant 
Opened by L-O-F 
In Toledo Area 


TOLEDO.— An additional plant 
for exclusive manufacture of Ther- 
mopane, multiple-paned insulating 
window, has been opened by Lib- 
bey-Owens-Ford Glass Co. in the 
remodeled Toledo Sugar property 
on the east side of Miami St. in 
Rossford, giving the company its 
fourth glass products factory in 
the Toledo area. 

This announcement was made 
last week by D. H. Goodwillie, ex- 
ecutive vice-president, who said 
occupation of the new plant with 
its new machinery and equipment, 
was practically completed Aug. 1. 

Horace G. Orser, who has been 
manager of the Thermopane de- 
partment for some time and asso- 
ciated with the development of spe- 
cial products at the Rossford plant 
for more than five years, is the 
manager of the new factory. 

Associated with him in manage- 
ment of the Thermopane plant will 
be Russell H. Bruot, assistant man- 
ager; Charles R. Shelly, superin- 
tendent; Bernard J. Rezy, assistant 
superintendent, and Thomas Reeves, 
industrial engineer. 

While they have been identified 
with Thermopane experimental 
work over a period of ‘years, nearly 
all of the 400 employes of the plant 
are World War II veterans. This 
makes the Thermopane group the 
youngest in the L-O-F organiza- 
tion, with an average age of about 
25 years. 
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Only Improved Veedol 
gives you THIS 


TWO 2 


Sales talk! 








“Mister, it's 
100% BRADFORD, PENNSYLVANIA!” 

















Of course! It wouldn’t be Veedol if it 
didn’t come from that most magnificent 
crude oil found in the Bradford district— 
Bradford, Pennsylvania, that is. Nature 
put her petroleum masterpiece there. 
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Z “IMPROVED VEEDOL 
now better than ever!” 


The new magic in Veedol fights oxidation, 
checks formation of harmful corrosive acid. 
And that means less bearing breakdown, 
better piston condition, more protection 
against common motor troubles. 

Yes, Improved Veedol means a cleaner, 
smoother running motor! 
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enna mellow as Makers of FLYING-A GASOLINE 


VEEDOL MOTOR OIL 
VEEDOL GEAR & CHASSIS LUBRICANTS 
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Texaco Reports 
New Type of 
Motor Oil 


DETROIT.—A new kind of mo- 
tor oil which is said to keep en- 
gines clean and gradually remove 
deposits in dirty engines has been 
announced by the Texas Co. 

It will be sold under the Hav- 
oline trademark of Texaco, accord- 
ing to R. L. Saunders, vice-presi- 
dent in charge of domestic sales 
for the Texas Co., who made the 
announcement. 

Saunders said the new lubricant 
is refined from specially refined 
paraffin base crudes plus organic 
compounds which are completely 
soluble in the oil. It also is clean 
burning, heat resistant, and clings 
to the bearings under all operating 
temperatures and pressures, Saun- 
ders added. 

Saunders said that years of re- 
search preceded the development 
of the new oil which resulted from 
the conclusion of Texaco chemists 
and engineers that straight min- 
eral oils could be improved for 
the conditions which are encoun- 
tered in today’s driving. 





AUTOMOTIVE NEWS, AUGUST 5, 1946 





PARTS BY THE CARLOAD received by Link Anderson, Inc., Santa Monica, Calif., 
Pontiac and GMC Truck dealer. Left to right, Loyd Ellis, service manager; Jack 
Newman, parts manager, and Anderson. Arrival of the carload shipment was adver- 
tised in the local newspapers, and in addition the dealer received valuable publicity 
from the sign carried on the car. After the parts were unloaded the freight car stood 
for five days and nights on the siding beside a main artery. Under street lighting, the 


sign could be read at night. 


Shumann Heads 


Founders’ Group 
CLEVELAND. —Frank E. Shu- 


mann has been elected president) tive vice-president, 


of the Malleable Founders’ Society 


for the coming year. Shumann is 
associated with Lehigh Foundries, 
Easton, Pa. 

Other officers: Wilson Moriarty, 
vice-president; H. S. Colby, execu- 
and John J. 
Harant, secretary-treasurer. 





Economy Keeps Booming .. . 


Wallace Says New OPA 
Can’t Stop Price Curb 


WASHINGTON.—D uring June 
the nation’s economy continued to 
expand. Employment, individual 
income and industrial output all 
moved steadily upwards, accord- 
ing to Secretary of Commerce 
Henry A. Wallace. 

Much uncertainty about the fu- 
ture course of prices arose from 
delay in reestablishing OPA, but 
an upward trend seems assured 
regardless of the details of any 
act which would reimpose price 
controls, he added. 

Retail sales for June were esti- 
mated at new highs on the basis 
of preliminary report. Although 
part of the May-to-June buying 
spurt reflected further price ad- 
vances, the physical quantities of 
goods produced also increased. 
Shipments of consumer durable 
goods, in particular, were greater 
during June than during May. 

Another feature of the month 
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THERE’S EXTRA SAFETY IN THE NEW 





B.F. GOODRICH TIRE THAT OUTWEARS PREWAR TIRES 


You can order a set of these 
tires for your car now 


HE NEW B. F. Goodrich Silvertown is 

built with a 35% stronger tire body, 
or carcass, than the tires made and sold 
during the war. It has more and stronger 
cords that give you improved bruise re- 
sistance, which means extra safety at all 
driving speeds. 

The tread of this safer tire also gives you 
added protection. It is slightly wider and 
flatter—hugs the road, helps to prevent 
slipping and skidding. And at the same 
time the wider, flatter surface wears more 
evenly, gives you many more miles of 


service than prewar tires. These tires have 
passed millions-of miles of testing—on 
taxi fleets, police cars, and special test 
cars. Now they are proving themselves to 
thousands of car owners everywhere. 
Tires are more plentiful now, but there's 
extra demand for B. F. Goodrich! All tire 
companies are making and shipping to 
dealers more tires than ever before in his- 
tory—75% more in the first six months 


this year than the same period of 1940, 
which was the last normal prewar year. 
But if you want the tire that outwears pre- 
war tires, it’s still well to order a little in 
advance. If you need tires, see your B. F. 
Goodrich dealer today. He may have your 
size in stock, but if he doesn’t, he'll get 
them soon and keep you rolling until 
they arrive. The B. F. Goodrich Company, 
Akron, Ohio. 


B.F.Goodrich 


FIRST IN RUBBER 


tion activity, which increased by 
approximately $100 million for the 
fourth consecutive month. Prelim- 
inary estimates place the value of 
total new construction in June at 
$920 million, compared with $830 
million in May. 

Residential building continued 
upward, but the rate of advance 
was no greater than that made by 
other types of construction. Non- 
farm residential construction, in- ~ 
cluding public and private, in- j 


was the further gain in construc- | 
é 


creased from $313 million in May 
to $344 million in June. Seasonal 
advances may account for further 
gains during the summer and fall 
months, but the rate of increase 
should slacken off shortly, Wallace 
said. 

The output of steel, coal and 
other basic materials increased 
sharply during June over May 
production. The present high 
rate of operations of these basic 
industries will support a consid- 
erably enlarged volume of fin- 
ished goods production, it was 
forecast. 

Steel production rebounded 
sharply to near-quantity levels fol- 
lowing the resumption of soft coal 
production, but June output was 
still considerably below this year’s 
peak of 6,500,000 short tons reached 
in March. 

Total production of steel ingots 
in the first half of 1946 was ap- 
proximately 27,000,000 short tons, 
as compared to 43,000,000 tons in 
the first six months of last year 
when operations were maintained 
at near peak levels. 


Marx Named 
By Packard 


DETROIT.—Appointment of R. 
S. Marx as assistant secretary and | 
assistant treasurer of Packard i 

Motor has been 
announced by 
the company 
president, Geo. 
T. Christopher. 
Marx will con- 
tinue as stock | 
transfer agent, 
the position he 


has hel since ; 
joining Packard | 
in 1944. } 


Marx entered | 
the financial field 
with a Detroit 
brokerage firm in 1923. 


R. S. Marx 
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In 1945, men's apparel stores 
placed 65.7% of their ad- . 
vertising in this man’s paper. 
‘Among the women's apporel | 
stores 56.6% of the adver- 
tising lineage gppeared in 
this favorite. woman's ‘paper. 
You can trust the preference 
of thése on-the-scene adver- 
tisers to know that in Buffalo 
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... like California without the 
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BILLION DOLLAR VALLEY OF THE BEES 


In California’s great 
Inland Market where 

The Sacramento Bee, 

The Modesto Bee and 
The Fresno Bee dominate, 
RETAIL SALES NOW 
EXCEED ONE BILLION 
DOLLARS* 


(For years Effective 
Buying Income has been 
more than a billion) 
















San 


Francisco 


THE SACRAMENTO BEE ,, 
HOME DELIVERED to 94 out of 
every 100 families in the ABC 
city zone. 


THE MODESTO BEE offers 


91% coverage in ABC city zone; 
57% of trading area. 


THE FRESNO BEE, with largest 
circulation between San Francisco 
and Los Angeles, gives 90% 


Sales Manage ‘s 1946 coverage in the ABC city zone. 


Copyrighted Survey 


HERE'S ONE PLACE where the favorites ALWAYS pay off. It’s 

California’s Valley of the Bees, where the stakes are nearly 
two billion in Effective Buying Income . . . more than a million in 
retail sales.* 

The favorites? LOCAL newspapers — because Valley people 
are isolated, by distance and by natural interest, from Coast 
newspapers. And the local papers that rate best up and down 
this bonanza belt are The Sacramento Bee, The Modesto Bee 
and The Fresno Bee. In an area containing 83% of the Valley's 
population, 81% of its EBI and 88% of its retail sales, these 
three McClatchy newspapers far outstrip ALL competition. 


THE SACRAMENTO BEE - THE MODESTO BEE - THE FRESNO BEE 


MCCLATCHY.G5«\ NEWSPAPERS 


(ev) 4 rf, 
National representatives ... O'MARA & ORMSBEE, INC. 
New York « Los Angeles « Detroit « Chicago « San Francisco 
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Profits Sink 


I2 Percent This Year 


By Dana Stuart 
Staff Correspondent 

NEW YORK.—<Automotive man- 
ufacturers with stocks listed on 
the New York Stock Exchange, 
including tire and rubber com- 
panies, paid stockholders $97,099,- 
000 in cash dividends in the first 
six months of this year. This com- 
pared with $109,244,000 in the cor- 
responding period of last year, a 
decrease of about 12 percent. 

The passenger car and truck and 
parts and accessory manufacturers 
paid out $86,726,000 against $100,- 
747,000 a year ago, a decrease of 
13.9 percent. The tire and rubber 
firms distributed $10,373,000 com- 
pared with $8,497,000 in the like 
1945 period, an increase of 22.1 
percent. 

As pointed out previously in 
this column, the tire firms gen- 
erally raised payments this year 
over last on the basis of better 
current and prospective earn- 
ings. At the same time, the mak- 
ers of automobiles and parts re- 
duced payments, on the average, 
as the result of earn- 
ings, or losses in many instances. 
The dividend and earnings fig- 
ures demonstrate why the stocks 
of tire companies have acted bet- 
ter in the securities markets thus 
far this year than other automo- 
tive groups. The tire firms gener- 
ally have been troubled less by 
shortages of materials resulting 
from strikes and have had fewer 
work stoppages in their own plants. 
The market value of all the 
stocks of automobile and parts 
manufacturers listed on the New 
York Stock Exchange was $5,738,- 
410,000 as of July 1, 1946, against 
$5,900,305,000 at the beginning of 
this year, a decrease of 2.7 percent. 
The market value of the tire 
and rubber stocks on the New 
York Exchange as of July 1 was 
$611,072,000 compared with $543,- 
068,000 on Jan. 1, an increase of 
12.5 percent. The tire shares as 
of Aug. 1 were much nearer July 
1 levels, on the average, than the 
shares of the car and truck and 
parts groups. 

Among the automotive stocks 
that in July made new lows for 
1946 were Bendix Aviation, 
Briggs Manufacturing, Briggs & 
Stratton, Budd, Chrysler, Conti- 
nental Motors, Diamond T, Ea- 
ton, Electric Auto-Lite, General 
Motors, Hudson, Mack, Murray, 
Nash-Kelvinator, Packard, Reyn- 
olds Spring, Timken Roller Bear- 


FINANCIAL 


Studebaker Net 
And Sales Off 


SOUTH BEND.—Studebaker 
Corp. and its subsidiaries in the 
three months ended June 30 re- 
ports a consolidated net loss of 
$171,040, after all charges includ- 
ing depreciation. This compares 
with a net loss for the quarter 
ended March 31 of $129,760. In the 
quarter ended June 30, 1945, the 
company showed a net profit of 
$728,068. 

In the quarter ended June 30, 
1946, Studebaker sold 17,115 pas- 
senger cars and trucks and net 
sales totaled $21,007,090. In the 
preceding quarter, the company 
sold 24,341 passenger cars and 
trucks and net sales totaled $25,- 
135,700. 

” 


Gabriel Net Shows Gain 


For Second Quarter 

Gabriel Co. for the second quar- 
ter reports a net profit of $129,190, 
compared to $92,523 for the same 
period in 1945. After allowance for 
preferred dividends, the earnings 
per common share were 388 cents 
in 1946 and 31 cents last year. 

For the first half, the net profit 
was $180,754. Sales for the half to- 
taled $2,144,000, against $3,540,000 
for the same period of 1945. 


Richmond Buick Moves 
Richmond (Va.) Buick Co., Inc., 
has just occupied its new home at 
1223 W. Broad St. 











Stock Price Averages 
Latest Preeed’g Year 
Week Week Age 
10 cars, trucks ... 40.00 42.05 37.30 
10 parts, access. .. 39.80 40.95 36.05 
5 tire, rubbers ... 65.00 67.60 48.80 
25 automotives ... 44.92 46.72 39.10 


SS 


ing, Timken-Detroit Axle, White, 
Willys-Overland. 


There has been considerable 
bearishness in Wall Street recent- 
ly. Several brokerage houses have 
advised their clients to reduce 
their holdings and wait for a sta- 
bilization of the market before 
making new commitments. On the 
other hand, some houses are ad- 
vising their customers to take ad- 
vantage of “sell-offs” in stock 
prices to make purchases of shares 
of well managed companies in in- 
dustries with good prospects. 





DISTRICT MANAGERS of the Chevrolet wholesale field organization are in Detroit 
for a three-week conference on the latest methods of automobile merchandising and 
distribution. By the end of November the entire Chevrolet field organization will have 
completed a course which includes lectures by Central office executives and department 
heads. Photo shows the district managers listening to a lecture by R. W. Donovan 
of the Chevrolet Business Management department. 


Barium Nets $125,316 


NEW YORK. — Barium Steel 
Corp. reports net earnings for the 
three months ended June 30, after 
depreciation and amortization but 
before federal income taxes, of 


year. The report reflects the results 
of all subsidiaries since the dates 
of acquisition. 


McKenney Opens 
McKenney’s Motor Sales (Hud- 


$125,316 as compared with a loss of|son), Athol, Mass., has opened its 
$207,449 for the first quarter of the| new downtown showrooms. 


Annual Meeting 
Set for Dec. 6-7 
By NSPA 


CHICAGO. — Fifty-seven new 
member applications, including 
eight Latin-American wholesalers, 
were approved during the recent 
meeting of National Standard 
Parts Assn. officers, directors and 
committee men at French Lick, 
Ind., it was announced at head- 
quarters here last week. 

Cc. D. McKim, executive vice- 
president, disclosed also that plans 
were perfected at the sessions for 
the annual NSPA convention to be 
held at Atlantic City, N. J., begin- 
ning on the morning of Dec. 6 and 
winding up at noon the following 
day. 

Consideration to further develop- 
ment of the association’s personnel 
relations department was given at 
the French Lick conferences, with 
special emphasis on continuing the 
series of employe training book- 
lets relating to contacts with the 
public. 


Bailey Mayor in Fla. 
Gene Bailey, Williston, Fla., deal- 
er, is the new mayor of that city. 
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Price Squeeze on Makers 


May Speed Decontrol 


By William Ullman 


TO CONTROL or decontrol? That is the prime and most 
vexing question facing the administration as a result of the 


revival of OPA. 


How federal price control shapes up under the legislation 
extending OPA a June 30, 1947, will depend mainly on 
Oo —————_—_—— 


the decisions the new 
three-man decontrol board. If 
the board decides the time 


has come to end progressively the 
controls imposed in wartime, OPA’s 
new lease on life may become es- 
sentially a period of decontrol rath- 
er than continuance of the govern- 
ment’s heavy hand upon producers 
and processors. 


In resuming its efforts to check 
the rising price trend, OPA will 
have a lot of eggs to unscramble. 
Between the lapse of the old OPA 





Wiliam Ullman 


for the _ revived 
OPA by Presi- 
dent Truman, the 
price structure 
underwent many 
changes. 

In signing the 
OPA bill, which 
he called an “im- 
provementin 
many respects” 
over the bill he 
vetoed, President 
Truman cited a 


June 30, and the signing of the bill | rise of 24.8 percent in the Bureau 
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SOMETHING TO SMILE ABOUT. Signing of the document by the gentleman with 
the pen in hand means that the Seiberling Rubber Co. of Akron has never had a strike 
in its 25 years in the rubber industry. Left to right, standing: ‘‘Ike’’ Isner, union 
committeeman; Carl Bachmann, Seiberling employment manager; Harry Powell, union 
committeeman; Ed Brock, union committeeman, and Wm. 8. Hackenburg, president, 
Seiberling Local No. 18 URW. Front row, left to right: Geo. Marks, union committee- 
man; Wilfred Andrew, Seiberling factory personnel administrator; Kelly Davidson, chair- 
man of Local No. 18 negotiating committee, and Charlies Thomas, vice-president of 
the union. 


of Labor Statistics index of 28 basic 
commodities in 26 days since June 
28, during the lapse of OPA. 
However, the overall rise in re- 
tail and wholesale prices has 


been relatively moderate. Prices 
of many important industrial 
items have been maintained at 
levels prevailing when OPA ex- 
pired. The comprehensive bureau 





THE NAME THAT 
MEANS MOST TO 
THE MOTORIST! 







The words “Eveready” and “Prestone” 
are registered trade-marks of 
National Carbon Company, Inc. 


“Prestone” anti-freeze, they're SAFE—and they know 
it! For it prevents freeze-up... won't boil away or foam 
off ... ome shot lasts all winter. 





This year, there will be much more “Prestone” anti-freeze avail- 
able than at any time since 1941. But there still won't be quite 
enough for everyone. One big reason is that “Prestone” anti-freeze 
must be produced and packaged long before cold weather, and 
last spring the world-wide food shortage diverted packaging ma- 
terials to more pressing needs. So you may see “Prestone” anti- 
freeze in 5-gallon cans in addition to the familiar 1-gallon cans. 


It’s always to your advantage to feature “Prestone” anti-freeze 
—the name that means most to the motorist. For it’s the best- 
known, most widely preferred anti-freeze in the world! 


NATIONAL CARBON COMPANY, INC. 


30 EAST 42nd STREET, NEW YORK 17, N. Y. 
Unit of Union Carbide and Carbon Corporation 
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of Labor Statistics wholesale 
price index rose 10 percent in the 
first three weeks after the tem- 
porary demise of OPA. 

Moreover, in part these increases, 
particularly in such items as meat 
and butter, merely brought into 
official price indices advances 
which already had taken place in 
the black market or by indirect 
methods, such as subsidies. 


The answer to the question as to 
what course price control will take 
will be found in the decisions to be 
made by the decontrol board, now 
the top voice in policy. 


After Aug. 20, the decontrol 
board may put price ceilings on 
major farm commodities, which 
were exempted in the new law 
from immediate restoration of OPA 
rent and price ceilings in effect 
June 30. Likewise, the decisions of 
the decontrol board presumably 
will rule OPA action all along the 


price line. 
* * * 


Producers Face Pinch 
Unless Decontrolled 


WHEN THE decontrol board 
goes to work, it will have to con- 
sider that the once-labeled “bulge” 
in the hold-the-price line now ap- 
pears more like a break. 


Decontrol of large segments of 
the price structure, such as major 
farm commodities, apparently will 
require on a rising price trend 
rapid decontrol of other segments 
to prevent many producers from 
being squeezed out of operation 
just when the need for full pro- 
duction is paramount. Chiefly men- 
aced by this threat are industrial 
producers whose costs are deter- 
mined by wages and prices of basic 
materials. 


Nature has intervened benevo- 
lently to give hard-pressed price 
controllers a hand. Favorable 
weather has brought upward re- 
visions in crop estimates in the 
U. 8S. and other countries. The 
greatest corn and wheat crops on 
record are forecast for this year 
by the Agriculture department. 

Automobile and other industries, 
while still hampered by shortages 
of materials, reconversion bugs and 
skilled labor shortages, are turn- 
ing out goods in expanding vol- 
ume. Evidence of expanding in- 
dustrial production, together with 
big crops, was found in weekly 
railroad loadings of 921,496 cars, 
the highest for any week since Oc- 
tober, 1941. 


President Truman indicated he 
was prepared, if necessary, to call 
Congress back in special session 
to strengthen price control and 
“enact such fiscal and monetary 
legislation as we need to save us 
from the threat of economic dis- 
aster.” 

* * * 


Act Defines Powers 


Of Federal Agencies 


TO MANY businessmen, enact- 
ment of the Administrative Pro- 
cedure act long has represented 
a consummation devoutly to be 
wished. Siened a few days ago by 
the President, it provides the 
means whereby individuals may 
know explicitly what their rights 
are in dealing with government de- 
partments and agencies. 


These departments and agen- 
cies, for more than a decade, 
have been in some respects al- 
most a law unto themselves. Now 
they are required bv the terms 
of the act to publish all infor- 
mation concerning their organ- 
izations and procedure; also all 
final opinions, orders and rules. 
Individuals appearing before fed- 

eral agencies may now be accom- 
panied and represented by coun- 
sel. It is specifically noted in the 
act that no person may be denied 
the right to appear before an 
agency or in any agency proceed- 
ing on the grounds that he is not 
a lawyer. 
. * * 

The National Committee on 
Uniform Traffic Control Devices 
is nearing completion of its re- 
vision of the manual for stand- 
ard street and highway signs, 
signals, pavement gs and 
traffic islands. Congress put teeth 
into the nationwide uniformity 
program by requiring that such 
devices installed on highways 
and streets improved with fed- 
eral aid must have Public Roads 
administration approval. 
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British Parts Firms Form 
Trade Association 


GLASGOW, Scotland.—(UTPS)— 
The British garage equipment in- 
dustry has organized itself into 
the Assn. of Manufacturers and 
Distributors of Garage Equip- 
ment. 

The new association includes ev- 
ery well-known firm in the trade. 

Officials said the organization is 
a serious attempt to stabilize the 
postwar condition of the industry 
and eliminate such prewar evils 
as price cutting, non-trade outlets 
and similar practices. 

Although the garage equipment 
part of the British motor industry 
is now well established, it is com- 
paratively new in relation to other 
sections of the field. It was said 
that garage equipment firms felt 
overwhelmingly that now was the 
time to organize under fair trad- 
ing principles. 

Officials asserted it was the pur- 
pose of the association to establish 
fair conditions for the benefit of 
manufacturers, distributors and 
users alike. 

The consumer, it was decreed, 
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No matter what fuel the plant itself 
uses, gasoline helps take workers to 
and from their jobs, bring in raw 
materials and deliver finished 
products to the nation’s markets. 
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should be given the opportunity 
of obtaining services and supplies 
at stable and competitive prices; 
and further, manufacturers and 
distributors should be assured of 
fair trading principles to enable 
them to provide services in free 
competition, pay reasonable wages, 
avoid labor disputes and, at the 
same time, provide for research 
and development of products. 

Under the association’s fair trad- 
ing policy, which is already in ef- 
fect, each manufacturer is allowed 
to fix his own prices in competi- 
tion with other firms. 

He must give the association 
seven days notice of any contem- 
plated price changes. But, this hav- 
ing been done, the prices must be 
maintained. 

The affairs of the association are 
managed by a trading committee, 
consisting of six manufacturers 
and six distributors. Elections will 
be held annually. 
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FOB FACTORY 


Unfinished 


the factory in the first place, 
regardless of storage prob- 


lems. In addition to loud and 
vociferous complaints of owners, 
who are still waiting for “short” 
parts and see counterparts of their 
own cars being driven around fully 
equipped, there are intermittent 
squawks from dealers over the 
trouble and expense they must go 
to in order to attach temporary 
bumpers and make other emer- 
gency adjustments. 


“Now all we need is an automo- 
bile.” 


Dodge Dealers on Coast 
Meet to Hear Colbert 


PORTLAND, Ore.—L. L. Colbert, 
president of Dodge, discussed prob- 
lems of production before a meet- 
ing of 80 dealers from the Pacific 
Northwest branch of his division. 

Portland and Los Angeles are 
the two Pacific Coast points from 
which Dodge sales will be directed 
in the future, Colbert said. 


The policy of at least one manu- 
facturer now is to take what bump- 
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Industry runs on gasoline 


WOULD be impossible to draw a complete picture of 
modern industry without including cars, trucks, buses 
and other types of gasoline-powered equipment. Gasoline 
transportation is so much a part of the American industrial 
scene that everyone benefits each time its cost is reduced. 
During the past twenty years such reductions have been 
many. By improving their refining processes and using anti- 


knock fluid made by Ethyl, 


oil refiners have been able to 


produce gasolines of increasingly higher quality. And each 
improvement in gasoline has in turn made possible the de- 


velopment of more powerful, 


more efficient engines to pro- 


vide better transportation at lower cost. 


Because better fuels and better engines depend so much 
upon each other, Ethyl’s research and service organizations 


have always worked closely both with refiners who use our 


product and with engine builders who are eager to get the 
most out of every improvement in gasoline quality. Ethyl 
Corporation, Chrysler Building, New York 17, N. Y. 
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More power from every gallon 





of gasoline through nee 


ETHYL 


Research - Service - Products 





Cars 


Causing Ilwill 


By A. H. Allen 


NEW PASSENGER cars being delivered to buyers minus 
parts like bumpers, clocks, speedometers, nameplates and 
whatnot are getting to be king-size headaches to some man- 
ufacturers who are beginning to think maybe they should 
never have allowed their “unfinished symphonies” to leave 

———— 


ers are being re- 
ceived and install 
them on cars go- 
ing down the as- 
sembly line. Any 
excess shipments 
of bumpers are 
being put into a 
“float” just in 
case another 
shortage develops. 
When this has 
been done, some 
thought will be 
given to taking 
care of the needs of buyers who 
are now driving around with 
planks, channel iron, armor plate, 
etc., in place of bumpers. 

It is true that people desperate 
for new cars will take a lot of 
pushing around and will be willing 
to accept most anything as long as 
it has a body, an engine and four 
wheels, but it looks like just asking 
for a lot of illwill and hard feelings 
in the long run, when the enthusi- 
asm of these drivers in getting be- 
hind the wheel of a new car cools 
off, to neglect making good short- 
ages at the earliest possible mo- 
ment, even before short parts go 
out to the assembly line. 

+ * + 


Back to Normal? 


IT IS INTERESTING to observe 
how general conditions of the new 
car market slowly move back to 
normal. They have a long way to 
go as yet, but the trend back to 
normalcy is plainly evident. 

For instance, a few months 
ago, hundreds of leading vendors 
and suppliers to the motor plants 
were asking for new cars for 
their representatives, only to get 
the fast brushoff by the automo- 
tive plants, and an equally quick 
back - of - the - hand from dealers 
with whom they sought to place 
orders. Now, however, the situa- 
tion is easing slightly, as manu- 
facturers are in better position to 
acknowledge the rights of im- 
portant vendors to buy new cars, 
perhaps even ahead of the patient 
public which has been standing 

in line so long. 
* 





A. H. Allen 
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Not Quite So Black 


THERE IS a great hue and cry 
from steel mills over the critical 
shortage of scrap iron and steel for 
their furnaces. It is true that at 
the moment scrap supplies in mill 
yards are at an extremely low 
point, but sources close to the in- 
dustry are saying the outlook will 
improve sharply within the next 
month. For one thing, production 
of metal goods, including automo- 
biles, is moving up to near-normal 
levels, and their manufacture is 
slowly generating a supply of scrap 
which is feeding into the so-called 
“system,” from which it will be 
moving to mills after the usual 
time lag for shipping, preparing 
and re-shipping. 

The re-establishment of OPA 
controls on scrap. prices has 
served to remove doubts in the 
minds of dealers who had stored 
up tonnages in their yards to 
hold until they knew which way 
prices were going. Beyond that, 
some sources of production scrap 
probably were holding back sales 
on the chance scrap prices might 
move to new high levels. Now 
that prices appear slated to hold, 

material should move 
promptly. 

So, while the outlook cannot be 
called optimistic, at least there are 
grounds for feeling the scrap pic- 
ture is not quite as black as paint- 
ed by government officials and the 
steel industry. 

+ * *” 

IF IT IS not one thing, it is an- 
other. Now the talk is of a critical 
shortage of freight cars, gondolas 
and other rolling stock. 
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The Hearst Newspapers 


have long sounded the alarm against the 


RED oth COLUMN 


at 


RATS’ NEST [ 


“‘Whatever is right can be achieved through 
the irresistible power of awakened and in- 
formed public opinion. Our object, there- 
fore, is not to enquire whether a thing can 
be done, but whether it ought to be done, 
and if it ought to be done, to so exert the 
forces of publicity that public opinion will 
compel it to be done.”’ 


QVRAd ea 


In 1933 the Hearst Newspapers urged the New Deal 
Party to reject the communistic beliefs of certain 
Fellow Travelers high in its councils. 


In 1935 the Hearst Newspapers reported that the 
Red 5th Column was so strongly entrenched in the 
Federal Relief Administration that, by its own boast, 
“investigation would be futile.” 





es OER Ge ih 
NEW YORK JOURNAL-AMERICAN, MARCH 15, 1945 





In 1939 the Hearst Newspapers reminded the admin- 
istration that Russia’s promise to desist from com- 
munist propaganda in the United States had not been 
and would not be kept. 


In 1941 the Hearst Newspapers disclosed that 1254 
Russians, mostly Communists, who had been ordered 
deported were still living on the fat of our lend. 


In 1942. the HearstN ewspapers warned “dissolution” 
of the U. S. Communist Party meant nothing while 
the American Labor Party remained. 


In 1945 the Hearst Newspapers deplored the re- 
ported reversal of the rule barring Reds as officers 


in the U. S. Army. 


In 1946 the Hearst Newspapers declared the differ- 
ence between the Red spies in the U. S. and Canada 
was that Canada was doing something about them 
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yery Day! 


Have you noticed the automotive news enables the Nash ‘‘600’’ to offer 
lately ... on the air... in the magazines revolutionary riding comfort in the 
... in the press? low-price field. 


There probably isn’t much doubt about As a result of these and many other 
what the car of the future will be like. engineering improvements, Nash has .. ; 
Consensus is that, basically, this car will be the car of tomorrow here today! 


a full-sized automobile with many new Yes... Nash affere teday... the neve tial 
of motoring symbolized by 25 to 30 
miles on a gallon of gasoline at moderate 
highway speeds... stronger, quieter 
To experienced automotive men, all this **Unitized’’ construction. . . conditioned- 
means much more than you hear on the air air...a built-in bed... soundproofing... 
or read in the headlines. new ease of handling . . . individual 


It means that today the Nash ‘‘600’’ has set #-wheel coil springing . . ‘ and the many 
other improvements resulting from 


comfort features . . . will be hundreds of 
pounds lighter and deliver around 25 miles 
on a gallon of gasoline. 


the pattern for cars to come. Developing 
a car as revolutionary as the Nash ‘‘600”’ 
is not done over night. It took eight The Nash dealer knows that many people 
years, in fact, of careful scientific research are changing their conception of what a 
to get the know-how, for instance, on the motor car should be and do. He knows 
“‘Unitized’’ body . . . permanently welded that Nash now fulfills those promises 
with more than 8,000 spot welds instead of tomorrow . . . that the Nash idea is 
of the usual body bolts. gaining more momentum every day. 


Nash scientific research. 


Again, Nash engineers took this same 


scientific research and applied it to a new arte. SJMlatar. 


conception of 4-wheel coil springing that Division of Nash-Kelvinator Corporation, Detroit 32, Mich. 


YOUU BE AHEAD WITH 


Tune in the Nash-Kelvinator Musical Hit-— David Rose 
and his Orchestra with Curt Massey, Kitty Kallen. 
Wednesdays 10:30 p.m., Eastern Daylight Time. Colum- 
bia Broadcasting System. 
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| Dealer 


1910 Cars Still Running 


For New London Dealer 


William F. Kidder, New London 
(N. H.) dealer, is operating two 
ancient cars of the goggle and 
linen duster era which cause pass- 
ersby in modern streamlined cars 
to rub their eyes and take a sec- 
ond look. 

The vehicles are a 1910 Model 
'T Ford, which a friend of the deal- 
er bought at an auction in Denver 
for $20, and a 1910 Model E four- 
cylinder Maxwell touring car. The 
old Ford has traveled thousands 
of miles over New Hampshire hills 
and is still registered. 

* * * 


Allen Distributorship Opens 


Building in Oklahoma City 


Walter E. Allen (Chrysler), Thir- 
teenth at Harvey, Oklahoma City, 
has opened its new building, 300 by 
165 feet. The display room is 90 by 
55 feet. A feature of the service de- 
partment is the installation of dou- 
ble lifts that enable the employe 
to lift either the front or back of 
the car, or the entire vehicle. 

A special section of the Daily 
Oklahoman was devoted to articles 
on the opening, description of the 
new plant and the distributor’s 
products. 


a * * 


Five New Dealerships 


Incorporated in Fla. 


Fenne Howard Motors has been 
chartered at Sarasota, Fla. Incor- 
porators are Leroy T. Fenne, A. R. 
Howard and J. J. Williams jr. 
Other new dealerships announced 
in that state were as follows: 

Orlando Motors, Inc., Orlando. 

C. Kuenz, F. J. Hermann 
of Orlando, Geneva L. Kuenz of 
Winter Park. 

Brooking Motor Co., Gainesville, 
C. 8S. Brooking, Ellaree P. Brook- 
ing and Mary E. Brooking. 

Redwing Carriers, Inc., petroleum 
carriers. Charles E. Mendez, W. 
Frank Hoos, A. T. Sanchez. 

Witt Tire Co., Richmond. 8S. D. 
Carmichael, Charlotte, N. C., R. G. 
Kirkwood, Robert Del Valle, Tampa. 


All K-F Dealers Named 


For West Wash., Alaska 


Hawthorne-Wilkins Motors, Inc., 
Kaiser-Frazer distributor in west- 
ern Washington state, has been 
reorganized and its name changed 
to Western Motors Inc., according 
to Leslie C. Wilkins, president and 
general manager. 

A total of 92 dealers have been 
appointed in western Washington 
and Alaska, the territory of West- 
ern Motors, Wilkins stated. Prac- 
tically every territory is closed, 
with no more new dealers now be- 
ing appointed, he said. 

* * * 


Shearer Issues Stock 


Shearer Chevrolet Co., Inc., Bur- 
lington, Vt., has filed an affidavit 
for proposed issue of 250 shares of 
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Doings 


$100 preferred stock and 450 shares 
of $100 common stock with the 
secretary of state. The preferred 
stock will be issued for $25,000 and 
the common stock for assets of 
Shearer Chevrolet, a dealership 
conducted by Carl H. Shearer, and 
valued at $45,299. Incorporators are 
Shearer and Charles F. Black. 
+ * Ed 





Johnson Improves 


R. E. Johnson, Chrysler dealer 
of Mena, Ark., is remodeling his 
dealership and has added a paint 
shop. 


* o* * 


Son Takes Over 


Donald McWhirter, son of H. W. 
MeWhirter, Chrysler dealer in We- 
natchee, Wash., has been released 
from the Army and will take 
charge of the dealership until his 
father recovers his health. 

ag + « 


Destroyed by Fire 
Carl Wyman’s Garage (Chevro- 
let) in Alton, N. H., has been de- 
stroyed by a $75,000 fire. The loss 
included a recently installed parts 
department. 
* * 


M & M Motors 


W. A. Christiansen’s Garage 
(Packard-International), in Anti- 
och, Calif., has been renamed M 
and M Motor Sales, following 
transfer of the business to his son, 
Mel, and his partner, Matt Schau. 
Improvements in the quarters, lo- 
cated at First and Eye Sts., are 
planned by the new owners. 

* cg od 


Bau Buys Lot 


The deal for buying the lot in 
Holyoke, Mass., for the new Kaiser- 
Frazer auto has been completed 
by Leopold Bau, who will operate 


the dealership. 
* * 


Ford Dealer Sells 


The Chestnut Hill Motor Co., 
Clinton, Mass., has been purchased 
from Fred J. Kirk by Hawley E. 
Morton and William E. Cessford. 
The new owners will continue as 


Ford dealers. 
a ok 


Stiehl Rejoins Laux 


Harry Stiehl has rejoined the 
sales staff of Howard E. Laux, 
Inc., Chrysler dealer in Mt. Ver- 
non, N. Y. Prior to the war, Stiehl 
had been with Laux for 14 years. 

* + * 


5 Mass. Dealers 
Get Go-Ahead 
On Buildings 


Construction permits have been 
approved by CPA for the erection 
of several salesrooms in Massa- 
chusetts. They include the follow- 
ing: 

J. & S. Motors in Whitinsville, 
an addition to its garage at a cost 
of $3,800. 

Lewis H. Aldrich of Westfield, 
a salesroom to cost $8,000. 


Charles E. Godere of Holyoke, a 
building for sales and service of 
Ford cars and trucks, at a cost 
of $44,000. This permit was ap- 
proved on the grounds that Go- 
dere was being evicted from his 
present location. 

Barrett & Ballard Motors, Inc., 
of Holyoke, for a Mercury show- 
room at a cost of $40,000. The 
Holyoke building department has 
issued a building permit. 

Jordan Motor Sales, South 
Northfield, for a sales and service 
station at a cost of $12,000. The 
application was granted as a hard- 
ship case, since the new building 
will replace one destroyed by fire. 

+ ae ok 


Fritch Buys Lot 


Carl J. Fritch has purchased a 
lot adjoining his Chrysler dealer- 
ship in Vincennes, Ind. He plans 
to display used cars on the 
grounds. Later plans involve re- 
modeling the parts department and 
general offices when materials be- 
come available. 

* 


Charlie Womack in S.C. 


Charlie Womack Co., Inc., Flor- 
ence, S. C., has been incorporated 
with authorized capital of $200,000 





NEW $50,000 BUILDING of Stringer Motor Co. (Buick) at the intersection of Highway 51 and 82, in Winona, Miss. 


to deal in automobiles. Officers: 
C. H. Womack, president and treas- 
urer; Julia Momack, vice-president; 
Winifred Fisher Womack, secre- 
wee os. 9 


Kester Building Complete 


The Kester Motor Co. (Chrysler) 
has completed a new building to 
house the dealership in Garden 
City, Kan. The large showroom 
features fluorescent lighting. 


Fash par Son Move 


James H. Fash and Son, Chrys- 
ler dealers of Farmington, II. 
have moved into a new building. 
Interior decorations will be com- 
pleted while the dealership is op- 
erating. Ae 


Coiley Adds Space 


Henry J. Coiley, Chrysler dealer 
in Moravia, N. Y., plans to double 
the space in his service depart- 
ment by adding an extension to 
the building. : 

* * * 
McCoy in New Home 


H. L. McCoy has moved into his 
new brick and tile building, which 
was built recently to house the 
Chrysler dealership in Hardtner, 


Kan. 
ca * Ed 


Moves in New Building 


Rupp and Vickery, Chrysler deal- 
er, has moved into a new mod- 
ern building in Falfurrias, Tex. 
The formal opening was held last 


month. 
+ = * 


List Gets Delivery 
Eugene List, world famous con- 
cert artist, has received one of the 
first Plymouth convertibles in the 
Philadelphia area from L. D. T. 
Corp. (Dodge-Plymouth). 
* * * 


Penny Builds Tire Shop 


E. G. Penny, Chrysler dealer in 
DeRidder, La., has erected a tile 
structure adjoining his main build- 
ing which will house a tire sales 
and repair department. He also 
plans a body repair and paint shop 
soon. 

i‘ * ok 


Bissonette Improving 
Henry Bissonette, Chrysler deal- 
er, is remodeling his dealership in 
Lowell, Mass. The program in- 
cludes the installation of a new 
glass front along with changes in 
the parts and service departments. 
EA * * 


Fogle Moves Soon 


Fogle Motors, Inc., expects to 
move into its new building in Kent, 
O., about Aug. 1. 

* * 


* 
Copple to Move Soon 
The Copple Motor Co. (Chrysler) 
plans to move into its new building 
in Mound City, Kan., soon. 
~ * * 


Queen Buys Building 
H. P.. Queen has announced the 
purchase of the building which 
houses his Chrysler dealership in 
Wooster, O. 
+ x * 
Power Expands Service 
The Power Auto Sales, Chrysler 
dealer in Moorefield, W. Va., has 
completed a 1,200 square foot ad- 
dition to its service department. 
* * * 


Roger Moves Soon 


The Roger Motor Sales (Chrys- 
ler) expects to move into its new 
concrete building soon. 

* * * 


New Pontiac Dealer 


Thomas J. O’Donnell, 2709 Fred- 
erick Ave., Baltimore, has been 
appointed Pontiac dealer. 

* + a 


Packard Picks Lenox 


Lenox Motors, 3915 Reading Rd., 
has been named Packard dealer in 


Cincinnati. The concern occupies 
a three-story building with 70,000 
square feet of space. The partner- 
ship is composed of Irven Leven- 
son, general manager, and Jack 
Itkoff and Joseph Stillpass. Henry 
Weathers is sales manager and 
Hinton Ingram is in charge of 
service. 
oa * 


Aero Handles Hudson 


A one-story brick building at 1721 
S. Calhoun St., Fort Wayne, Ind., 
has been leased for a long term 
by Kenneth V. Ridenour and Al 
Shurtz for the new Hudson deal- 
ership, Aero Motors. Ridenour and 
Shurtz formerly operated East 
Wayne Motor Sales, 325 E. Wayne 
St. Ridenour has been affiliated 
with Hudson in Fort Wayne since 
1931. 





Lazar Reopens 
After 312 Yrs. 


In Army Abroad 


Just back from 42 months’ serv- 
ice overseas—Africa, Sicily, Italy, 
France and Germany—and now on 
terminal lave, Maj. Joe Lazar has 
reopened for business as Cadillac 
dealer in San Bernardino, Calif., 
it is announced by J. C. Symes, 
general manager of Don Lee, Inc., 
statewide Cadillac distributor. 

“We are proud of Maj. Lazar, 
and it is a real pleasure to wel- 
come him back to the Cadillac 
dealer forces of California,” Symes 
said. “His patriotism is worthy of 
the highest praise. He volunteered 
his services to the country imme- 
diately following Pearl Harbor, 
left his business and made a val- 
uable contribution to the war ef- 
fort.” 

Associated with Cadillac in va- 
rious capacities since 1925 and 
dealer in San Bernardino since 
1934, Lazar headed a flourishing 
business when he volunteered for 
military service. When he recived 
his orders, Lazar was given just 
seven days to arrange his personal 
affairs and report for duty in 
Washington. 

He didn’t lose any time—just 
closed his dealership for the dura- 
tion and flew to Washington. One 
month and two days later he was 
on his way to Africa. 

A proficient linguist, Lazar was 
a valuable asset to the military in- 
telligence section, according to 
Symes. Later, because of his ex- 
perience in the automotive indus- 
try, he was transferred to the 7th 
Army Ordnance depot, where he 
was assigned to duty as opera- 
tions officer in the forward group. 

For meritorious service in the 
field, Mai. Lazar was awarded the 
Bronze Star, and he earned seven 
battle stars during the combat ac- 
tion period of his overseas service. 

* : 


Nash in Wausau Builds 


Work on the new sales and ga- 
rage building for Marathon Nash 
Sales Co., Wausau, Wis., has been 
started and it is expected the build- 
ing will be ready for occupancy 
by Oct. 1. The structure is to be 
69 by 110 feet, one-story, of brick, 
tile and steel-beam construction. 


streets; a parts department and 
modern service facilities, with 
driveways into the building from 
two streets. : 

* * 


Robinson Activities 


John C. Robinson Sales and Serv- 
ice (Kaiser-Frazer), York, Pa., has 
purchased property in Red Lion, 
near York, and will handle the line 
at that location under the name 
of Robinson Motors. Work on the 
new home of the Robinson organ- 
ization in York is expected to be 
completed this summer. 

* * * 


Backstrom Opens 


Formal opening of new show- 
rooms for Backstrom Motor Sales 
(Ford) on Geary Blvd. in San 
Francisco was held July 19, ac- 
cording to Jack Backstrom. 

* * * 


Aerocoach in Milwaukee 


Aerocoach Sales Corp. has been 
formed in Milwaukee by E 
M. Goemans, Kenneth Feld and 
Judy Cherti, to “buy, sell, lease 
manufacture and operate motor 
buses, trucks and trailers; 2,000 
shares of stock at $5 each have 


been authorized. 
+ * ea 


Whitney Buys Home 


The two-story garage building 
housing the Whitney Motor Car 
Co. (Ford), Portage, Wis.. has been 
sold to that company by the for- 
mer owner. Modernization of the 
structure is now underway. May- 
nard Whitney is president of the 
firm. 

* *” * 


Bobbi Motor of Wis. 


Bobbi Motor Car Sales of Wis- 
consin has been incorporated in 
Milwaukee by Louis Lewandowski, 
M. J. Levin and Gertrude Kram- 
mel, to deal in all kinds of motor 
vehicles, automobiles, etc., with a 
capital stock of 500 shares of com- 


mon at no par value. 
. * + 


O’Connor Opens 


O’Connor Sales and Service has 
celebrated the grand opening of its 
eA $35,000 building in Vermillion, 
Ss. D. 


* * * 


Jones Names Two 


Two new appointments have 
been announced by Ralph D. 
Jones, Inc. (Chrysler distributor) 
of Springfield, Mass. Sherwood S. 
Jones has been named vice-presi- 
dent, treasurer and director and 
Harry O. Albro has been appointed 


vice-president and director. 
*~ = * 


Lovett Remodeling 


Lovett Motor Sales, Chrysler 
dealer in Sapulpa, Okla., is remod- 
eling two buildings, one for a 
paint and body shop, the other for 


storage space. 
* * 


Millis Builds Addition 


Howard Millis (Chrysler dealer) 
is erecting a new building in Ame- 
nia, N. Y., to provide storage space 
for new and used cars. 

* * * 


New Dealer in Lockport 


A certificate to do business as 


| st. Angelo & Sons, auto dealers, 


has been filed in Lockport, N. Y., 


It will include a showroom with| by Augustu St. Angelo, 330 West 
large display windows on _ two} Ave., Lockport. 





EXTERIOR VIEW of the remodeled and enlarged facilities of Howry-Berg, Inc., 
dealer associa Cullen-Thompson Motor Co. The dealership 
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Service Building Started 


For Horn-Williams 

Construction of a $200,000 serv- 
ice building for Horn-Williams 
Motor Co. (Ford) has begun at 
Dallas, Tex., at Olive and Federal 
Sts., across from its main plant. 
Of steel, brick and tile construc- 
tion, it will house the parts and 
service departments, with the parts 
department greatly expanded and 
a mezzanine planned to take care 
of parts storage. 

According to J. J. Horn, senior 
member of the firm, the general 
offices, sales departments, new car 
make-ready and delivery service 
and body and trim departments 
will take over the space formerly 
used by service and parts depart- 
ments in the two-story building 
now occupied. 

* * * 


San Marco Hails Shop 
As One of Dixie’s Best 


San Marco Motors, Inc. (DeSoto- 
Plymouth), Jacksonville, Fla., has 
opened for business with reputedly 
one of the best equipped shops in 
the South. 

Ray M. Coffey is general mana- 
ger and vice-president. Van Fletch- 
er is president. 

San Marco Motors is in a 14,000- 
sq. ft. concrete block and stucco 
building which cost approximately 
$100,000. 

* * + 


GM Opens Body School 
For Hartford Dealers 


A special school on automobile 
body repair has been opened at 
the Sloate Chevrolet Co. in Hart- 
ford for the benefit of General 
Motors dealers in central Connec- 
ticut. A special unit of Fisher 
Body is conducting the school. 


Buick Dealership Opened 
In Cincinnati by Jennings 

Thomas O. Jennings has opened 
a new Buick dealership at 719 W. 
Wyoming Ave., Cincinnati. He for- 
merly was with the Buick organ- 
ization, advancing from used-car 
salesman to manager of the divi- 
sion’s retail store at Flint, Mich. 

The new plant includes facilities 
for servicing every part of an au- 
tomobile, including body and paint 
service. Lee H. Vaughn has been 
named service manager. 

a * * 


Whitehead, of Jackson, Marks 
25 Years As Ford Dealer 


A. J. Whitehead, of Whitehead 
and Loyd (Ford), Jackson, Miss., is 
celebrating his twenty-fifth anni- 
versary as a Ford dealer. He just 
became a Ford dealer in Leland, 
Miss., in 1921.° 

While operating Ford franchises 
in other southern cities, Whitefield 
purchased the Jackson dealership 
in 1936. In 1941, he sold 2,033 cars, 
an average of one every 45 minutes. 

* * * 


New Lubrication Building 


Erected by Pollock Bros. 


Pollock Bros. (Chrysler), Black- 
wood, N. J., has erected a new 
building to house the lubrication 
and wash departments. When its 
expansion program is completed, it 
will have a service operation area 
of 120 by 140 feet. 

* * * 


Rea Motors Formed 


W. C. Rea Motors Co. has been 
organized at Wenatchee, Wash., by 
W. C. Rea, Ethel Rea and R. M. 

e, to engage in the auto- 


mobile business. 
* * ” 


Fincannon Moves 


Fincannon Co., automobile parts 
and supplies, formerly located at 
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Tyson St. This firm is celebrating 
its thirty-third anniversary in bus- 
iness. S. L. Fincannon is general 
manager; W. H. Fincannon, assis- 
tant manager and buyer. 

* * 


Cornelison Buys Ia. Firm 


Sale of Opper-Nygaard Motor 
(Ford), Atlantic, Ia., to D. J. Cor- 
nelison, of Des Moines, has been 
announced. The concern is now 
known as Cornelison Motor. The 
old owners, J. M. Opper and Emil 
F. Nygaard, have not announced 
future plans. ‘ 

* 


New Firm in Clearwater 


Florida Commercial Trailer 
Corp., Inc., Clearwater, Fla., has 
been organized with authorized 
capital stock of 30 shares, no par, 
to engage in business as truck, 
trailer and tractor dealers. Prin- 
cipals are Robert A. James, Robert 
W. Evans and Frank Muscarella. 

+ * * 


In New Headquarters 


Traction Sales & Service (Ford), 
Fairmount, Ind., held a formal 
opening for its newly-remodeled 
quarters last week. Stanley Kesler 
is proprietor. A complete service 
department is now being featured. 

* * ok 


Boyle Gets Franchise 


Boyle Motor Co., 1560 Franklin 
St.. Tampa, Fla. has just an- 
nounced its appointment as ex- 
clusive dealer for Lincoln-Mercury. 

* * * 


‘Bird in the Hand’ 


Dealer Reagan Tells 
Value of Service 


“A car on the road is worth two 
on order” is the advice in a mailing 
piece sent out by Bill Reagan 
(Chrysler), Evanston, Il. 

Pointing out that car-care is 
more important than ever, Reagan 
stresses, “Our service department 
is dedicated to the task of. keeping 
cars rolling, and within the limits 
of facilities, we are doing every- 
thing possible to protect the inter- 
est of our customers, prevent the 
lay-up of their cars and forestall 
the need of emergency away-from- 
home service that may be costly 
and unreliable.” 

The importance of keeping cars 
in good shape as an aid to trade- 
in value is also discussed. 

ok * * 


Bryant Gets CED Post 


Frank W. Bryant, president of 
Bryant Motor Co., has been ap- 
pointed Sedalia (Okla.) community 
chairman of the Committee for 
Economic Development, it is an- 
nounced by Walter Fuller, presi- 
dent of Curtis Publishing Co. and 
chairman of the newly formed 
CED national information commit- 


tee. 
* * * 


Reynolds Opens in Fla. 


J. M. Reynolds, owner of Ala- 
chua Motors Co. (Nash), has 
opened at W. Masonic and Porter 
Sts., Gainesville, Fla. Reynolds, who 
has had nearly a score of years’ 
experience in the auto sales and 
service business, comes to Gaines- 
ville from Atlanta, Ga. 

* cs ” 


Weirich Appointed 


Harry R. Weirich has joined the 
Howard Automobile Co., Buick dis- 
tributors, as manager of the Sac- 
ramento and San Joaquin valley 
district in California. The appoint- 
ment was announced by Charles 
T. Dodge, zone manager in San 
Francisco. 

cg ca * 


Young Heads Sales 


Harold Young is now in charge 


719 N. Broadway, Knoxville, Tenn.,| of the sales department of Willys 
has occupied its new home at 800 


Sales & Farm Equipment, Peru, 





McPEAK MOTORS is preparing this structure for its Studebaker retail sales in 
Compton 


» Calif. The dealership is headed by George McPeak and his son, Dick. 





JOE FISHER (Dodge-Plymouth), Portland, Ore., has moved into his new building 
which houses all activities of this operation for both passenger cars and trucks. 





Ind. Robinson & Davidson are the 
proprietors. Dick Mills is in charge 
of the repair department and John 
Haughtington the parts depart- 


ment. 
* * * 


Rambeau Constructs 
Construction has been started on 
the Rambeau Motors Co. building 
at Eighth and Bond Sts., Astoria, 
Ore., with Irba Rambeau, member 
of the new Astoria firm in charge 
of operations. It will be 150 feet by 


90 feet. 
* * oe 


Knight Remodels 


C. H. Knight, Chrysler dealer in 
Nashua, Ia., is completing a big 
remodeling job. The program in- 
cludes a new front for the build- 
ing, a new showroom, and a new 


private office. 
* * * 


Harger Expands 


The Harger Motor Co. (Chrys- 
ler), has remodeled its facilities at 
Evans City, Pa., and installed a 
parts department. 

* + * 


Forest Adds Space 


Jack Forest, Inc. (Chrysler) is 
adding 17,000 square feet to the 
service department of the dealer- 
ship in Elmhurst, N. Y. The deal- 
ership also operates a gas station 
now opposite its present building. 

* * * 


O’Neill Promotes Taylor 


Dan Taylor, general manager of 
the O’Neill Motor Corp. (Ford), 
Buffalo, has been promoted to vice- 
president, it was announced by 
President George E. O’Neill. Tay- 
lor will continue as general man- 
ager. He is president of the Auto- 
mobile Sales Managers Assn. 

* * om 


Hawn Vets Return 


Two veterans of World War II 
have returned to the staff of the 
Hawn Motor Co. (Studebaker), Wa- 
terloo, Ia. They are Elmer Aarons 
and Emily C. DeMuth, both after 
two year absences. 

* * * 


Hawn Reelected 


Byron C. Hawn, president of the 
Hawn Motor Co. (Studebaker), 
Waterloo, Ia., has been reelected 
a director of the Iowa Automobile 


Dealers Assn. 
oe * a 


Car for Ark. Amputee 


Orie Gilbert, who lost his left lg 
while serving with the Third Army 
in France, has received from Hope 
(Ark.) Auto Co. (Ford) the first 
special hand-driven Ford to be de- 
livered in Arkansas. 

* * x 


El Dorado Opened 


Hugh Weatherford has opened 
El Dorado Motors, Inc. (Kaiser- 
Frazer), El Dorado, Ark. T. W. 
Wainright is sales and_ service 


manager. 
* * 


K-F Dealer in Juneau 


Appointment of Royal Blue Ga- 
rage, Juneau, Alaska, to handle 
sales of the new Kaiser and Frazer 
automobiles has been announced 
by W. A. McDonald, vice-president 
in charge of sales. Royal Blue Ga- 
rage is headed by C. W. Cady. 

of * * 


Taylor Named Manager 


Ray Taylor has been appointed 
service manager of Valley Cadillac 
in Rochester, N. Y., and will direct 
operations of its newly-expanded 


and modernized 
ment. 


service depart- 


* & * 





Dealer Doings 
Wanted 


Automotive News welcomes 
“Dealer Doings” items from its 
readers. 

Send along personnel items, 
photos or drawings of new 
buildings or modernizations. Ad- 
dress Dealer Doings Editor, Au- 
tomotive News, 2666 Penobscot 
Bldg., Detroit 26, Mich. 





Olson Buys New Home 


K. F. Olson, owner of Willys- 
Olson Body Shop, has purchased 
the Kester building in Great Falls, 
Mont., for his new dealership. 

+ s 


Benton Bros. Open 


Benton Bros. recently opened its 
new building east of Covington, 
Ga., on the Augusta Highway. The 
new firm will handle Hudson and 


International trucks. 
J * = 


O’Neil Builds 


Dutch O'Neil is having a 75 by 
100 foot building built at 206 W. 
Third, Little Rock, Ark., to house 
a Plymouth and DeSoto dealer- 
ship. It is rapidly nearing comple- 
tion. 

* = + 


New Corfield Branch 


Corfield Motors has taken over 
the new garage and service station 
which has just been completed for 
it at Johnston St. and Victoria 
Quay, Alberni, B. C. The new 
building has a frontage of 80 by 
92 feet. E. Raynor has been ap- 
pointed manager of the new AI- 
berni branch. 

a” * + 


$300,000 Fire at Inman 


Fire gutted Inman Chevrolet, 
Port Arthur, Tex., July 21, causing 





23 


destroying 11 new automobiles as 


well as several other cars. 
* * * 


Correction 


Allen Motor Co. (Studebaker) 
has received permission to build a 
$115,000 sales and service building 
at 6004 S. Tacoma Way, Tacoma, 
Wash. The address was incorrect- 
ly given in a recent issue of AuTo- 


MOTIVE News. 
+ * * 


Son Joins Father 


Following discharge from the 
Navy, Richard Lippi has joined 
the staff of Lippi Motors Inc. 
(Packard) in Alameda, Calif. The 
firm is owned by his father, Dean 
Lippi. 


* * * 


Spike Versatile 


Sparkplug of Welfare Drive 
In Chehalis Area 


Bill Spike, head of the Pontiac 
dealership of that name, in Che- 
halis, Wash., has proven that his 
interests are not entirely automo- 
tive and that a busy man can have 
other important ideas. 

His latest contribution is already 
hailed as an outstanding contribu- 
tion to the welfare of crippled 
children. He was the idea man and 
guiding spirit behind a _ recent 
stamp sale program in the Che- 
halis-Centralia area, designed to 
raise money for support of hos- 
pitals maintained throughout the 
nation by Shriners. 

Spike has been a dealer in this 
state since 1922. 

+ ca * 


The property at 502-506 Park St., 
S. W., Roanoke, Va., has been pur- 
chased for $25,000 and will be the 
site of a General Motors dealer- 
ship, according to Hugh Gish, pur- 
chaser of the property. The one- 
floor garage and showroom will 
be erected at an estimated cost 
of $45,000. 

+ 7” * 

Kelly Motor Co. has been named 
a et dealer in Beaverton, 

re. 


E. G. Flaig Co. Arkadelphia, 
Ark., has been incorporated with 
authorized capital stock of $25,000. 
Principals are E. G. Flaig ir., Pearl 
Flaig and Mrs. A. G. Rush. 

7 * x 

Capitol Motor Sales (Ford), has 
occupied its new quarters at 410 
Broad St., Charleston, W. Va. 

* + * 


A business name has been filed 
for Wilcox Used Cars, 2655 Main 
St., Buffalo, by James H., Paul A. 
and Howard E. Wilcox. 

* + a 


J. A. Cramer has been appointed 
general manager and L. C. Me- 
Crea, service manager of Lee Co- 
— Motor Co. (Dodge), Portland, 

re. 


* * * 


Thurston Brooks jr. has joined 
his father in his Chrysler dealer- 
ship at West Palm Beach, Fla. He 
was recently discharged from the 


an estimated $300,000 damage and ! Army. 





BLACKWELL MOTOR CO. (Ford), Maywood, Calif., has completed its new building 


program which doubles floor space. 
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Here Are More High Court Rulings 
Which May Help in Law Suits 


By Leo T. Parker 
Attorney at Law 

CINCINNATI.—_-Recently the 
higher courts have rendered sig- 
nificant standing decisions which 
may help dealers to avoid the con- 
sequences of expensive and trou- 
blesome law suits. Here are sum- 
maries of these cases: 

'VERTISING SIGNS BANNED 

Considerable discussion has aris- 
en from time to time over the le- 
gal question: May a state pass a 
valid law that prohibits the adver- 
tising of goods and prices? 

The answer is yes, if such law 
is reasonably necessary for the 
promotion of the public safety, the 
safeguarding of the public health, 
the protection of the public morals 
or the advancement of the public 
welfare. 

In Merit Oil Co. v. Director of 
Division of Necessaries of Life, 
65 N. E. (2d) 529, reported May, 
1946, it was shown that a Massa- 


chusetts state law provides that 
operators of service stations 
which sell gasoline must not dis- 
play any sign relating to the 
price of motor fuel or gasoline. 
The operator of an independent 
service station contested the valid- 
ity of this law because he desired 
to advertise that he sold a “good 
grade” of gasoline at one cent per 
gallon less than the regular price 
charged by other stations. The 
higher court upheld the law. 


ILLNESS NO EXCUSE 


Frequently the legal question is 
asked whether the purchaser of an 
automobile can rescind the con- 
tract on the ground that he be- 
came so seriously ill that he was 
prevented from driving the car. 

In Harris v. Halligan, 25 So. (2d) 
111, reported May, 1946, the higher 
court held that illness of the buyer 
of an automobile is not a “for- 
tuitous event” which entitles the 


buyer to refuse delivery of an au- 
tomobile. 
CONTRACT CONCLUSIVE 
A purchaser of an automobile 
is obligated to pay a seller the 
amount specified in a contract of 
sale, if the contract price does not 
exceed the legal ceiling price. 


See Louisiana Co. v. Henry, 24 
So. (2d) 188, reported January, 
1946, where it was shown that the 
owner of a motor vehicle sold it 
to a purchaser. 

Litigation arose between the buy- 
er and seller, and the court was 
asked to decide whether the car 
was worth the purchase price. This 
court held that the value of the 
machine is not an element for con- 
sideration of the court and stated 
that the “value” was whatever the 
purchaser agreed to pay and the 
seller agreed to accept. 

MUTUAL KNOWLEDGE 
If a mortgage or conditional con- 





AT FAREWELL DINNER. Left to right, Ab England, Hollywood (Calif.) Pontiac 
dealer; John S. Bathrick, Los Angeles zone manager for Pontiac, who has resigned 
his post to become Pontiac dealer in the Highland Park area of metropolitan Los An- 
geles; Ken Clark, new Los Angeles zone manager for Pontiac, and L. W. Ward, assis- 
tant general saies manager in charge of the western half of the United States for 
Pontiac. Photo was taken at the farewell dinner meeting given Bathrick at the Los 


Angeles Ambassador hotel. 


tract of an automobile is properly 
recorded in the county in which 
the contract is made, all persons 
in all counties and states in the 
whole United States have construc- 
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tive notice of the contents of the 
agreement between the buyer and 
seller. 


In other words, although a 
third person has no actual knowl- 
edge of the encumbrance, or has 
failed to locate the recorded in- 
strument, yet the law assumes 
that he has complete information 
and knowledge of the details of 
the transaction. Also, mutual 
knowledge of both buyer and 
seller of any other important 
condition automatically becomes 
an element of the contract. 


In Westside Service, Inc.,_ v. 
Steiker Motor Co.. 45 Atl. (2d) 491, 
reported April, 1946, the testimony 
showed that a buyer and an auto 
dealer entered into a contract Sent. 
15, 1944, for the purchase and sale 
of a motor vehicle. The purchaser 
made a down payment of $500. 

The sale was not consummated 
because the purchaser could not 
obtain a permit for the purchase 
of the vehicle from ODT. The pur- 
chaser sued the dealer to recover 
the down payment. 


The dealer argued that he was 
not obligated to return the $500 
down payment to the purchaser. 
first, because he, the dealer, stood 
ready to complete the contract and, 
second, it was clearly the purchas- 
er’s responsibility to obtain the 
permit and his failure to do so 
was a breach of an imnvlied war- 
— that he could obtain the per- 
mit. 


During the trial the purchaser 
proved that both the dealer and 
himself had knowledge at the time 
the contract was made that the 
buver must obtain a permit from 
ODT for purchase of the truck. 
Therefore, the higher court held 
that the dealer must return to the 
buyer the $500 down payment. 


INSURANCE POLICY 


The rule is settled that in case 
of ambicuity in an auto insurance 
policy, that legal construction of 
the policy will be adopted which 
is most favorable to the auto deal- 
er. 


In Hemel v. State Farm Mutnal 
Antomobile Insurance Co., 25 So. 
(2a) 857, renorted May, 1946, it 
was shown that an auto dealer 
held a “combination automohile 
insurance policy.” His automobile 
motor was damaged dre to the 
lack of proper lubrication. The 
connecting rod became loose and 
knocked a hole through the side 
of the motor block. 

The higher court held the insur- 


ance company Iiable to the extent 
of $490.78. 
DON'T PRIME CARBURETOR 
Every operator, driver and user 
of automobiles should realize the 
danger of pouring gasoline in the 


carburetor to assist starting a cold 
motor. 


In Proctor Corp. v. Bean. 146 
Fed. (2d) 598, the testimony showed 
that a mechanic ordered his helper 
to bring him gasoline. The me- 
chanic poured gasoline from a can 
into the carburetor of the engine 
which backfired. 

The gasoline spilled over the 
helper and burned him to death. 
NOT LEGAL NUISANCE 
It is well established law that 
property owners in residential sec- 
tion may “prevent” a legal nui- 
(Continued on Page 25, Col. 1) 
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of a garage or filling station is gen- 
erally used 
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Here Are More High Court Rulings 
Which May Help in Law Suits 


(Continued from Page 24) 


owners of automobiles while en- 
tering or leaving the station must 
used a high degree of care to avoid 
running over all pedestrians. 

In Virginia Stage Lines, Inc., v. 
Spencer, 36 S. E. (2d) 522, reported 
March, 1946, it was shown that a 
small child was run over by an 
automobile which was being backed 
off the highway into a service sta- 
tion. 

The counsel for the auto owner 
argued that the child trespassed 
across the concrete area in front 
of the service station, and that the 
driver was under no duty to be on 
the lookout because this area was 
not recognized as a sidewalk. 

The higher court refused to 
agree with this argument and held 
the automobile owner liable in 
damages for death of the child, 
although the place where the child 


sance. However, according to a 
late higher court decision, an auto- 
mobile service station and filling 
station is not a legal nuisance, if 
operated with reasonable consider- 
ation of others. 

For example, in Rushing v. Thig- 
pen, 37 S. E. (2d) 180, reported 
April, 1946, it was shown that a 
property owner sued a man named 
Thigpen, alleging that he intended 
to erect a building, adjacent to 
her residence property, which she 
believed would be used as a ga- 
rage, salesroom, and auto repair 
shop, and in connection therewith 
would conduct a filling station, 
which would cause her residence 
to become undesirable as a home. 


The higher court refused to 
grant the injunction, saying that 
the building as being constructed 
in a residence neighborhood, for 
use as garage and filling station, 
can be operated in a lawful and 
reasonable manner without objec- 
tion of owners of nearby property. 


ZONING LAWS 


The purpose of a zoning statute 
is to permit, through city boards 
of adjustment, the amelioration of 
rigors of necessarily general zon- 
ing regulations by eliminating the 
necessity for a “slavish” adherence 
to precise letter of the regulations. 


For example, in Lee v. Board of 
Adjustment of City of Rocky 
Mount, 37 S. E. (2d) 128, reported 
May, 1946, it was shown that a 
city prohibits the erection within 
a residential district any structure 
which is “intended or designed to 
be used, in whole or in part, for 
any industrial, manufacturing, 
trade or commercial purpose.” 

The owner of property in this 
section applied for a permit to 
build a garage, salesroom, and gas- 
oline filling station. The board 
granted the permit. 

The owners of nearby property 
appealed to the higher court, which 
reversed the permit and said: 

“It cannot permit a type of 
business or building prohibited 
by the ordinance, for to do so 
would be an amendment of the 
law and not a variance of its 
regulations.” 

This means, of course, that if a 
property owner desires to construct 
or operate a business prohibited 
in a designated locality, he must 
have the city council change the 
zoning ordinance. 


ABSCONDS WITH MONEY 


Considerable discussion has aris- 
en over the legal question: If the 
purchaser of an automobile pays 
money to a dealer’s employe who 
appropriates the money, is the 
dealer liable to the purchaser? 

The answer is no, unless the 
purchaser proves that the em- 
ploye was authorized to make 
contracts and collect money. 

In Collins v. San Antonio Pro- 
duce Co., 188 S. W. (2d) 889, it was 
shown that a company sued Col- 
lins, a second-hand auto dealer, to 
recover the sum of $500 paid by 
the company to an employe of Col- 
lins as a down payment upon a 
used car. 

The employe absconded with the 
$500 and no part of it was ever 
received by either the company or 
the dealer. 

Since the company failed to 
prove that the dealer had author- 
ized the employe to make sale 
contracts and take payments, the 
higher court refused to hold the 
dealer liable to the company. 


EMBEZZLED FUNDS - 


According to a decision ren- 
dered by the U. S. Supreme 
Court, an “embezzler’ of money 
need not pay income tax on it. 
However, the employer of the 
embezzler may deduct embezzled 
funds, as a loss from his income 
tax return. See Commissioner of 
Internal Revenue v. Wilcox, 66 
S. Ct. 546. 


GARAGE SIDEWALK 
If the street or sidewalk in front 
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W E are offering you a genuine “DEALER- 
BANK” Credit Plan through Member 
Banks that supports Dealers 100% . . 





was killed was the property of the 
filling station. 


NOT PARTNERSHIP 


It is well established law that 
any financially responsible partner 
is fully liable for payments of all 
debt of a partnership. Also, any 
partner, whether or not he has 
money invested in the business, 
may make valid contracts obligat- 
ing the partnership business. 


No legal partnership is accom- 
plished unless all partners agree 
to either supply money, their work, 
or equivalent of money, and all 
partners share in both profits and 
losses. 


In Taylor v. King, 31 S. E. 
(2d) 260, it was shown that an 
employe and the owner of a bus- 
iness entered into a written con- 
tract by the terms of which 25 
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ognizes you as the key figure in the automotive 


Rewards for The Key Man! 


The American Bank Credit Plan realizes, as 
everyone should, that the Dealer is the indis- 
pensable factor in car distribution. That’s why 
this Plan gives you, the Dealer who creates the 
“paper” and renders essential continuing ser- 
vices, complete PROTECTION in your accus- 
tomed rights and reserves. 

Benefits for Dealers and Customers, too! 


This Plan provides Dealers with ample reserves 
which are graduated upward for increased 
volume. Dealers get increased volume of time 
sales, because the American buying public 
wants to handle the important matter of get- 


ting a new car through a favorite Dealer and 


. and rec- 





NEW BUILDING which Sunshine Motors, Inc. (Willys distributor), has just com- 
pleted in Jacksonville, Fla. The firm operates throughout 50 of the 67 Florida counties. 
It also operates company-owned branches in Lakeland, Orlando, St. Petersburg and 
Tampa. This building is in excess of 11,000 square feet of floor space and was con- 
structed at a cost of $55,000. Robert R. Guthrie, New York City, is president of the 
corporation; T. B. Slade is vice-president and general manager. 





percent of gross receipts were to W. (2d) 40, reported February, it 
be paid the business owner as 
rental, and for installation of 
certain equipment. 

In the subsequent suit the higher 
court held that the contract cre- 
ated a relation of landlord and 
tenant, and not a partnership. 


Rankin purchased from a seller 
some tire cement. Four or five 
days later the purchaser brought 
the cement into the room where 
he was at work and placed it with- 


TIRE CEMENT EXPLODES in about three feet of a hot stove. 


A purchaser is not liable in dam-| The cement exploded, and the 
ages for injuries caused by mer- |subsequent fire destroyed both the 
chandise purchased from a reli- | buyer’s dwelling and household fur- 
able seller. niture. The purchaser sued the 

In Rankin v. Harlan Co., 183 S.!seller for damages. 
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by means of the American Bank Credit Plan, 
which possesses all the advantages the public 


demands. 


Protection That Covers Both Ways! 


The American Bank Credit Plan provides 
Dealers with dependable, continuous insurance 
coverage on all floor cars and time sales con- 
tracts, plus “Safe Travel” coverage assuring 
happy motoring for customers till the contract 


is completed. 


This complete and attractive Dealer-Bank Plan 
unites Dealers, time-purchasers and Member 
Banks in a strong merchandising program that 
increases time sales and revenue for the Dealer 


in every community. 


American Bank Credit Plan 


Sponsored by American Installment Credit Corporation 


420 Lexington Avenue, New York 17, N. Y. 
The foremost Dealer-Bank Pian in the automotive field 
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Auto Personnel 


Cass Wilson Joins A. Foster will succeed Stephens as 


merchandise manager of tires and 
Detroit Law Office tuben. 


Cassam A. Wilson, a former| Before his appointment as mer- 
member of the|chandise manager last year, Ste- 
legal staff of} phens served as Gillette sales rep- 
Universal CIT| resentative in Pittsburgh. Foster 
Corp., has be-| joined U. S. Rubber in 1936. 

come a partner Ce ea 

of Francis Mc-| Weier Joins Motorette’s 
Cauley, long es-|.  , - 
tablished in the| Engineering Staff 














teenth floor of| sistant chief engineer. 


eet era land and Bendix Products. 
Gillette Tire Appoints *“ * * 
Stephens and Foster Goodyear’s Berkinshaw 


Two Gillette tire appointments Receives Empire Honor 
are announced by H. C. McDermott,| In the Dominion Day honors list, | of Canada. 
sales manager of the Gillette tire | King George VI has conferred the 
division of United States Rubber | distinction of CBE (Commander of 
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GETS JOBS DONE FASTER 


. ‘ ges sg A new Kardex development recommended by leading 
i cor manufacturers that puts all work scheduled in the 
shop under visible control. One large deoler reports 
30% more service and repair work without increased 
facilities . . . and with improved service to customers 
Ask about it! 
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FROM all Ford Motor branches in 11 western states attend 
business management school of modern industry at Monterey, Calif. The Ford plan is 
to teach business management supervisors and sales managers improved methods and 

: techniques of managing a dealership so they can pass the information on to dealers. 
practice of law Walter R. Meier, former engineer | Photograph shows the school’s first session which was opened by Arthur 8, Hatch, 
in Detroit with] of the Kaiser-Frazer Corp., has | regional manager, who is shown in rear. Others present were H. G. Turner and J. 8. 


offices on the six-| joined the Motorette Corp. as as-| Rand of the company’s pa 


St i ernest esses cesses 
pire) on Richard C. Berkinshaw, | president of Springfield, Mass., Mo- 
general manager and treasurer of |torcycle Sales Corp., a position he 
the Goodyear Tire and Rubber Co. | has held since the corporation was 
formed in 1944, and has sold his 
interest to Benjamin Swirsky of 
the Morris Plan Bank, giving 


Co. J. J. Stephens will become man-| the Civil Division of the Most Ex- Swirsky a controlling interest. 
ager of the eastern district and F.| cellent Order of the British Em- Burton E. Acker has resigned as| Acker, former advertising mana- 










_ VISIBLE-TIP 


self-selects the owner 


and the time to sell! 


From highly profitable experience, 
many shop operators know the sim- 
plest, surest way to keep owners 
coming back is “Visible-Tip”— the 
folder that centralizes the “history” 
of each account in one place! 


Inside the folder, job tickets and 
other related records. 


On the front, full data about the 
vehicle with service performed, re- 
pairs purchased, and previous follow- 
up record. 


On the margin—the sliding Kardex 
“Visible-Tip” signal, assuring accu- 
rate, instantaneous selection of ac- 
counts for timely promotion! 


Cuts clerical labor to a minimum. 
Eliminates guesswork. Reminds you 
—so you can remind customers— 
with accurate knowledge of needed 
services! 


FREE SAMPLE. Call our nearest 


Branch Office today for a free sample 
“Visible-Tip” Folder. Or write to us 
in New York. 


315 Fourth Avenue, 
New York 10. N. Y. 


rts and service department; John Weld, regional director, 
Ford public relations; R. L. Phillipi, J. Walter Thompson account executive; W. J. 
Cooper, regional business management supervisor; L. J. Gaillard, business management 
the Fisher build- Prior to joining Kaiser-Frazer in| supervisor, and 0. = Noble, costatans sates manager, Richmond, Calif., branch; ©. C. 
: OF a e * Grant and R. A. Pierce, assistant district managers, 

©. A. Wilson _, Petes et, 1945 he was with Chevrolet Motor management supervisor, Long Beach branch; E. J. Freese, sales manager, and A. J. 

8 Pp €|for five years. He also formerly | Gardner, business management supervisor, Seattle branch; H. 

known as McCauley and Wilson.| was connected with Willys-Over- | agement supervisor, 


and A. J. Reynolds, business 
P. Burns, business man- 
and H. H. Reiser, assistant district manager, Salt Lake City 
branch; and W. H. Klein, business management supervisor, and L. 
assistant district manager, Denver branch. 


J. Van Horn, 







ger of Indian Motorcycle Co., and 

manager of the local retail sales 

establishment -prior to his  pur- 

chase of the motorcycle store, said 

he planned to open a Harley-Dav- 

idson motorcycle dealership here. 
* * * 


U. S. Rubber Raises Bradford 


In Coordination Program 


Coordination of industrial rela- 
tions activities for the Naugatuck 
Chemical and Synthetic Rubber di- 
visions, United States Rubber, un- 
der William E. Bradford as serv- 
ice manager was announced last 
week by John P. Coe, vice-presi- 
dent and general manager of the 
divisions. Bradford will make his 
headquarters at the synthetic rub- 
ber plant at Naugatuck, Conn. He 
will supervise industrial relations 
for the Naugatuck synthetic rub- 
ber plant, the Naugatuck plant of 
the Chemical division and _ the 
company-operated synthetic rubber 
plants at Institute, W. Va., and 
Los Angeles. A veteran of 32 years 
service, he joined the staff of the 
Detroit tire plant in 1914. 

* * * 



















White Motor Promotes 


Hoffman and Zack 


Harold O. Hoffman, general cred- 
it manager, was elected assistant 
treasurer of White Motor, and 







H. 0. Hoffman George T. Zack 


George T. Zack, former assistant 
to the controller, was elected as- 
sistant controller last week. Hoff- 
man is a native Clevelander and 
prior to joining White in 1919 he 
worked in the classified advertis- 
ing departments of the Cleveland 
Press, Cleveland Plain Dealer and 
Cincinnati Post. He was named 
general credit manager in 1938 and 
continues to hold that title while 
adding his new duties. 

Zack was born in Chicago and 
graduated from Northwestern Uni- 
versity in 1935. Later he took grad- 
uate work at Fenn College. Fol- 
lowing connections with Chicago 
Rapid Transit Co., Spiral Binding 
Co. of Chicago, and Paul Petten- 
gill & Co. of Chicago, certified pub- 
lic accountants, he joined White 
as an auditor in 1940. He served 
successively as supervisor of 
branch accounting and supervisor 
of general accounting prior to be- 
ing named assistant to the con- 
troller in November, 1944. Zack 
received the CPA degree in Ohio 
in 1944. He is a member of the 
Ohio Socity of Certified Public Ac- 
countants and the Controllers In- 


stitute of America. 
ca x * 


Childs Succeeds Duncan 


As Director of L-O-F 


Thomas W. Childs, of Lazard 
Freres & Co., New York, has been 
elected a director of Libbey-Owens- 
Ford Glass Co., to fill the vacancy 
caused by the retirement of J. 
Donald Duncan, of the law firm 
of Hooker, Alley & Duncan, New 
York, it is announced by John D. 
Biggers, company president. 

For five years Childs was active 
with the British war effort in this 
country, serving as general coun- 
sel to the British Supply council 
and executive assistant to the 
British minister resident in Wash- 
ington. Duncan had been a Lib- 
bey-Owens-Ford director for more 
than 15 years. 

* 






























* * 


Budd Sales Adds Fike, 


Former Marine Colonel 


Charles L. Fike, formerly a 
colonel in the U. S. Marine corps, 
has joined Budd Co. as assistant to 
Donald Alexander, vice-president in 
charge of sales. 

Fike served as deputy director, 
Pilotless Aircraft division, Bureau 
of Aircraft, during his service in 
the Marines. 

* x * 

R. H. Martin, agent for Standard 
Oil of British Columbia Ltd. at 
Abbotsford, B. C., has been elected 
president of the Abbotsford Busi- 
nessmen’s Assn. 
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Elco Lubricant Elects 


Reagan Vice-President 


J. E. Reagan has been elected 
vice-president and manager of 
the board of Elco Lubricant Corp., 

and has been ap- 
pointed general 
manager of the 
firm, it was an- 
nounced last 
week. Formerly 
director of sales 
and service, he 
will continue to 
direct these ac- 
tivities in his 
new capacity. 
Widely known 
J. FE. Reagan in the automo- 
tive industry, 
Reagan served as general service 
manager for Timken Roller Bear- 
ing for many yars prior to joining 
Elco. 
* * * 
Sprague Retires from Dodge 
After 27 Years’ Service 

Don A. Sprague, service engineer 
of Dodge division, is retiring ef- 
fective Aug. 10, it was announced 
last week. He has served Dodge 
for the past 27 years and made 
a career of service. 

A hunting and fishing enthus- 
iast, Sprague intends to devote full 
time to these sports at his cabin 
on the Black river near Cheboy- 
gan, Mich. Sprague became asso- 
ciated with Dodge in December, 
1919. 


* * * 


Hicks and Kenyon Boosted 


By Ahlberg Bearing 

R. E. Hicks has been made De- 
troit branch manager, according 
to M. G. McGregor, replacement 
sales manager of Ahlberg Bearing 


L. K. Kenyon R. E. Hicks 
Co. Hicks is a newcomer with Ahl- 
berg, having been in the bearing 
division of the U. S. Army Ord- 
nance, Detroit district. 

L. K. Kenyon has been appoint- 
ed Detroit area factory represen- 
tative, C. W. Pearsall, vice-presi- 
dent, announced last week. Kenyon 
has been associated with Ahlberg 
for 11 years, first as salesman and 
then Memphis branch manager, 
later Detroit branch manager. He 
will cover all the large original 
equipment accounts for Ahlberg in 
this territory. 

* * * 
Joy Joins Ford Buying 
After 27 Years at Dodge 


Appointment of Harold E. Joy 
as assistant purchasing agent of 
Ford is announced by Albert J. 
Browning, vice-president of pur- 
chases. 

Joy comes to Ford from Dodge, 
where he has held various execu- 
tive positions in the purchasing, 
production and planning divisions 
since 1919. 

* * * 


Mantz, Moore and Flynn 


Promoted by Hollingshead 


Promotion of Victor M. Mantz to 
director of research was an- 
nounced last week by T. J. Bagley, 
executive vice-president, R. M. 
Hollingshead Corp., Camden, N. J. 
Mantz became associated with Hol- 
lingshead’s laboratories in 1931 as 
supervisor of grease production. 
Before coming to Hollingshead, 
Mantz was associated with Atlan- 
tic Refining as assistant to the 
supervisor of the compounding de- 
partment. 

Albert E. Moore has been ap- 
pointed chief chemist. Moore will 
supervise the mixing and com- 
pounding departments, rubber 
plant, control laboratory and also 
control the scheduling of raw ma- 
terials. He joined Hollingshead in 
1923 and in 1928 was promoted to 


the position of assistant chief 
chemist. Moore was formerly em- 
ployed by Brier Hill Steel Co., 
Youngstown, O., and Donner Steel 
Co., Buffalo, in their testing and 
inspection laboratories. 


Promotion of John R. Flynn to 
comptroller was announced by 
Stewart Hollingshead, president. 
Starting in 1925 as a clerk in the 
accounting department, Flynn’s 
progress has been marked with a 
steady series of promotions culmi- 
nating in his present position. 

* * + 


Two Research Experts 
Added by Goodyear Tire 


Expansion of activities in the 
field of fundamental research on 
high polymers (synthetic rubber 
and plastics) has brought two out- 
standing additions to Goodyear’s 
research laboratory, Dr. L. B. Se- 
brell, director of research for 
Goodyear Tire & Rubber an- 
nounced last week. Pioneering 
work on new types of synthetic 
plastic materials is being done by 
Dr. Harold R. Mighton, who was 


MONEY 


affiliated with Canadian Medical 
Research on the anti-malaria proj- 
ect during the war. He received 
his doctorate from Columbia Uni- 
versity in 1944 and immediately 
began work on the malaria re- 
search project. Dr. Mighton re- 
ceived his A.B. and M.A. degrees 
from the University of Saskatche- 
wan. 


Dr. Thomas G. Fox jr., World 
War II veteran who also received 
his doctorate from Columbia in 
1943, has been assigned to a spe- 
cial Navy project involving fun- 
damental research on high poly- 
mers. He received his B.S. degree 
from Lebanon Valley College. Both 
young chemists will work under 
the direction of Dr. Paul J. Flory, 
one of the country’s leading ex- 
perts on high polymers. 


* * * 


Dockson Boosts Piggott 


Advancement of Harold E. Pig- 
gott to general manager of Dock- 
son Corp., Detroit, is announced 
by C. J. Kollar, president. Piggott 
joined the corporation over 23 
years ago. 

* o* * 


Miller Named 


Appointment of G. Rynd Miller, 
former special agent in Portland 


CANNOT BUY 


Fo ~ , 
\ . 
ae  SeAW, — 
JOHN Z. FLETCHER, head of Orlando Fletcher Motors, Inc., Orlando, Fia., center; 
and N, D. Simpson, his general manager, right, listen attentively as A. B. Nielsen, 


Eastern Division sales manager, goes over plans for De Soto sales in the southern city. 
Fletcher and Simpson were recent visitors at the DeSoto plant. 
hs sss nelsoni maa 


for F.B.I., as district manager of |by H. C. Riefe, Dodge’s northwest 
the Dodge division, is announced | regional manager. 
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STUDEBAKER REGIONAL offices in Cleveland obtained the cooperation of one of 
the large downtown department stores to achieve the above stylish presentation of 
‘the company’s 1947 model. 


Anti-Diversion Amendment ganized rural letter carriers of Wis- 
s ht in Wi ° consin have announced their objec- 
ought in Wisconsin tive of persuading the legislature to 
MADISON, Wis.—Not content|take steps to amend the state con- 
with stautory protection against | stitution to segregate such receipts 
diversion of highway tax funds, or-| for highway purposes exclusively. 
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Super Pyro’s new chemical formula packs 
extra anti-freeze protection into every drop! 
Gives new freedom from odor! Plus strongest 

-  nti-rust defense! In a new super-quality purple 
and gold package! Backed by new powerful 

u. S$. 
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In the Hopper .... 


Okla. Seeks 


Statute 


Outlawing Diversion 


OKLAHOMA CITY.—A proposed 
state constitutional amendment to 
outlaw the diversion of highway 
users’ tax revenue to unrelated pur- 
poses was filed last week with Ok- 
lahoma’s secretary of state and 
will be referred to the electorate 
if the required signatures for ini- 
tiative petitions are secured. 


The amendment would provide 
that all highway users’ tax funds, 
including gasoline taxes, registra- 
tion fees and operators’ licenses 
in excess of costs of collection 
shall be used only for highway 
purposes including construction, 
maintenance, administration and 
for a state highway patrol organ- 
ization. 

Excluded, however, would be 
revenues from “certain taxes in 
lieu of other taxes, excise taxes 
on sales of motor vehicles, fuels 





reedom from Odor! 


ANTI-RUST 





for farm tractors, airplanes, and 
other non-highway purposes.” 

Early R. Cass and William E. 
Lorenz, both of Tulsa, president 
and secretary, respectively, of the 
Oklahoma Highway Development 
Assn., filed the amendment and 
initiative petition forms. The filing 
was designated by Secretary of 
State Frank C. Carter as state 
question No. 326 and initiative pe- 
tition No. 235. 

Also filed by the same sponsors 
was another proposed amendment 
designed to establish a less-politi- 
cal highway commission. 

* * * 


Wis. Fair Trade Case 
Lost by Fuel Dealer 


Validity of Wisconsin’s unfair 
sales practice act, designed to curb 
predatory merchandising competi- 





Here’s why New Super-Strength, Super-Safe Super Pyro 
means New Super-Sales and Profits for You! 


national magazine advertising in color! Plus 
new “tested readership” local newspaper ad- 
vertising! Plus new attention-getting outdoor 
posters! Be on the safe side and get your order 
in now for new Super-Safe SUPER PYRO! 


INC. 


PyRO 





tion of the “loss leader” type, was 
upheld here last week by Circuit 
Judge L. J. Fellenz sr. at Fond 
du Lac. The opinion was handed 
down by the court in denying a 
motion for summary judgment by 
Tankar Gas Co., Inc. The fuel dis- 
tributing firm had been charged 
with violating the act by offering 
two gallons of gasoline free with 
each purchase of seven gallons. 


Besides challenging the constitu- 
tionality of the unfair sales prac- 
tice act, the firm denied that it 
had violated the statute’s provi- 
sions. “It is clear,” the court ruled, 
“the legislature intended by en- 
actment of the unfair sales act to 
prohibit merchants from using 
means and inducements which un- 
fairly divert trade from competi- 


tors.” 
* * + 


Anti-Diversion Amendment 


To Get Georgia’s Attention 


A state amendment outlawing 
highway fund diversion will be pro- 
posed during the 1947 session of 
the Georgia legislature, according 
to Neil W. Printup, executive sec- 
retary of the Georgia Petroleum 
Industries committee. 


“Protection of our highway fund 
is particularly vital at this time 
when an ambitious program of 
road building and improvement is 
envisaged for our highway system,” 
Printup said. “During the next 
three years Georgia is due to re- 
ceive about $35,000,000 in federal 
aid for highway purposes if 
Georgia is able to match it dollar 
for dollar. Highway tax revenues 
have not been diverted to non- 
highway purposes during the past 
four years and Georgia is able to 
match federal aid highway funds. 
The best method to make sure that 
such moneys are not misused in the 
future is to adopt an amendment 
to the constitution dedicating high- 
way funds for road purposes only.” 

cg oa Ea 


Mass. Sales Tax Forecast 


By State Commissioner 


Belief that Massachusetts is on 
the threshold of a sales tax has 
been expressed by State Taxation 
Commissioner Henry F. Long. 


Predicting that real estate taxes 
will rise next year but soon level 
off, Long asserted that the only tax 
source left in the state is a general 
sales tax, which, estimated at 2 per- 
cent, would yield approximately 
$45,000,000. Long’s* envisioned tax 
would be levied at the rate of 2 
percent on a firm’s total revenue 
during a year. 

* + * 





Tax Proposal 
Skips Autos 


In Maine 


Rejecting a general sales tax as 
a means of financing a proposed 
veterans’ benefit program, a spe- 
cial session of the Maine kgisla- 
ture last week approved instead a 
so-called “luxury” tax program 
which will have no direct affect 
upon the automotive trade. 

As a result of legislative action, 
the electorate will vote in Sep- 
tember on a proposed state con- 
stitutional amendment providing 
for issuance of $16,000,000 in state 
bonds. 

Proceeds from the bonds would 
be used to pay flat $150 cash bon- 
uses to World War II veterans 
and to provide for a veterans’ edu- 
cational program, including ex- 
pansion of University of Maine 
facilities and establishment of a 
vocational institute. 


To amortize the bond issue, the 
state would increase its cigarette 
tax from 2 cents a pack to 4 cents; 
raise liquor taxes 3 percent, and 
impose a 5 percent “luxury” tax 
on admissions to theaters and 
other amusement places, luggage, 
jewelry, furs, and cosmetics. If the 
bond issue is approved at the Sep- 
tember referendum, the new taxes 
will go into effect Nov. 1. 


Designed to raise an estimated 
$2,500,000 annually, the new taxes 
were approved by the legislature 
as a compromise to supplant a 2 
percent general sales tax which 
had been proposed in an admin- 
istration bill. A number of other 
proposed revenue-raising measures 
were rejected, including a 1 to 4 
percent graduated income tax. 
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U.C. Ceilings Protested | 


Michigan Used Car Dealers Seek End of MPR 540; 
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See Losses in Autos on Hand 1 


DETROIT.—A new drive for an 
immediate end to used car price 
regulation and a protest of the re- 
instatement of used car ceilings 
was launched last week by the 
Michigan Used Car Dealers Assn. 

H. C. Barkes, secretary-treasurer 
of the association, said that most 
used cars purchased during the 
OPA-less period still remain on 
dealers’ lots to be sold and in many 
cases at a net loss to the dealers. 

“Many dealers have for a long 
time been without cars to sell 
and were satisfied to pay a little 
higher price for clean, low mile- 
age, late model cars,” Barkes as- 
serted. “But the buying public 
was not willing to pay the higher 
prices.” 

The report added that Michigan 
used car dealers believed that if 
OPA had not been reinstated, price 
adjustments would have followed 
very soon. 

“The owners of used cars were 


Pontiac Shifts 
Clark to L. A.., 


Boosts Reeder 


DETROIT.—Changes in the lead- 
ership of Pontiac division’s Los 
Angeles and Portland, Ore., sales 
zones were reported last week by 
D. U. Bathrick, general sales man- 





ager. 

K. D. Clark, formerly zone man- 
ager at Portland, moves to the Los 
zone, 


Angeles succeeding John 





S. H. Reeder 


K. D. Clark 


Bathrick, who has resigned to be- 
come a Pontiac dealer. At Port- 
land, Clark’s former position is 
taken by S. H. Reeder, who has 
been assistant zone manager. 

John Bathrick’s dealership is in 
Highland Park, Calif., a Los An- 
geles suburb. 





Rumors of H uge 
Auto Exporting 


Called Untrue 


WASHINGTON. — Reports that 
American automobile manufactur- 
ers are diverting the bulk of their 
production to foreign markets “at 
the expense of domestic dealers,” 
were branded untrue last week by 
officials of both the CPA and the 
Department of Commerce. 

On the basis of a telegram from 
Secretary William Randolph of the 
Automobile Dealers Assn. of West 
Virginia to NADA headquarters 
here requesting counter-action if 
the reports were true, several fed- 
eral government officials were 
queried. 

Most of them characterized the 
query as “ridiculous and absurd.” 
It was pointed out that foreign 
shipments were limited to about 
6 percent and that auto makers 
had not yet come even close to that 
figure. 

An AvtTomotive News check at 
NADA headquarters brought out 
the same information, which Exec- 
utive Vice-President Lee Moran 
said had been relayed to the West 
Virginia dealers. 
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ADVERTISE 
Your Sales Story In 


TAXI WEEKLY 


The oldest publication of its kind—and 
read by more fleet operators and inde- 
pendent cwners than all other taxicab 
papers combined. All types of merchan- 
dise (intcricr and exterior) for taxicab 
op-ration are purchased daily by TAX! 
WEEKLY readers. Send for rate card. 


1819 Broadway, New York 23, N. Y. 


_—_—_——_——_——_———— 
CAST AT NEENAH Sette 


accustomed to being solicited by | 
black market operators and conse- 
quently when it was definitely 
established that the retail buyer 
would not pay the higher price, | 
they were forced to sell to dealezs 
at prices warranted by the type 
and condition of their car,” Barkes 
pointed out. 

Barkes asserted that OPA maxi- 
mum price regulation 540 reacts to 
the decided disadvantage of used 
car dealers and the prospective 
purchasers of used cars at retail. 

“This order attempts to regu- 
late a commodity which cannot 
be controlled at the source— 
namely the individual owner,” he 
said. 


The association is calling a meet- 


ing at an early date to consider 
ways and means of properly pre- 
senting its problems and opinions 
to the Decontrol board. 





| Stovall, 





SALT LAKE CITY was the scene recently of a conference of Ford dealers of the 


Hamlin W. Nerney, Los Angeles, and Roy 


western region. The meeting was presided over by Arthur S. Hatch, regional manager. 


H. Anderson, Bozeman, Mont., were chosen 


as the dealers to represent the western region in the national conference at Dearborn 
in September. Left to right, Fred Kurz, Fred Kurz Motors, Fresno, Calif.; Robert G. 


Stovall Motor Co., Denver; 


Hamlin W. Nerney Co., Los Angeles; Hate! 
Homer M. Heller, Homer M. 


Mitchell, Neb.; and Curt Campbell, Curt C 


GM Transfers G. S. Cole 
From Syracuse to Elyria 


George S. Cole jr., factory man- 
ager at the Brown-Lipe-Chapin 
division of General Motors at Sy- 





Barkes said that correspondence 


from dealers and used car dealer | racuse, N. Y., has been placed in 
associations is solicited in regard| charge of GM’s new plant in Ely- 


to the price ceiling problem. 











iria, O., Norman M. Ross, Brown- 


6 






William L. 
Walla, Wash.; Roy C. Davidson, Roy C. Davidson Co., Boise, Ida.; Hamlin W. Nerney. 


Heller Motor Co., 
Wolford, Caplin Wolford Motor Co., Portland, Ore.; M. C. Cannon, B & © Motor Co., 


Teague, Teague Motor Co., Walla 


h, secretary of Ford Motor, Salt Lake City; 
Oceanside, Calif.; Anderson; Caplin 


ampbell’s, Albany, Calif. 


Lipe-Chapin general manager, an- 
nounces, 

The executive offices of GM’s Sy- 
racuse and Elyria plants will be 
in Syracuse, according to Ross, 
where the Brown-Lipe-Chapin di- 
vision “plans to operate indefi- 
nitely.” 





K-F Names Two 


For Regional 
Sales Posts 


WILLOW RUN, Mich.—The ap- 
pointment of Anthony A. Akins as 
regional manager of the Minne- 
apolis territory, and of Roy T. Par- 
sons as regional manager of the 
Buffai. region, were announced 
last week by Fred R. Cooper, di- 
rector of sales for Kaiser-Frazer 
Corp. and Graham-Paige Motors. 

Akins has been engaged in auto- 
motive sales in Minnesota since 
1928 as a dealer and as district 
manager with Dodge and De Soto. 
A sales representative of automo- 
bile concerns for 10 years, Parsons 
previously served as a_ district 
manager for De Soto and Nash- 
Kelvinator. 

Arthur H. Babin, until recently 
regional sales manager in Buffalo, 
has been transferred and will rep- 
resent the Willow Run companies 
in the same capacity in the Pitts- 
burgh area, Cooper announced. 


AN Want Ads cost little—get results - 
why not use ’em? See inside back cover. 





Cincinnati 
bakes a Cake 





Interest in all things culinary runs oven hot in Greater Cincin- 


nati during the nine days when the Pure Food and Health 


women from 30-odd states . . . 


Exposition is host to more than a quarter-million men and 
and when the Times-Star 


Cooking School instructs and entertains 50,000 women at 


the same time. The self-rising enthusiasm with which public 


and merchant alike welcome the Food Show and Times-Star 


Cooking School are in no way different from the currency 





Excluding colored funnies, brown sections and magazines, 
Cincinnati daily newspapers, during the five months ending 
in May, carried the following general display linage: Times- 
Stor, 1,063,278; other evening paper, 681,620; morning 
poper, 483,959; Sunday paper, 239,698. 





Owners ond operotors of Radic Stetion WKRC 


and courtesy treatment Greater Cincinnatians accord all good 
things. Wise advertisers profit from this buoyant enthusiasm 


by advertising their products to Cincinnatians. 


HULBERT TAFT, President 
ond Editor-in-Chief 


TIMES.STAR ADVERTISING OFFICES: 


NEW YORK 17, N.Y. 
60 East 42nd Street 
Albert H. Parker, Mgr. 


CHICAGO 1, ILLINOIS 


333 North Michigan Ave. 
Fred D. Burns, Mgr. 


WEST COAST REPRESENTATIVE: 
John E. Lutz, Chicago 11 
435 North Michigan Ave. 
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New Commercial Car Registrations, All States for April, 1946-41 


(Compiled by R. L. Polk & Co.) 
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WASHINGTON. — Recent ratifi- 
cation by the United States Senate 
of the Inter-American Automotive 
Traffic Agreement was hailed by 
the American Automobile Assn. 
last week as opening the way for 
unprecedented expansion of travel 
among the nations of the West- 
ern Hemisphere. 


The agreement provides for the 
free flow .of automobile traffic 
among the American nations on 
a basis of complete reciprocity, for 
crossing international borders 
without passports, visas and other 
unnecessary red tape, and for uni- 
form traffic regulations in all 
countries becoming a party to the 
agreement. 


The agreement also eliminates 
red tape for tourists traveling by 
other means. 

“By ratifying the Inter-Ameri- 


Senate Releases Brakes 


AAA Calls Inter-Automotive Pact a Boom 
For Motoring in Western Hemisphere 


can driving convention, the U. S. 
Senate has eliminated many of the 
artificial restrictions on travel be- 
tween the Americas and has 
opened the way for free flow of 
traffic along the Pan American 
highway, which is due to be opened 
as far as Panama by 1948,” H. J. 
Brunnier, president of the AAA, 
said. “Already a number of other 
Western Hemisphere countries 
have subscribed to the agreement. 
Mexico is scheduled to approve 
when its Congress meets in Sep- 
tember, and Honduras in Decem- 
ber; these are the only two coun- 
tries between the U. S. and Pan- 
ama not yet covered by the agree- 
ment. 


“It is to be hoped that all Latin 
American countries will soon ad- 
here to the Inter-American con- 
vention. Adoption of this agree- 
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ment throughout the Western 
Hemisphere will greatly facilitate 
over-the-border travel where inter- 
national highways now exist and 
will be of paramount importance 
when we reach the goal of linking 
all our nations with a network of 
modern highways with the Pan 
American highway as the back- 
bone of the system. 


“U. S. adherence to the Inter- 
American driving convention also 
sets a precedent which will per- 
mit the U. S. to participate in the 
international driving agreement 
which allows automobiles to circu- 
late freely in European and other 
foreign countries,” Brunnier de- 
clared. 

“In setting its seal of approval 
on the Inter-American agreement,” 
he added, “the Senate has taken 
a step that promises greatly in- 
creased travel among the Ameri- 
cas and this in turn means fur- 
ther increase in understanding and 
friendliness among the American 
peoples. It is an example of the 


Good Neighbor policy in action.” | 


Dealers Warned 






Pay Hikes Tied 


Sending Buyer for Used-Car|To Prices Still 


With Cash Invites Trouble 


PHILADELPHIA. — Automobile 
dealers who advertise that a buyer 
will call with cash to purchase a 
used car are inviting serious trou- 
ble, even death, the Philadelphia 
Automobile Trade Assn. warned 
last week. 

The warning came after severa! 
dealers had been reported victims 
of thugs. 

In the most recent instance, a 
dealer was robbed of $2,000 by 
thugs who lured him to a hotel 
room through a newspaper ad re- 
porting a used car for sale. 

The police department here ad- 
vised dealers to use restraint in 
advertising. 


Seifert Shifts to Detroit 


C. J. Seifert, manager of Reyn- 
olds & Reynolds Systems division, 
has transferred his office and oper- 
ations to 536 Maccabees building, 
Detroit. 


Need U. S. Okay 


7 

WASHINGTON.—Employers can 
now increase wages and salaries 
without government approval, but 
the Office of Economic Stabiliza- 
tion still must approve such in- 
creases if they are to be used as a 
basis for price rises. 

This has been announced by Dr. 
John R. Steelman, newly appoint- 
ed director of war mobilization and 
reconversion. It was Dr. Steel- 
man’s first action under an execu- 
tive order transferring the func- 
tions of the OES to the OWMR. 

The regulation also stipulates 
that a wage boost allowed without 
prior approval shall not invalidate 
the right to apply for approval 
afterward. 

In seeking price adjustments, 
however, employers cannot include 
raises granted without government 
approval in cost data “unless and 
until the increase is approved.” 


New Passenger Car Registrations, $ States for First Half, 1946-41 
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‘Regulation the Alternative’... 





Klugh Urges Assn. War) 


On Finance 


CHICAGO.—Unless dealer asso- 
ciations meet headon the challenge 
raised by “exorbitant finance 
charges,” the public clamor for 
adequate legal protection may 
grow well nigh irresistible. 

That was the warning left with 
the Automotive Trade Assn. Man- 
agers by Claude S. Klugh, manager 
of the Pennsylvania Automotive 
Assn. Klugh presided at a panel 
discussion on finances charges at 
the ATAM’s summer convention 
here. 

“In our state, some dealers and 
finance companies are exacting 
the highest charges the traffic can 
bear,” Klugh declared. “This 
comes about as a result of an in- 
flux of opportunists, curbstone 
brokers and fly-by-night operators 
in the field of used-car selling, and 
from the activities of some whom 
I’ would term just plain horse 
thieves.” 

Klugh said that finance goug- 
ing is more widespread and 
more serious than he had first 
suspected. Officials of finance 
companies have confirmed the 
prevalence of extreme charges 
in other states, he added. Some 
Pennsylvania dealers are charg- 
ing simple interest rates up to 
100 percent, he said. 

“The majority (of Pennsylvania 
dealers) are incensed at the prac- 
tices of a small minority that are 
bringing discredit to a great in- 
dustry,” Klugh asserted. “However, 
despite the investigation, pitiless 
publicity, and the full disclosure 
form requirement, some dealers, 
finance companies and banks are 
still flaunting public opinion.” 

Want Legal Safeguards 

Pennsylvanians, said Klugh, are 
“suspicious of many finance com- 
panies, banks and dealers, and 
they would like to see some form 
of protection provided.” 

The time to tackle the problem 
of reducing finance charges is 
now, the PAA manager said. He 
voiced the belief that the task falls 
squarely on associations, which 
should promote “public welfare, as 
well as dealer protection.” 


First off, he said, associations 
should not support banks, finance 
companies and dealers which 
engage in extravagant financing 
practices. 

“High finance charges, rebating 
of insurance premiums and other 
fancy tricks indulged in by a small 
minority are not helping our in- 
dustry from the standpoint of re- 
spectability,” Klugh contended. 

“No ultimate and fundamental 
good can accrue to our. industry 
from a malpractice such as the 
merciless finance ‘pack.’ By going 
down the line for ‘right practices’ 


Cadillac Moves 
Office in L. A. 


LOS ANGELES.—A district of- 
fice has been opened in the Pe- 
troleum building by Cadillac, ac- 
cording to Art Dawson, district 
manager. 

The move was made to tie Cadil- 
lac operations in more closely with 
other General Motors divisions 
which have offices in the building 
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Gougers 


now, we can avoid much more se- 
rious trouble later—possibly the 
complete loss of finance reserves, 
and commissions.” 

Expressing doubt that coopera- | 
tive plans would work, Klugh said | 
that “regulation of those handling 
automobile paper might be the 
answer.” He has “reluctantly” 
reached the conclusion that regu- | 
lation is “all,that is left” in Penn- 
sylvania, he said. 

Voluntary Co-Op Plan? 

Four reasons which would oper- 
ate against the success of volun- 
tary cooperation among dealers, 
banks,- finance firms, etc., to keep 
prices within reason were given 
by Klugh as follows: 

1 Some groups will not cooper- 
ate because of the “legal as- 

pect.” 

2 Such plans which have been at- 
tempted have failed, although 

Cleveland and other cities are just 

initiating anti-gouge programs. 

3 Some parties won’t go along 
because of the “human ele- 

ment.” 

4 “Unless such plans cover high- 
ly concentrated groups, such as 

metropolitan areas, they are diffi- 

cult to control.” 

“In our state the word of 
some on whom you would have 
to depend for cooperation would 
be worthless and I would not 
hesitate to so state in their pres- 
ence,” Klugh told the ATAM. 

As a result, Klugh said, he has 
turned to regulation as the last 
recourse as far as Pennsylvania 
is concerned. But he qualified this 
statement by calling for state laws 
“carefully drafted, efficiently ad- 
ministered and properly enforced.” 

“I question if we could ever pass 
a law in our state that would not 
stand a court test; nor would we 
want ‘half baked’ legislation; nor 
would a bill subject to the whim 
of politicians be acceptable to 
Pennsylvanians,” he pointed out. 
“We would want a law as explicit 
as possible.” 

State laws passed thus far seem 
to be either inadequate or uncon- 
stitutional, Klugh said. The Mary- 
land law “barely scratches the sur- 
face,” he explained, while the con- 
stitutionality of the Indiana and 
Wisconsin statutes are questioned 
by “some whose opinions I re- 
spect.” 

“There is no better time than 
the next year or so to rid our- 
selves (of high charges) for sev- 
eral reasons,” Klugh said. 

“1. Cars sold on time payment 
plans are so high right now that 
the exacting of high charges, plus 
increased insurance costs, cannot 
help but slow up sales. In normal 
times with no shortage of motor 
vehicle transportation, the prices 
would be prohibitive. 

*2. Dealers will not be depen- 
dent on excessive bonuses or re- 
serves to remain in business. 
Further, it has always been my 
contention that in normal times 
some dealers will always ‘trade’ 
themselves out of business while 
the great majority will adjust 
their trades if the extra $50 they 
grab from the customer would 

no longer be advisable in a high 
finance charge.” 

Klugh told the managers of the 
work of the Pennsylvania Legis- 
lative Finance Probe Committee, 
which will recommend protective 
legislation to the 1947 session of 
the state legislature. 

If a bill providing maximum 
legal rates is introduced, he said, 
PAA will oppose a ceiling on deal- 
er reserves and demand a com- 
mission for awarding business to 
finance firms or banks, as well as 
a reserve in the finance charge to 
cover repossession losses on re- 
course paper. 

Klugh declared bluntly that deal- 
ers should not do business with 
banks unless they will agree to 
handle all classes of motor vehicles. 

“Too often,” he continued, “banks ' 
specialize only on new-car andj 
late model used-car deals, and: 
refuse to handle’ sub-standard 
deals and older used vehicles. Such , 
practices can only eventually make 
it more difficult for dealers to sell 
cheap vehicles.” 
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THREE INJURED war veterans were $1,000 richer today as a result of their win- 
ning division awards in the special model car design competition for hospitalized service- 
men sponsored by Fisher Body Craftsman’s Guild. Thomas P. Archer, left, vice-president 
ot General Motors, general manager of Fisher Body, and president of the Craftsman’s 
Guild, looks over the three winning models with W. S. McLean, Guild secretary. They 
are holding the streamlined, teardrop model constructed by George L. Hyndman of 
Omaha, winner in the Army Ground and Service Forces. On the desk, left, is the $1,000 
winning model built by Leo Wasick of Detroit, who served as a B-24 bombardier in 
the South Pacific, who received top honors in the Air Forces. The black, chrome trim 
job of Navy Lieutenant William D. Kendall of Nashville, Coast Guard and 
Marine winner, is at the right. 


Navy, 





AROUSED BY A MOUNTING toll of traffic accidents in Columbus, O., a group of 
civic leaders formed a Citizens’ Tratic Safety committee to cope with the problem. To 
an appeal for operating funds, the members of Columbus Automobile Trade Assn. 
responded with a cash donation of $1,000. Shown above, presenting the check, left to 
right, are Ed Tharp, general manager, Ohio Fuel Gas Co. and chairman of the Citizens’ 
Traffic Safety committee; J. W. Watson (Ford), George D. Simeon (Buick), A. W. 
Raymond, manager, Columbus Auto Club, and Geo. W. Byers (DeSoto-Plymouth). 





——— 

OFFICIALS OF Tucker Corp. check allocation of dealer areas for the new rear- 
engine Torpedo, Standing, left to right, Robert Pierce, vice-president and treasurer; 
Preston Tucker, president; H. A. Brown, vice-president and assistant to the president, 
and Fred Rockelman, vice-president and director of sales. Seated, left to right, L. E. 
Walker, sales department; Mark J. Mourne, legal adviser, and Harold Peterson, sales 
department. 


THE NEW POSTER being offered DeSoto-Plymouth dealers throughout the country 


by DeSoto. The factory reports a large volume of orders for the poster, 
offered on a cooperative basis. Dealer’s imprint appears at the bottom. 


which is 





Taxi Monopoly 
° 
Charged in U. S. 

* a = 
Civil Suit 

WASHINGTON.—Atty. Gen. Tom 
Clark last week announced the 
filing in Chicago of a civil suit 
charging six corporations and one 
individual with conspiring to vio- 
late the Sherman Act in the sale 
of motor vehicles for use as taxi- 
cabs to the principal operating 
companies in Chicago, Pittsburgh, 
New York and Minneapolis, and 
in the business of furnishing cab 
services for hire in the city of 
Chicago and vicinity. 

“One purpose of the suit is the 
dissolution of the cab-operating 
monopoly in Chicayo so as to per- 
mit others, including veterans, an 
opportunity to engage in such busi- 


ness,” he explained. 
Those named as_ defendants 
were: Yellow Cab Co., Chicago; 


Chicago Yellow Cab Co., Inc., Chi- 
cago; Parmelee Transportation 
Co., Chicago; Cab Sales & Parts 
Corp., Chicago; Checker Taxi Co., 
Chicago; Checker Cab Mfg. Corp., 
Kalamazoo, Mich. and Morris 
Markin of Kalamazoo, president 
of Checker Cab Mfg. Corp. 


Asst. Atty. Gen. Wendell Berge 
said the complaint charges that 
the defendants agreed: 

1. To control the operation, and 
the purchase, of motor vehicles for 
use as taxicabs, by the principal 
cab-operating companies in Chi- 
cago, New York, Pittsburgh and 
Minneapolis (a) by agreeing that 
such operating companies would 
purchase cabs only that were 
manufactured by Checker Cab 
Mfg. and would not purchase for 
use as taxicabs any motor vehicles 
made by any other cab or automo- 
bile manufacturer; 


2. To give Parmelee a monopoly 
on the transportation of interstate 
passengers between railroad sta- 
tions in Chicago by agreement be- 
tween Parmelee, Yellow Cab Co. 
and Cab Sales & Parts Corp. that 
the latter two concerns would not 
compete with Parmelee for con- 
tracts with the railroads and rail- 
road terminal companies for such 
business; 


3. To secure a virtual monopoly 
for Yellow Cab Co. and Checker 
Taxi Co. in the general taxicab 
business in Chicago. 


It was also alleged that of the 
13,000 licenses to operate cabs now 
outstanding in the city of New 
York, 2,000 of such licenses were 
held by National Transportation 
Co., Inc., a wholly owned subsid- 
iary of defendant Parmelee; that 
one-half of the cabs operated in 
Pittsburgh are operated by Pitts- 
burgh Transportation Co. and one- 
half by Yellow Cab Co. of Pitts- 
burgh, both of these concerns be- 
ing wholly owned subsidiaries of 
defendant Parmelee; that of the 
214 cabs licensed in Minneapolis, 
125 are operated by Yellow Taxi 
Co. of Minneapolis, a wholly owned 
subsidiary of Parmelee; that the 
purchase of motor vehicles for use 
as taxicabs by all these concerns 
is controlled by defendant Morris 
Markin. 





Obituaries 


James C. Monn 
HARRISBURG, Pa. — (UTPS) — James 
Cleveland Monn, 61, manager of the Har- 
risburg branch of Brockway Motor Co. 
since 1928, died July 26 at his home. He 
had been a dealer since 1918. 
* ” = 


Paul L. Nichols 
ST. PETERSBURG, Fla.—Paul L. Nich 
ols, 46, prominent rancher and automo- 
bile dealer, died suddenly at his ranch 
near Tampa. He was Packard and Hudson 
dealer in this area and came to St. Pet- 
ersburg in 1921 from Malone. 


* * * 


L. L. Carpenter 
NEWTON, N. C.—Lonnie L. Carpenter 
48, president and manager of Newto 
Motor Co., died unexpectedly July 29 of a 
heart attack. 


* * * 


James Emmett Guy 
SPRUCE PINE, N. C.—James Emme't 
Guy, 56, owner and operator of J. E. Gu 
Motor Co., died last week in the veterans 
hospital at Johnson City. 
* * * 


O. B. Robbins 


HEBER SPRINGS, Ark.—O. B. Robbins 
59, who purchased the Ford dealership 
here in March, 1919, died last week. He 
was president of the Cleburne County bank 
here and a branch bank at Clinton. 
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| Just Among Dealers... 





(Continued from Page 3) 


was declared. Manufacturers 
couldn’t meet dealer demands. 
There were coal shortages, freight 
car shortages, strikes and unbal- 
anced inventories. The following 
dealers were among those who set 
up shop for the first time in 1919: 

Fletcher B. Allen (Chevrolet- 
Buick), Ames, Ia., started in Tripp, 
S. D., with a Ford contract. 

* * * 


J. Fred Bauman (Pontiac), Wil- 
kinsburg, Pa., started with Chev- 


rolet. 
oa * * 


E. Jack Beatty (Oldsmobile), 
Denver, started with Oldsmobile 
in Pueblo. 

* * 

O. H. Brewbaker (Dodge-Plym- 
outh), Buchanan, Virginia, orig- 
inal contract was Dodge. 

* * * 


James F. Conway (Ford), 
Beardstown, Ky., Ford for 27 
years. 

* * * 

Harry B. Craycroft (Ford-Mer- 
cury-Lincoln), Vandalia, Iil., began 
with Overland. 

oa * * 

R. A. Erwin (Chevrolet), Phila- 
delphia, started in 1919 with Chev- 
rolet and Oldsmobile. 

* * + 


Harry A. Egolf (Oldsmobile), Pe- 
oria, Ill., exclusive Oldsmobile deal- 
er for 27 years. 

* * 


John H. Eagal (Ford-Mercury- 
Lincoln), Stockton, Calif., Ford 
products exclusively since starting. 

ok * cd 


J. D. Flaherty (Buick-Chevrolet- 
Oldsmobile), Elk River, Minn., 
original contract was with Buick. 

* * * 


Fred E. Haller (Ford-Mercury- 
Lincoln), Mt. Lebanon, Pa., start- 
ed with the Cole “8” and Ste- 
phens “6.” 

* = * 

R. C. Jones (Packard), Reading, 

Pa., Packard continuously for 27 


years. a a ee 
Samuel Jacobson (DeSoto), Am- 
sterdam, N. Y., first automobile 
dealer in Montgomery county, N. 
Y., and has handled many makes 
until DeSoto was launched in 1928. 
* 7 * 


Earl C. Kuhns (DeSoto), Moores- 
town, N. J., started with Willys- 
Overland, then switched to the De- 
Soto-Plymouth. 

~*~ ok os 

J. V. Lindberg (Chevrolet), Roth- 
say, Minn., previously handled 
Buick and Oldsmobile. 


* * * 


George G. Llewellyn (Pontiac), 
Lorain, O., in 1919 had Haynes and 
Kissel contracts, later Brisco, Jor- 
dan, Cadillac, Oldsmobile and Gra- 
ham. 

* * * 

Edward R. Maher (Ford), Dal- 

las, Tex., Ford for 27 years. 
+ * * 


Harry O. Mang (DeSoto-Plym- 
outh), Kankakee, Iil., original con- 
tract included the Lexington and 
Gardner. 

* * * 

Roy E. Murray (Buick), Butte, 
Mont., took on Buick originally 
Jan. 11, 1919. 

x * * 

Frank 8. Pohanka (Oldsmobile), 
Washington, first contract was 
with Chevrolet. 

oe * + 

Bryan Roberts (Chevrolet), Bur- 
lington, Wis., has handled Chev- 
rolet since October, 1919. 


* * * 


Vern Samuelson (Ford-Mercury- 
Lincoln), Port Angeles, Wash., 
dealer for Ford products continu- 
ously. 

+ * + 

George C. Schultz (Dodge), Ot- 
tawa, Ill., original contract was 
with Dodge. 

*” 7 - 

Robert Shreve (Nash), Clarks- 

burg, W. Va, Nash for 27 years. 
x * 


Julio W. Silva (Chevrolet), Eu- 
gene, Ore., Chevrolet since he 
started. 

+ + a 

William J. Silva (Studebaker), 
Modesto, Calif., Studebaker contin- 
uously and exclusively for 27 years. 

” x 


Glen O. Smallcomb (Chevrolet), 
Burlingame, Calif. was a repre- 
sentative for Chevrolet Motor be- 


fore signing a Chevrolet contract 
in August, 1919. 
* cd * 

Stanley 8S. Sayres (Chrysler- 
Plymouth), Seattle, started with 
Franklin car in 1919. 

oa * * 


Carl H. Wallerich (Chrysler- 
Plymouth), Indianapolis, originally 
started with a Dodge contract in 
1919. 

aa a a 

J. Rumsey Weir (Chrysler-Plym- 
outh), Louisville, original contract 
was with Maxwell. 

* * * 

George Wist (Chrysler-Plym- 
outh), Fond du Lac, Wis., orig- 
inally started with Chevrolet and 
Oldsmobile. 

* * * 

Thomas R. Wolfe (Ford-Mer- 
-~ury-Lincoln), Albemarle, N. C., at 
the first had Reo, Paige and Chev- 
rolet contracts. 

* * * 

Sidney Stanley Zell (Packard), 

Baltimore, his father took on the 


Thomas Flyer in 1902, changing to 


the Peerless followed by Packard. 
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THE MOST PROMINENT feature of the new Beechcraft Bonanza is its 
butterfly tail. Beech carried on extensive experiments with this type of tail several 
years ago, using a Beechcraft AT-10 for the purpose. Those tests showed that the 
V-tail was definitely superior to the standard empennage from the standpoint of aero- 
dynamic drag, stability, lightness, cost, and improvement of the spare parts situation, 
the company states. The control of the airplane is conventional and normal by the 
use of elevator and rudder controls. 
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Trailmobile Buys 
Assembly Plant 


In New Jersey 


ELIZABETH, N. J.—Wade_ T. 
Childress, president of the Trail- 
mobile Co., announces the firm 
has purchased a large assembly 
plant here which will provide pro- 
duction space for trailers for the 
eastern seaboard area. 


The new plant includes a build- 
ing for assembly with an area of 
100,000 square feet in addition to 
an administration and several sub- 
sidiary buildings. These structures 
are situated on a 14-acre tract of 
land paralleling the main line of 
the Pennsylvania Railroad. 


According to the announcement, 
the increasing demand along the 
East Coast for products of the firm 
made necessary the acquisition of 
the new property. 


Standard Buys Plant 


NEW CASTLE, Pa.—The Stand- 
ard Steel Spring Co. has purchased 
the plant it has occupied here since 
1942 at an undisclosed price. 
















HENRY TELLS YOU WHY HE LIKES OJL IN CANS... 





NO OTHER CONTAINER PROTECTS LIKE THE CAN 





OIL. HE CARRIES THE BRAND 
AND GRADE YOU WANT. 
~| SAW HIM OPEN THE 
| SEALED CAN AND PUT THE 
A\ OIL IN THE CRANKCASE. 


ve found oil in cans scores four ways: It’s a fast seller 
because it’s tops for displays and I can offer a wide 
variety of oils. It’s cleaner to handle. It saves work in 
changing oils. And there’s no breakage or product loss 


AMERICAN CAN COMPANY 


New York « Chicago « San Francisco 


oe 


WELL,BOYS, WE'RE 
SURE A LONG WAY 
FROM HOME NOW! 









TOOK ONLY A MINUTE TO DO THE JOB. 
HENRY LIKES TO SELL HIS OIL IN CANS | 
BECAUSE HIS CUSTOMERS PREFER IT. JZ 
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Tax Aid Reduces Loss... 
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Strikes Cut GM Profit . 
In Second Quarter 


DETROIT. — With shortages of 
materials and supplies continuing 
to restrict production, General 
Motors net sales in the second 
quarter of 1946 amounted to $417,- 
310,182, compared with $992,231,648 
in the second quarter of 1945 when 
sales of war materials were sub- 
stantial, the quarterly report to 
the corporation’s 428,000 stockhold- 
ers disclosed last week. 


The report, signed by Alfred P. 
Sloan jr., chairman, and C. E. Wil- 
son, president, revealed that sales 
in the first six months of 1946 
were only $492,260,800, reflecting 
the shutdown of most GM plants 
in the United States in the first 
quarter because of the UAW-CIO 
strike. In the first six months of 
1945, sales amounted to $2,014,924,- 
823, including war material sales 
of $1,749,081,981. 


Because of restricted production, 
operations for the second quarter 
of 1946 resulted in a loss of $12,- 
145,427 before federal income and 
excess profits tax adjustments. For 
the first half there was a gross loss 
of $101,134,090. 

Because of the estimated re- 
duction of $28,466,000 in taxes, 
net income for the second quar- 
ter was $16,320,573. After pre- 
ferred dividends of $2,294,555, 
earnings available for the com- 
mon stock amounted to $14,026,- 
018, equivalent to $0.32 per share. 

In the first six months, after ad- 
justment of $81,330,000 for income 


“Who's Untair?’ 


Medford Dealer Enraged 


By AFL Picketing 


MEDFORD, Ore.—A. F. Clauss, 
Nash dealer here and veteran of 
both world wars, has let loose a 
public blast because the AFL 
Machinists union picketed him 
although his new building is not 
yet completed. He has never op- 
erated a service shop and he has 
never employed machinists. 

“Is this what I fought for?” 
Clauss asked in the heading of 
a three-column ad in the local 
paper. The ad continued: 

“IT am a veteran of two world 
wars in which I fought to pre- 
serve and uphold the constitu- 
tion of the United States pro- 
viding protection and freedom 
for every citizen. 

“I was a commanding officer 
of the Medford Army Air Base 
when I was relieved from active 
duty. I like Medford and decided 
to go into the automobile busi- 
ness here, which incurred an in- 
vestment of $75,000. It will be 
many weeks before I will have 
my building ready to open. 

“T am now being picketed by 
members of the International 
Machinists Union, Crater Lake 
Lodge No. 1468, as being unfair 
to organized labor. I have al- 
ways employed union labor of 
the building trades and I have 
not operated a service shop in 
any manner whatsoever or em- 
ployed machinists belonging to 
or not belonging to the above 
mentioned union. 

“Tll let you, the public, be the 
judge of what I fought for!” 

The machinists have struck 
all Medford dealers to enforce 
demands for higher wages, re- 
duced working hours and union 
security. 





CUSTOMER CONTROL 


Since 1932 


The Most 


Follow-Up Service 
CUSTOMER CONTROL 


6 COURT SQUARE 
Long Island City 1, N. Y. 





and excess profits taxes, the net 
loss was $19,804,090. After regular 
dividends of $4,589,110 on the pre- 
ferred stock, the net loss was 
equivalent to $0.55 per share of 
common stock. 

Net income for the second quar- 
ter of 1945, as adjusted, was $60,- 
727,654, equivalent to $1.33 per 
share of common stock after pay- 
ing the regular dividends on the 
preferred stock. In the first six 
months of 1945, net income, as ad- 
justed, was $110,957,383, equivalent 
to $2.42 per share of common stock 
after paying regular dividends on 
the preferred stock. 

The report noted that the amount 
of any adjustment accruing 
through the carryback provisions 
of the Internal Revenue code as 
applied to unused excess’ profits 
credits will be based on the total 
taxable earnings in the year. Since 
the year’s earnings cannot be de- 
termined now, any tax adjustment 
applicable to an individuai quarter 
is difficult to establish, GM ex- 
plained. 

Notwithstanding the substan- 
tial loss resulting trom opera- 
tions to date, the assumption is 
made for the purpose of calcu- 
lating income taxes that opera- 
tions for the year as a whole will 
result in a profit, the report 
added. 

Emphasizing the _ severity of 
Shortages of materiais and sup- 
plies during the second quarter, 
the report stated that “aithough 
some progress was made in tne 
second quarter towards the re- 
sumption of full-scale operations 
in General Motor plants” the short- 
ages “have developed many bottie- 
necks that have limited increases 
in production.” 


During the quarter, total sales 
to dealers, including overseas ship- 
ments from U. S. and Canadian 
plants but excluding production by 
Overseas manufacturing units, 
amounted to 254,382 cars and 
trucks. 

Sales by the corporation to 
dealers within the U. S. in the 
quarter amounted to 214,146 cars 
and trucks, while retail sales by 
dealers to consumers within the 
country amounted to 209,159 cars 
and trucks. 

Total sales in the second quar- 
ter of 1946 amounted to $417,310,- 
182, compared with sales of $v9z,- 
231,648 in the second quarter of 
1945. In the 1945 period deliveries 
of war materials amounted to 
$849,871,595 and sales of commer- 
cial products totaled $142,360,053. 

Sales for the first six months of 
1946 totaled $492,260,800, compared 
with $2,014,924,823 in the corres- 
ponding period a year ago, when 
deliveries of war materials totaled 
$1,749,081,981 and sales of commer- 
cial products amounted to $265,- 
842,842, 


The report presented a brighter 
picture on replacement parts pro- 
duction in GM plants. During the 
second quarter, parts production 
was more than double that of the 
comparable period in 1941. The re- 
port added: 


“This reflects the effort being 
made to do everything possible 
to build up a parts stock for 
servicing previous model cars in 
the field wherever parts produc- 
tion is not being restricted by 
the shortages affecting new car 
production.” 

There was an average of 333,356 
employes on the corporation’s pay 
rolls in the second quarter of 1946, 
compared with 411,385 in the sec- 
ond quarter of last year when war 
production was at high volume 
levels. The prewar high for any 
quarter was approximately 330,000 
in the second quarter of 1941. 


Total payrolls in the second 
quarter of 1946 were $234,226,072, 
compared with $302,067,087 for the 
second quarter last year. For the 
first half of 1946 total payrolls 
amounted to $328,088,933, compared 
with $625,235,008 for the same pe- 
riod a year ago. 
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NON-GLARE WINDOWS are a feature of the striking showrorm designed by Erroll R. Clark, architect, and Richard B. Pollman, 
designer, for Gulley & Russell, Dodge-Plymouth dealer at 20200 Grand River in Detroit. Note that lowering of the sill has helped 
to create the illusion of no barrier between sidewalk and showroum. The establishment cost $130,000. Orrin S. Gulley and James T. 
Russell, partners, have had 20 years of auto dealership experience. 





THREE LARGE DOORS, 
largest truck in the new Dodge-Plymouth dealership of Gulley & Russell, Detroit. Left 
to right, at a preview of the Aug. 1 opening, are James T. Russell, partner; John Gra- 
ham, Detroit regional manager for Dodge; F. H. Akers, Dodge vice-president; L. J. 
Ouellette, Dodge director of distribution, and Orrin S. Gulley, partner. 


14 by 14 feet, 


Provide easy entrance and exit for the 


Canada Suspends Issuance 
Of Auto Sales Priorities 


OTTAWA, Ont.—Priority certifi- 
cates for automobiles will not be 
issued in Canada henceforth, C. 
D. Howe, minister of reconstruc- 
tion, announced last week. The 
ruling is effective as of Aug. 1. 

Since a backlog of 60,000 priori- 
ties exists, it is figured that from 
a year to 18 months will elapse 
before the general public will have 
a chance to buy new cars. It was 
pointed out that labor disputes 
and material shortages have 


slowed Canadian production to a/| 


near-standstill. 
Applications on file before July 
1 will be screened and only 
where priority qualification is 
met will certificates be issued. 
It was recalled that Howe re- 


cently told the Canadian House | 


of Commons Veteran’s committee 
that the system of priorities for 
veterans had “completely bogged 
down” and estimated that many 
of the veterans priority certificates 
were finding their way into illegal 
use. 

Howe said that the current ac- 
tion had been taken “in view of 
the continued low production in 
the automobile industry and the 
fact that the large number of pri- 
ority certificates already issued 
greatly exceeds domestic deliveries 
to dealers.” 

“The present low production in 
the industry is likely to continue 
for a while yet and with the 
enormous number of priority cer- 
tificates already issued, it will 
be some time before a leveling 
off period between supply and 
demand is reached.” 

He pointed out, however, that 
urgent cases which might arise 
following the discontinuance of 
certificates, will be given “most 
careful consideration” on the ba- 
sis of evidence submitted and, 
where the case is considered jus- 
tified, a certificate would be issued 
direct from Ottawa. 

Screening of applications which 
were filed prior to July 1 when 
the suspension was still in effect 
on the issuance of certificates will 
be completed immediately, Howe 








said, and where applicants qual- 
ify, a certificate will be issued. All 
other applications on hand which 
do not qualify will be rejected, as 
well as those received after Aug. 1. 

Abolished amendments to the 


Motor Vehicle Control Order made | 


simultaneously with discontinuance 
of new priority certificates for 
automobile purchases will ban sale 
of automobiles to anyone but hold- 
ers of priority certificates, Recon- 
struction department officials said 
jast week. 

Previously dealers who had more 
cars on hand than they had un- 
filled priority certificates were al- 
lowed to sell surplus cars to per- 
sons who held no priority. The de- 
partment announced that 


and no further certificates would be 
issued. 

While the priority plan is com- 
pletely eliminated as far as new 
certificates are concerned, actual 
sale of cars has been tightened by 
limiting sales entirely to holders 
of certificates. Dealers with more 
cars than certificates will in future 
be required to report their surplus 
to the Motor Vehicle Controller 
who will direct their disposal. 


there | 
were some 60,000 unfilled priorities | 








ee Vi ° * 
es irginia 
sane (Continued from Page 3) 
automotive workers compulsory for 
all employes in the industry. 

Allan D. McKinnon, manager of 
the Prudential Insurance Co. of 
America, said that the trend today 
is to insure health and welfare se- 
curity of workers in all industries. 
He urged that the automotive field 
keep up with the current trend 
which would pay dividends by “giv- 
ing security and peace of mind” to 
the worker and satisfaction to the 
employer. 

At a luncheon session, Owen L. 
Coon, chairman of General Finance 
Corp., outlined the leaders’ posi- 
tions in auto financing. 

Mallon, Moran Speak 

Dealers were given detailed in- 
formation on state tax laws by C. 

H. Morrissett, state tax commis- 
sioner, and heard John T. Grigsby, 
former counsel for NLRB, speak 
briefly on labor relations. Howard 
A. Bellows, regional manager of 
General Tire, spoke on “Automo- 
bile Tires and Dealer Profits.” 

William L. Mallon, president of 
NADA, and Lee W. Moran, execu- 
tive vice-president, explained the 
work of the organization during 
the recent drafting of the OPA bills 
in Congress. 

Wilkins urged the dealers to 
store up financial surplus during 
the boom years to tide them 
through the lean years or a pos- 
sible depression that will follow 
the good years. 

No formal action was taken by 
the delegates on a proposed build- 
ing fund, but members were asked 
to give their response in writing to 
the president. The board of direc- 
tors of the association will consider 
the proposed project at its Sep- 
tember meeting. 

Other speakers heard were U. S. 
Sen. Harry Flood Byrd, John J. 
Wicker jr. and Gene Flack. 


Largest Ferry Launched 


In Mobile, Ala. 

MOBILE, Ala.—The Carib- 
Queen, believed to be the largest 
ferry boat ever constructed, slid 
from the ways of the Gulf Ship- 
building Yards at Mobile Thurs- 
day, July 25. She can accommo- 
date 230 automobiles. Built for the 
Gulf Atlantic Transportation Co., 
the “Queen” will operate between 
Florida, Cuba, Jamaica and Mex- 
ico. Her hull was formerly under 
construction for the U. S. Navy 
but later released. 





HAROLD LLOYD, motion picture comedian, producer and color enthusiast, displayed 
enthusiasm as he was shown the Nu-Hue Color System recently introduced by Martin- 
Senour Co., makers of automotive paints, as well as paints for other fields. Left te 
right are Carl Foss, color scientist; 
Stuart, president and general manager, at a preview at the Waldorf-Astoria in New 
York for over 200 of the nation’s editors, press representatives and radio commentators. 





Fredric 


Rahr, consultant; Lloyd; and W. M. 
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One-Third 


Survey of New-Car 





NEW YORK.— Warning that 
forced cancellations later may be 
more costly than those made now, 
Undersecretary of Commerce Al- 
fred Schindler advised in an ad- 
dress here last week that produc- 
ers and distributors should survey 
orders on their books to determine 
what proportion is fictitious and 
represents duplications. 

Schindler told the Commerce 
and Industry Assn. of New York 
that a spot check, which by no 
means, however, could be consid- 
ered an average for the country, 
showed duplications of orders for 
automobiles, home appliances and 
other merchandise ranged as high 
as 33 1/3 percent. A survey by busi- 
ness in general might demonstrate 
that the supposed pent-up demand 
for goods may not exist, he said. 

“Business men,” he added, 
“should give careful thought to 
the amount and extent of their 
inventories. It may be the better 
part of wisdom in the long run 
to shorten some long-range com- 
mitments and to consider can- 
celing some or all duplicate or- 
ders.” : 
Schindler suggested that busi- 
ness men immediately review the 
need for any contemplated con- 
struction at this time because of 
the critical housing situation. 
Moreover, he continued, they 
should defer any capital outlays 
that can be postponed. 

Asserting that a sellers’ market 
of the present type is a “very dan- 
gerous development,” he warned 
that “price gouging and unneces- 
sary inventory speculation” will 
buy for “the few careless and 
short-sighted” business men who 
go in for such practices the “dead- 
ly gift” of consumer ill-will. 

“You can be certain,” he said, 
“that this type of profiteering sell- 
er will be at a very definite dis- 
advantage in the keen competition 
that will return when supplies are 
plentiful once again. For consum- 
ers have long memories—particu- 
larly when they feel they’ve been 
taken advantage of unnecessarily 
at a time when they needed help 
most.” 

Schindler, in a press interview 
following his talk, described the 
new OPA measure as a general 
restraining influence. “It will be 
more in the nature of a watch- 
dog than a return to the con- 
trols we had,” he declared. Ef- 
fectiveness of the new measure, 
he said, would lie in the effec- 
tiveness of the Presidential De- 
control Board called for in the 
legislation. 

Concerning the labor situation, 
he said: “Should the price-wage 
spiral get out of hand, labor-man- 
agement strife of recent months 
might appear as a mere game of 
tiddly-winks compared to what 
may lie ahead. We must remem- 
ber that the past wave of strikes 
came very largely as a result of 
inability to work out equitably and 
quickly adjustments in income 
made necessary by the end of the 
war. Income of the nation’s work- 
ers who remained employed was 
cut substantially because of reduc- 
tions in overtime, down-grading 
and shifts from high paying in- 
dustries to low paying industries. 


Cincinnati Assn. 
Assails ‘Blind’ 
Used-Car Ads 


CINCINNATI. — The Cincinnati 
Automobile Dealers Assn. last week 
told its members that “blind- 
wanted to buy used car” advertise- 
ments are misleading to the public 
and should be discontinued. 

The association advised members 
that it had received a number of 
complaints regarding such ads from 
Better Business bureaus and news- 
papers throughout Ohio. These or- 
ganizations, it was said, are plan- 
ning measures to curb such “often 
untruthful” advertising. 

Further, asserted the association, 
it would be better now for dealers 
to take steps to regulate their own 
industry by curbing undesirable 
practices rather than wait until un- 
wanted legislation results. 


Sellers’ Market Attacked 
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Duplicates 
Orders Suggested; 





to industrial disputes is that they 
will lose for us the full production 
that is so absolutely essential at 
this time—so absolutely essential 
from a price and profit standpoint 
and most of all from a standpoint 
of continuous and gainful employ- 
ment. If we can quickly and great- 
ly increase our present production 
and keep it rolling without any 
interference we can have our boom 
without the bust. If we jeopardize 
production in any way or manner, 
our promised prosperity may be 
like a gravy train that hit an open 
switch.” 


Three stumbling blocks facing 
business “along a difficult road 
toward a greater economic fu- 
ture” were listed by Schindler 
as “runaway prices, industrial 
conflict and economic isolation- 
ism.” 


Assurance was given by Schind-| merce last October with reference 
ler that the erroneous statement|to the automobile industry’s labor 
issued by the Department of Com-'costs would not be repeated. The 





2 Issues Block 
Peace in 3 
Buffalo Shops 


BUFFALO.—The strike of UAW- 
CIO mechanics against three Buf- 
falo dealerships continued last 
week, with both sides still dis- 
agreed on the amount of wage in- 
crease and the form of union se- 
curity to be adopted. 

Although an agreement has been 
reached on an 18%-cent-an-hour 
raise for salaried and hourly-paid 
workers, the companies and union 
differ by 5 percentage points on 
the increase in mechanics’ wages. 
The companies are willing to grant 
a boost from 48 percent of cus- 
tomer’s labor cost to 50 percent, but 
the union insists on 55 percent. 

In addition, union wants a union 
shop, while the dealers are willing 
to grant only maintenance of mem- 
bership. The strikebound outlets 
are Cooley Motor, O’Neill Motor 


THIS WAS THE SCENE at the Aaron DeRoy Motor Car Co. as Detroiters got their 
first view of the 1947 Kaiser Special and Frazer automobiles. In the foreground is a and Hunt Chevrolet. 
Frazer and in the background is a Kaiser Special. 


B. E. Olsen has sold his interest 
department, he said, would issue |in LaMoure Auto & Implement Co., 
its findings but leave interpreta-|Lidgerwood, N. D., to Hubert Em- 
tion to industry. erson, Valley City, N. D. 


One of Wisconsin's glamor products 
—the sleekly beautiful 1946 Nash. 


ADDRESS: 








Here are about 5,000 A. O. Smith auto frames, 
less than one day's output for one of America's 
miracle machines in this great Milwaukee factory. 





HOME ADDRESS 


Every day 9 out of 10 families in the Milwaukee 


metropolitan zone read this newspaper which has 


carried more advertising for the last two years 


than any other paper in the world. 


—from sparkplugs to trunk locks , 
Nash bodies to mountains: of A. O. Smith frames 
(normally half those used by the entire industry) .. . 





. where more automotive products are made 


than in all but two other industrial areas in America 


. and gleaming. 


where industrial balance is achieved by 2,000 fac- 
tories making goods in 283 different product classi- 
fications and no single industry accounts for more 
than 10% of total pay rolls—that's Milwaukee: 
Earning enough and yearning enough to want the 


things you're selling. 


THE MILWAUKEE JOURNAL 
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Drive for Scrap 


Steel Makers Appeal to Nation’s Industry for Aid 
In Relieving Iron and Steel Shortage 


PITTSBURGH.—An appeal to all 
industries for immediate help to- 
ward relieving the acute shortage 
of iron and steel scrap was made 
last week by the committee on iron 
and steel scrap of the American 
Iron and Steel Institute. — 

In order to maintain high pro- 
duction levels, the steel industry 
sorely needs every bit of scrap 
that it can obtain, the committee 
said. Stockpiles are low through 
a combination of circumstances, 
including the crippling effect of 
strikes upon industrial operations 
early this year, it was added. ‘ 

“Every company which is wait- 
ing for steel—whether it be sheets 
or bars for fabrication, rails or 
pipe to be laid, a new machine for 
production, a motor truck or even 
wire for tying packages—can help 
increase steel output by promptly 
assisting the movement of scrap,’ 
said the committee. 

Industrial plants, railroads, 
mines, utilities, shipyards and oth- 
er businesses can influence the 
scrap supply picture to a consider- 
able extent, said the committee, 
pointing out that during the war 


U. C. Price Report 
Righted as Okla. 


Dealers Protest 


OKLAHOMA CITY. — After an 
Oklahoma City newspaper reported 
that the demise of OPA had sent 
used-car prices climbing, organized 
second-hand car dealers protested 
and obtained a corrective story ad- 
mitting the paper had erred. 

The Oklahoma City Oklahoman 
found that its original survey com- 
pared prices charged by used-car 
lots after July 1 with “as is” ceil- 
ings. Warranty ceilings, 25 percent 
higher, should have been used. 

R. J. Maddox, president of the 
Oklahoma State Used Car Dealers 
Assn., called a special meeting of 
the group following publication of 
the first story on Page 1. The deal- 
ers demanded a correction, which 
the Oklahoman also gave a promi- 
nent position on Page 1. 

A pledge to hold prices at or be- 
low OPA levels was reiterated by 
the used-car association. 

Among the price corrections, the 
paper listed a 1942 Buick sedan for 
which $1,850 was being asked, 
against a warranty ceiling of $1,906. 
The original report had listed the 
“as is” price of $1,589 as the top 
OPA price for the car. 

The Oklahoman said it was “glad 
to note these corrections in fair- 
ness to the city’s used-car dealers.” 








_ High Fashion reports by salaried 
_ gorrespondents from leading fash- 
jon centers are carried regularly 
‘in The Times Herald's Woman's 
Section. Texas women read The 
‘Times Herald for fashion guid- 


ance. : 


_ THE DALLAS 
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it was demonstrated that surpris- 
ingly large amounts of vital mate- 
rial and equipment could _ be 
cleaned out as scrap. 

Companies desirous of starting 
at once to gather up scrap, thereby 
indirectly helping themselves to 
get more new steel, were urged 
by the committee to organize the 
task by appointing a top executive 
with authority to make decisions, 
to set up a salvage committee 
which in cooperation with com- 
pany officials and employes will 
speed up the flow of scrap that. is 
generated in the normal process 
of manufacturing, and survey com- 
pany plants and other properties 
for untapped sources of dormant 
scrap. 


The steel industry must not only 
provide for its current scrap needs, 
which are very heavy because of 
the active demand for steel, but 
it must build stockpiles for the 
winter months when the move- 
ment of scrap is slow in the north 
because of the weather, the com- 
mittee declared. 

In recent weeks a number of 
open hearth furnaces over the na- 
tion have been unable to go into 
operation because of the shortage 
of scrap. Inventories of scrap at 
steel mills are low and incoming 
shipments are reported to be 35 to 
40 percent below requirements. 

“Unless receipt of scrap improves 
quickly,” said the committee, “the 
steel industry will be forced to 
take more open hearth furnaces 
out of operation with the result 
that for months to come consum- 
ers may find it difficult to obtain 
steel. It is imperative that every- 
one help to start scrap flowing 
promptly.” 


* * * 


No Early Ceiling Hike, 


OPA Tells Scrap Men 

WASHINGTON. — The OPA has 
flatly declared that there will be 
no increase in the ceiling price 
of iron or steel scrap “in the fore- 
seeable future.” 

Scrap dealers are said to be 
holding up deliveries to steel mills 
in the hope of obtaining higher 
prices. OPA’s announcement was 
designed to terminate the acute 
shortage created by this “wait- 
and-see” attitude. 


Burgess Heads 
Mich. Dealers 


LANSING, Mich.—Roy H. Bur- 
gess, of Flint, has been elected 
president of the Michigan Automo- 
bile Dealers Assn. for the coming 
year, it is announced by Frank W. 
Herrick, executive secretary. 

Other officers chosen by the 
board of directors: Howard Pore, 
Kalamazoo; R. J. Schaefer, Pin- 
conning, and Willard Johnson, 
Belding, vice-presidents, and How- 
ard J. Cook, Lansing, secretary- 
treasurer. 


Shepherd Heads 


Casper Dealers 


CASPER, Wyo.—(UTPS)—W. M. 
Shepherd (Oldsmobile) is the new- 
ly-elected president of the Casper 
Automobile Dealers Assn. Porter 
Chopping (DeSoto-Plymouth) was 
named vice-president, and Ivan C. 
Snyder was re-elected secretary- 
treasurer. 

Fourteen dealers here have an- 
nounced in a cooperative adver- 
tisement that shop and service de- 
partments will close Saturday 
afternoons at 1 p.m. during July 
and August. 


Ayers Succeeds 


Selleck in Mass. 


BOSTON.—Sidney S. Ayers has 
succeeded T. J. Selleck as execu- 
tive vice-president of the Massa- 
chusetts State Automobile Dealers 
Assn., it has been announced fol- 
lowing the membership convention. 

The association has moved its 
headquarters to 25 Huntington Ave. 
at Copley Sq. The telephone num- 
ber is the same. 


CUSTOMER LABOR sales of Hertzfeld Oldsmobile, 
since installation of its control tower. Increased customer satisfaction and gains in effi- 
ciency and earnings are traced to use of the tower. 





Toledo, have risen 20 percent 


Dallas Strengthens Laws 


In War on Illegal Sales 


DALLAS, Tex.—The city of Dal- 
las is cracking down on ‘the traf- 
fic in stolen automobiles and auto 
parts with incorporation into the 
municipal ordinance of a series of 
amendments giving added protec- 
tion to both the public and legiti- 
mate dealers. Their adoption is 
also viewed as likely to help in 
combating black-marketing of au- 
tomobiles. 

The changes provide that each 
dealer must post a sign on his lot 
or building that clearly names the 
firm, the owner and the address 
of the main office, thus assuring 
that the buyer knows from whom 
he purchases an auto. Each used 
ear offered for sale must bear a 
windshield sticker listing the name 
and address of the dealer, and the 
make, model and motor number 
of the car. 


The dealer buying or receiving 
in trade a used car must relay 
within 48 hours to the police 
department complete facts on 
the auto, including model and 
make, motor and license num- 
ber, name and address of the 
seller, and name and address of 
the buyer. 

This is all in addition to pre- 
vious regulations that require deal- 
ers to pay a $25 annual license to 
operate within the city. 


The new amendments also re- 
quire that parts salesmen be li- 
censed. To obtain a‘ license they 
must be fingerprinted, thus insur- 
ing that no known criminals may 
work as salesmen. 

To reduce stripping of stolen 
cars and selling the parts sepa- 
rately, an amendment requires 
that any dealer or individual must 
obtain a permit before disman- 
tling an auto. Application for the 
permit must include the car’s his- 
tory and other data. The police 
department will inspect the car 
before it is dismantled. 


The amendments were adopted 
on recommendation of an Auto- 
mobile Advisory commission named 
by the city manager and composed 
of representatives of new and used- 
car dealers and others interested 
in combating infractions of the 
law affecting the auto trade. 


The requirement that a dealer 
buying or receiving a used car 
in trade be required to give po- 
lice the name and address of the 
seller is in line with a sugges- 
tion made here recently before 
a conference of dealers and the 


top automobile pricing chiefs of 
OPA. 

James Foley, chief counsel of 
the car pricing section, who with 


Bruce Morris, head of the section, | 


attended the meeting, indicated it 
was the intention to add to OPA 
regulations the requirement that 
the seller of a used car be re- 
quired to show a record of how 
and where he got it. 


New-Car Surplus 
In Orleans Lots 
Probed by Assn. 


NEW ORLEANS.—A 1946 mode! 
automobile, almost any make, can 
be purchased quickly in New Or- 
leans—if the buyer has enough 
money and is willing to pay 
through the nose. 

Getting a new car from a dealer 
is a matter of a long wait but a 
| Survey revealed at least five 1946 
|autos with very low mileage are 
|available in used-car lots here 
| All were in shiny, new condition 
| and equipped with the latest gadg¢- 
| ets. There was one catch—the price. 
bs How the dealers secured the cars 
| 1S something the New Orleans Au 
| tomobile Dealers Assn. wants to 
| know. If they are coming from 
| legitimate new-car dealers, the as- 
sociation wants to stop the move- 
ment. 


? The association has been check- 
ing license numbers on new cars 
spotted on these lots. Two, recent- 
ly found with Tennessee licenses. 
received special investigation 
through the Tennessee secretary 
of state to find out the motor 
numbers so the association could 
contact the manufacturer and 
learn which new-car dealer sold 
the new cars to the used-car deal- 
ers. 

“Fly-by-night dealers mi 
guilty of selling new saa aides 
to used car dealers because of the 
exorbitant prices they can com- 
mand,” one dealer explained. “But 
I don’t believe established, reput- 
able firms would do it. It’s bad 
business, and that kind of propo- 
sition can carry the penalty of the 
loss of the dealer’s franchise.” 

One used-car lot had three new 
cars for sale—all light cars and 
priced at $2,375 each. One of these, 
a 1946 special deluxe Chevrolet, 
driven 852 miles, should sell for 
about $1,300 with all the trimmings. 


A super deluxe Ford tudor, new, 
was being offered at another lot 
for $2,250, though valued by Ford 
dealers at $1,200. A man who said 
he was owner of the Ford declared 
that actual mileage on the car was 
2,058 but that he had “jacked it 
up” to slightly over 12,000 miles 
to “protect the dealer” from whom 
he had bought it. 

















MAKE YOUR SHOWROOM WORK 


24 HOURS A 


DAY WITH A 


BRUNNER TURNTABLE 


It’s portable, can be moved anywhere, anytime. Lifts car % inch from 
your showroom floor. Cannot be seen under car. Can be adjusted to turn 
car a complete turn once every two minutes or as fast as 4 times a 
minute. Any BRUNNER TURNTABLE can be adjusted for a 110-inch 
Wheelbase Car or TRUCK up to 148 inches. CAPACITY 6,000 Ibs. IT’S 
COMPLETELY AUTOMATIC and CAN BE INSTALLED IN ANY 


15-foot circle inside or outside. 


Write, Wire or Phone Today for Delivery Date and Price. 
BRUNNER SALES COMPANY 


80 Oakland St. 


Tel. 5191—After 6, 4485 


Manchester, Conn. 








Maximum Commissions to Producers 


Specialists in Automobile 


Finance 


For Finance Companies and Dealers 
Financing Their Own Time-Sales 


Write for Full Particulars 
Without Obligation 


RESOLUTE FIRE INSURANCE CO. 


A New England Stock Company Organised in 1926 


350 MAIN STREET 








HARTFORD 4, CONN. 
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Output Parley Fails to Jell ... 


Industrywide Talks 
Vetoed by Makers 


(Continued from Page 6) 


current strikes which impede au- 
tomobile production. That is, of 
course, far from the truth. As ex- 
amples, I need only remind you 
of the coal and steel strikes and 
the more serious parts company 
strikes of the past 10 months, the 
effects of which we. will continue 
to feel for many months to come. 

“Second—you imply that your 
get-together of a few automobile 
manufacturers will somehow pro- 
vide answers to many basic ques- 
tions. In reality, at the present the 
answers lie in the plants of the 
parts makers and of other indus- 
tries all over the country which 
supply us with materials. 

“IT have a suggestion to make, 
however, and that is that the 
UAW-CIO do something about 
the current strikes in 16 plants 
supplying our company. The em- 
ployes of these plants are rep- 
resented by the UAW-CIO. At 
this moment any or all of these 
strikes threaten to close us down 
at Ford. ... 

“You and your union could make 
a genuine contribution to automo- 
tive production by bringing about 
the resumption of work in these 
plants.” 

NASH REPLY: “In your letter 
you say that the ‘UAW-CIO has 
just completed a survey of the 
current strikes in our industry,’ 
and that you ‘are at a loss to ex- 
plain how the existing strikes 
could seriously retard the achieve- 
ment of high production schedules.’ 
This survey on your part appar- 
ently fails to take into account 
material shortages directly result- 
ing from the numerous and pro- 
longed strikes which took place 
in the coal, steel, electrical and 
automotive fields, just to mention 
a few. 

“We believe the UAW-CIO 
could do much to improve the 
present low efficiency and low 
production in many of the plants 
of our suppliers. Their past and 
present inability to produce the 
quantity of materials and parts 
which their plants are fully 
equipped to handle is a serious 
loss to us. 

“We appreciate your offer ‘to do 
everything possible to remove,’ as 
you phrase it, ‘any obstacles which 
stand in the way of achieving full 
production and full employment.’ I 
feel, however, that in our case this 
can best be accomplished by an 
individual analysis of the particu- 
lar needs of Nash - Kelvinator, 
which include not only the prob- 
lems of the automotive industry, 
but of the electrical appliance in- 
dustry as well. 

“We certainly would not discuss 

details of our shortages, and the 
reasons therefor, with our com- 
petitors and, moreover, their prob- 
lems and their particular short- 
ages would not necessarily be the 
same as ours or in the same de- 
gree. 
STUDEBAKER WIRE: “Offer 
you make on behalf of interna- 
tional UAW-CIO to do everything 
possible to remove any obstacle to 
high level of production and em- 
ployment is sincerely appreciated. 
Ze want to take fullest advantage 
of it. 

“Therefore, we suggest that at 
earliest possible moment a meet- 
ing be arranged between Interna- 
tional officers UAW, officers of Stu- 
debaker Local No. 5 and top exec- 
utives of Studebaker... . 

“As of today (July 31) for 
third time since July 1, our pas- 
senger car production is stopped 
as result of supplier’s strike. We 
are confident that this meeting 
we suggest will be much more 
productive than any industry- 
wide meeting devoted to general 
discussion of general problems 
pro 
_ “Studebaker has fallen short of 
its original peacetime production 

goals by 68 percent primarily be- 
cause of strikes and slow-downs in 
the plants of its suppliers. .. . 

“According to a summary of 
Studebaker’s experiences, the 
company from Oct. 1 to July 1 
had an original schedule of 134,- 
500 units. Actual production dur- 

ing the period ran only to 43,011. 


Second quarter schedules of 75,- 
000 cars were shaved by circum- 
stances outside control of the 
company to an actual 17,290. 

“Our failure to attain scheduled 
production was due almost entirely 
to strikes and slowdowns in the 
plants of suppliers. The failure cost 
our hourly-rated employes, who are 
members of the UAW-CIO, approx- 
imately 15,000,000 manhours of 
work, or more than $20,000,000 in 
wages. 

“Notwithstanding our doubt as 
to value of general meeting, we 
will be glad to have representa- 
tive present if it is your final judz- 
ment that such a meeting should 
be held.” 

KAISER-FRAZER WIRE: “Your 
suggestion is constructive. Any 
action towards increasing produc- 
tion will have our full support.” 


GENERAL MOTORS REPLY— 
“We are interested to learn that 
the UAW-CIO International Policy 
committee at its recent meeting 
was deeply troubled by the reports 
from management that the auto- 
mobile industry cannot get into full 
production because of supplier 
strikes and material shortages. We 
are surprised that your committee 
has come to realize only at this 
late date the effect of long and 
widespread strikes on the produc- 
tion of automobiles. 

“Specifically, production has been 


forced to present low levels be- 
cause of: 
“1. The long General Motors 


strike which closed all of our plants 
for nearly four months, and some 
of them for almost six months. 

“2. Refusal of your union to per- 
mit men employed by outside con- 
tractors to work on reconversion 
and new construction during the 
strike. Your union even went so 
far as to attempt to stop all of our 
die work and tooling in outside 
shops. 

“3. Strikes in the steel, coal, glass, 
copper, electrical and railroad in- 
dustries, the effects of which are 
still being seriously felt. 

“4. Strikes in the plants of im- 
portant suppliers of parts after 
major strikes in the country had 
been settled. ... 


“Since most of the damage has 
already been done and the re- 
maining strike problems of some 
suppliers affect the production of 
individual car manufacturers and 
not the production of the indus- 
try as a whole, and especially 
since the settlement of these 
strikes are matters to be worked 
out between your union and these 
parts companies, nothing could 
be accomplished by a meeting of 
the car manufacturers and repre- 
sentatives of your union. Accord- 
ingly, no representative of Gen- 
= Motors will be present Fri- 

Dowde 


* * * 


PACKARD — “After giving 
thoughtful consideration to your 
letter of July 26 suggesting a gen- 
eral meeting of the top officers of 
the UAW-CIO union, who you state 
are familiar with the situation in 
the industry, and leading represen- 
tatives of management in the in- 
dustry, we cannot believe any prac- 
tical results could be accomplished 
by such action for the following 
reasons: 

“Individual companies have spe- 
cifie problems to solve in which the 
union of which you are president 
‘has a responsibility. As president 
of the UAW-CIO, these must be 
known to you through your sub- 
ordinate officers. We would wel- 
come the opportunity to discuss 
these problems directly affecting 
our individual operations with your 
top union officers, along with the 
officers of UAW-CIO Packard Lo- 
cal 190 representing our employes 
in our plant. We will arrange this 
meeting at your request.... . 

“Since building our first cars in 
October of 1945, there has never 
been a time when our own facili- 
ties to produce have limited our 
production. The limitation has al- 
ways been the supply of materials 
and units. 

“The strikes we are experiencing 
today, whether “wildcat” or au- 
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LLOYD LAFOND’S new Hudson dealership at Harlingen, Tex. LaFond started with 
Hudson about 10 years ago in a small way at LaFeria, seven miles from Harlingen. 
LaFond has turned over his original dealership at LaFeria to his father and he himself 
has taken the Hudson dealership at Harlingen. 





thorized by the UAW-CIO, will not 
necessarily alter total volume for 
the remaining period of 1946. They 
make expensive the limited produc- 
tion that can be accomplished, and 


know that you and your associates 
are now concerned by the problem 
of strikes and material shortages 
which for many months have pre- 
vented full output of automobiles. 


prevent the planning for even any]... 


moderate increase in schedules by 
preventing any accumulation of 
stock for that purpose. 

“The Packard meeting we sug- 
gest might be helpful along these 
lines to both parties, as limited op- 
erations reduce both our incomes 
below the point where we can af- 
ford to stay in business.” 


* * * 


CHRYSLER.—“It is gratifying to 


JACK 


“With that thought in mind we 
extend a cordial invitation to you 
to join with these UAW officials 
in discussing with us the facts, so 
far as Chrysler Corp. is concerned. 
We do not believe the situation can 
be dealt with on an industrywide 
basis in a joint conference such as 
you have called. — 


“Everything about making .an 





a 


automobile is peculiarly specialized 
and closely fitted together. The 
problems all are individual and 4 
town meeting can not resolve them. 


“So far as the strikes are con- 
cerned, presumably they are due 
to issues of one kind or another 
between the suppliers and the 
UAW or other unions. Chrysler 
Corp. can do nothing about these 
strikes outside its plants except to 
seek other sources of supply. 

“We think the difficulties due to 
present strikes outside our plants 
are matters that the UAW should 
deal with in the plants where the 
strikes take place. 


“To make up for _ shortages 
caused by earlier strikes, which is 
also imperative, the UAW could 
do a great deal now by encouraging 
its members to full attendance and 
full output at their work.”. . . 

* * * 


WILLYS-OVERLAND—Made no 
formal reply in accepting. Spokes- 
men cited the company’s record of 
labor harmony and indicated the 
Willys representati.e would invite 
Reuther to examine the concern’s 
problems first hand. 

* # * 


HUDSON—“We are glad to learn 
(See LABOR, Page 38, Col. 5) 
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Young Philadelphia artist has 300 cartoons printed in 


Heigh-De-Ho, unique newspaper for talented youngsters, 


organized under sponsorship of The Evening Bulletin. 


The Evening Bulletin has a little independent newspaper within itself — 
Heigh-De-Ho—a regular feature written for and by the young people of 


Philadelphia. 


The columns are open to all. Contributors receive one point for each 
article, poem or cartoon published. The youngster who earns six points 
becomes a Heigh-De-Ho “News Hawk.” There are now more than fifteen 
hundred regular “News Hawks”! 


Heigh-De-Ho was founded by The Bulletin in June, 1937. Since 
that time uncounted thousands of Philadelphians have written for it. 
Each daily mail brings in more than one hundred contributions. And 
Heigh-De-Ho now has its own radio program, a variety show presented 
every Saturday morning over The Evening Bulletin station, WPEN. 


Here, again, is another of the special activities which show how closely 
The Bulletin lives with the people of Philadelphia. These special activities 
help to explain why Philadelphians of all ages look to The Bulletin. . . 
why they trust its editorial content... why they use its advertising 
columns as their reliable shopping guide. 


* * * 


The Evening Bulletin is easily first in Philadelphia, with the largest evening 
circulation in America. It is read by four out of five Philadelphia families. 


IN PHILADELPHIA—NEARLY 


EVERYBODY 


READS 


THE BULLETIN 
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Record 315,615 in July... 





Supp 


lier Strike Trims 


Output to 77,758 


(Continued from Page 1) 


Settlement of the Dura strike 
last Friday is expected to bring 
slight relief to the auto produc- 
tion picture this week. However, 
several auto makers may be 

forced to trim August assembly 
schedules unless there is further 
easing of material shortages. 


For the first time since the end 
of World War II, auto assemblies 
have exceeded 1941 weekly rates. 
Last week’s tally was 5,233 vehicles 
over the 72,525 turned out in the 
comparable week in 1941, AUTOMO- 
tive News estimates show. How- 
ever, Plymouth, Nash and Lincoln 
were closed for model changeover 
in the like prewar period. 

The UAW-CIO question of why 
current auto production is only 
40 to 50 percent of plant capaci- 
ties was vividly answered last 
week in the operations of four 
car maker’s plants. 

Hudson assembly lines rolled 
only one day as a result of inter- 
ior trim and hardware shortages 
brought on by the Dura strike. It 


GM Production 
Rises Despite 
Strike Increase 


DETROIT.—General Motor’s 
production of passenger cars in 
the United States for the week 
ended July 27 rose more than 1,600 
units over the previous week de- 
spite a slight increase in the total 
number of supplier strikes current 
ly affecting GM production, C. E. 
Wilson, president, said last week. 

The improved U. S. car produc- 
tion was made possible because 
many of the recent supplier strikes 
are affecting GM’s Canadian divi- 
sions only while the strike situa- 
tion in this country is improving, 
Wilson said. 

However, the boost in produc- 
tion still fell more than 50 percent 
below output for the comparable 
week in 1941 when 42,094 cars were 
turned out. General Motors’ total 
U. 8S. production of cars for the 
year through July 27 is 227,938 
compared with 1,376,385 produced 
during the same period of 1941. 

Greatest improvement in produc- 
tion among the GM car divisions 
was shown by Cadillac, which as- 
sembled 666 cars. In the first three 
weeks of July, Cadillac had as- 
sembled only 132 cars because of 
material shortages. Likewise, Chev- 
rolet for the first time since V-J 
day, produced more than 10,000 
cars in one week. Chevrolet’s pro- 
duction was 10,321 compared with 
22,755 cars produced by that divi- 
sion in the comparable week of 
1941. 

Truck production fell off slightly 
with 8,385 units produced as com- 
pared with 8,762 produced during 
the week previous. Total produc- 
tion of trucks by GM this year 
through July 27 is 114,301 com- 
pared with 263,448 for the same 
period of 1941. 






IMPROVED AUTOMATIC 


r 
FACTORY SALES DIVISION 


me Ath Lt 


BATTLE CREEK 3, MICHIGAN 








appeared likely that Hudson would 
resume output this week. 

Studebaker was likewise forced 
to suspend passenger car building 
July 30, because of the Dura tie- 
up. The car assembly line is ex- 
pected to reopen today (Aug. 5). 

Nash and Buick were heki to 
only four days of assemblies last 
week. ° 

Nash was shut down July 29 as 
a result of a natural gas strike in 
Kenosha, Wis., while Buick was 
closed on the same day because 
of inadequate supplies of seat 
cushions. 

Further stifling of auto produc- 
tion is expected if the present sup- 
plier plant strikes continue. Ford 
Motor announced last week that 
all of its car and truck lines would 
be forced to close within five days 
unless material shortages are re- 
lieved immediately. 

Industry spokesmen last week 
viewed production as highly er- 
ratic with further curtailment of 
scheduled rates in the near future. 

Of last week’s passenger car as- 
semblies, General Motors’ divisions 
built an estimated 20,561 compared 
with 20,438 in the previous week. 
The corporation totaled an esti- 
mated 74,211 cars in July. 

Output at Chrysler Corp. last 
week hit an estimated 15,825, com- 
pared with 15,510 in the previous 
week. An estimated 62,927 cars 
were built by the corporation in 
July. 

Ford Motor turned out an esti- 
mated 12,569 cars last week, a 
slight drop from the revised count 
of 12,707 in the previous week. 


Production among the inde- 
pendents was nearly negligible 
due to the shutdowns. Packard, 
however, assembled an estimat- 
ed 1,312 cars last week compared 
with 1,295 in the previous week. 
Truck production gained slight- 
ly last week, totaling an estimated 
24,127 compared with 23,542 in the 
previous week. 


U. S. combined production of 
cars and trucks by week during 





duly, according to Automotive 
News estimates, was as follows: 
SD NES Sdcd calaeedcen 42,300 
Second week ............ 70,097 
Third week .............. 16,001 
Fourth week ............ 80,546 
Last 3 days of July 47,671 

DUNNE i. 6% bik ns 4 Saepesarsd'd 315,615 

7 a +” 


Body Parts Shortage 


Halts Crosley Output 


MARION, Ind. — Operations of 
Crosley Motors, Inc., assembly 
plant here were suspended tem- 
porarily Tuesday and 350 employes 
released. E. A. Taylor, general 
works manager, said the company 
had been unable to obtain enough 
body parts to continue production. 

He reported operations likely can 
be resumed today (Aug. 5). The 
plant has shipped 500 cars since 
opening in May. It has been found 
that shipment of the small-sized 
automobiles by box car is most eco- 
nomical and a large proportion of 
the production has left the plant 
that way. Many are driven away 
under their own power, however. 





N.Y. Auto Phone Charge 


Set at $22 a Month 


NEW YORK.— Motorists de- 
siring two-way radiotelephones 
will pay $25 for installation and 
a minimum of $22 a month 
thereafter for local service, the 
New York Telephone Co. has 
announced. The monthly rate 
includes a flat $15 rental fee 
and a minimum of $7 for 15 to 
20 local calls. Long-distance calls 
will be extra. 

It is planned to launch the 
service about September, contin- 
gent upon the approval of the 
Federal Communications com- 
mission. Motorists will be able 
to call any phone in the Bell 
system. 





Car, Truck Outp 


ut Estimates 


By Automotive News 








P. er Cars 
(0. 8. ONLY) 
Weeks Ended Aug. 3, July 27 
Week Week Jan. 1 Jan. 1 
Ended Same Ended Total to to 
Aug. 3, Week July 27, duly, Aug. 2, Aug. 3, 
1 1941*+ 1946* 1946* 1941*+ 1946* 
GENERAL MOTORS 20,561 31,988} 20,4388 74,211 1,601,954} 248,499 
SEE, Gas hss ccs swe 2,847 1,563 8,518 14,505 246,690 48,349 
bs woes 0 ee sa 684 Closed 666 1,209 44,141 8,925 
Chevrolet ......... 10,653 25,110+ 10,321 37,684  921,5607 121,565 
Oldsmobile ........ 2,995 1,123 2,622 9,366 172,882 33,510 
BD wcvcncccccee 3,382 4,192 $3,311 11,447 216,681 41,150 
CHRYSLER ......... 15,825 9,041+ 15,510 62,927 798,4467 298,132 
DE 2602 %00 0-860 1,474 1,441 1,496 6,545 73,086 338,150 
DL ei t's vec v06e a 4,562 5497+ 4,492 18,357 + 92,495 
Plymouth ......... 7,356 Closed 7,148 28,767 357,257+ 121,058 
Chrysler ........... 2,433 2,103 2,374 9,258 107,142 41,429 
EY! giro we dct tceeeus 12,569  18,462+ 12,707 50,656 723,587+ 196,252 
CAs 0-5 suet <odaie 10,245 16,615+ 10,354 41,514 680,265+ 164,784 
ED kg Sasies conn 471 Closed 451 1,722 12,646 4,641 
Mercury ........... 1,858 1,847 1,902 7,420 80,676 26,827 
EE Sats Vans 6s s<0 a2 2,012 Closed 2,378 9,566 52,985 50,894 
STUDEBAKER ...... 612 2,690t 1,764 7,189 85,576+ 29,407 
vives acess 628 1,008+ 2,802 10,325 47,051+ 47,177 
PACKARD .......... 1,312 1,076 1,295 5,121 44,024 17,548 
CROSLEY .......... 112 N.A. 110 466 N.A. 703 
MISCELLANEOUS .. 8,265t 260,126+ 
Total Cars, U. S.... 53,681 72,525+ 57,004 220,461 3,608,749; 883,617 
Note: 1941 figures include cars and trucks, U. S. and Canada. 
Commercial Cars 
(0. 8. ONLY) 
Week Week Jan. 1 
Ended Ended Total to 
Aug. 3, duly 27, duly, Aug. 3, 
1946 1946* 1946* 1946* 
CHEVROLET ............... 7,574 7,055 30,277 111,742 
DT SE GSSsénbevcvesdevs secs 4,456 4,100 15,817 88,533 
IN a'sib wb GEd > 6 6'00-6.06 000 3,337 3,322 12,372 71,222 
INTERNATIONAL ......... 2,964 2,962 12,784 60,992 
SEG sad sdew vie 1,825 1,886 7,440 338,049 
STUDEBAKER ............. 1,126 1,188 5,061 29,881 
DP CNUs Geis Sees ee ck esccee ses 1,348 1,330 5,611 11,476 
Ee Ue Lb 6c Sell we ese wes 403 511 1,604 7,943 
EE Saks So aes apes new earns 351 340 1,162 5,606 
TE Drains osce'ess vbawee see Closed Closed Closed 5,023 
DIAMOND T ............... Closed Closed Closed 4,836 
ESAT ere 169 171 696 3,675 
eee 22 136 398 1,868 
MISCELLANEOUS .......... 557 546 1,992 18,677 
Total Trucks, U. S......... 24,127 23,542 95,154 449,528 
Total Cars, Trucks, U.S.... 77,758 80,546 $15,615 1,333,145 
Total Cars, Trucks, Canada 2,146 4,483 16,451 72,980 
Grand Total, Cars and 
Trucks, U. S. and Canada.. 79,904 84,979 332,066 1,406,075 


*Revised. *Includes trucks. N.A.—Not available. Miscellaneous includes 


Autocar, Divco, Marmon H., Brockw 


ay, Four-Wheel Drive, Sterling, etc. 


New Darrin Car Features 


Design, Engineering 


LOS ANGELES.— Beauty and 
advanced engineering have been 
merged in the “Darrin,” newest 
car built by Designer Howard 
Darrin and presented at a special 
press preview here last week. The 
sleek five- passenger convertible 
has many advanced mechanical 
and engineering features. 


Darrin, who styled the Kaiser- 
Frazer bodies and the $6,000 Dar- 
rin-Packard, declared, “it has al- 
ways been my ambition to build 
my own car in volume production, 
incorporating design and engineer- 
ing features developed during 20 
years of automobile designing and 
building experience. This car is 
my answer—it will sell under 
$2,000.” 


Darrin pointed out several of 
the tested features of his car, 
such as square chassis construc- 
tion providing a side bumper for 
greater safety; hydraulically op- 
erated windows, doors and front 
seat, and one-piece curved wind- 
shield. 


Performance of the car is said 
to be unusually good, due princi- 
pally to its weight-saving features. 
The Darrin has only 24 pounds 
weight per horsepower, against 30 
pounds on comparable cars. 

The body panels are unusual— 
front fenders and hood are in one 
piece and lift hydraulically to al- 
low motor inspection and adjust- 
ment; rear panel is also one piece 
and gives a smooth, finished line 
to the car. 


The rugged frame construction 
is one of the outstanding features 
of the car. A six-inch box frame 
chassis forms the outside structure 
of the car and serves as a side 
bumper, protecting the body. The 
passenger compartment seats three 
persons comfortably on the 60-inch 


cushion in front, and two in the 
rear. 

Weighing only 2,400 pounds, 
the car has fine riding qualities 
due to the low center of gravity 
and torsion-bar suspension in the 
chassis. 

No delivery promises were made 
either as to time or quantity, but 
Darrin stated that production plans 
and engineering had been started 
over 18 months ago and that 
Hayes Mfg. Co., Grand Rapids, 
Mich., one of the largest indepen- 
dent body manufacturers in the 
world, had assigned their Harrison 
St. plant for the Darrin. At present, 
Hayes is building 50,000 station wa- 
gon bodies for Willys-Overland and 
all the body doors for Kaiser- 
Frazer. 

R. L. Clark, president of Hayes, 
and A. L. Nelson, chief engineer, 
were shown in the documentary 
film testing the Darrin. The engi- 
neering staff of the Hayes corpora- 
tion have for several months been 
working with the Darrin Motor 
Car Co 

Specifications of the Darrin are 
as follows: 

Wheelbase, 115 inches; overall 
length, 185 inches; overall width, 
68 inches; Overall height, 56 
inches; tread, 54 inches; seat 
width, front, 60 inches; seat width, 
rear, 45 inches; weight, 2,400 
pounds; suspension, front, torsion 
bar; back, semi-elliptic; frame, 
box frame, forming body floor and 
side rail, 6 by 2 inch box section; 
transmission, standard; turning ra- 
dius, 20 feet. 

Engine, Continental; number of 
cylinders, six; bore and stroke, 
3 3/10 x 4 1/2; piston displacement, 
226 cubic inches; maximum horse- 
power, 100 and 3,600; lubrication, 
full pressure; valve arrangement, 
“L” head; piston material, alum- 
inum; cooling system, circulating. 


Labor 


(Continued from Page 37) 

from your letter of July 26 of your 
concern over the production situa- 
tion in our industry and of your 
desire to remove any obstacles 
which stand in the way of achiev- 
ing full production and full em- 
ployment. Your offer to cooperate 
is most welcome. 

“However, we feel that the prob- 
lem could be resolved more ex- 
peditiously through individual com- 
pany meetings rather than through 
a general meeting such as you pro- 
pose. In order to provide relief you 
must finally get down to considera- 
tion of the problems of each indi- 
vidual company and these problems 
involve such a vast amount of de- 
tail that they could not easily be 
handled in a general industry meet- 
ing.” 

* + * 

UAW-CIO Vice-President Rich- 
ard T. Leonard, national Ford di- 
rector, following the refusal by 
Henry Ford II to participate in the 
joint production conference, de- 
clared: 

“According to the U. S. Depart- 
ment of Commerce, materials held 
in the inventory by the automobile 
industry are now 130 percent above 
prewar normal levels. In spite of 
these huge inventories of materials 
and parts, the auto industry claims 
that shortages have throttled pro- 
duction. This can only mean that 
some companies have been able to 
hoard up surpluses of critical ma- 
terials needed by their competitors, 

“Company A, with a surplus of 
gears, cannot get into produc- 
tion because it is short on body 
hardware. Company B, with a 
surplus of body hardware, cannot 
itself get inte production because 
it lacks the gears locked up in 
Company A’s inventory. 

“This is the simple and true fact 
of the auto industry’s production 
failure. The executives who de- 
manded immediate lifting of ma- 
terial control in the name of free 
enterprise should now know that 
their own production is being 
choked off by the lack of material 
controls. . . . 

“It is regrettable that their atti- 
tude in staying away from the con- 
ference is one of a hands-off policy. 
For their very presence would have 
strengthened their announced pol- 
icy of a better labor relations be- 
tween the union and the Ford Mo- 
tor Co.” 2 eS 


Vet Vacation Pay Stirs 


GM-UAW Court Clash 
DETROIT.—A legal battle be- 
tween General Motors and the 
UAW-CIO over the issue of vaca- 
tion pay for returning war veterans 
was in the making last week. 




















Walter P. Reuther, UAW presi- 


dent, declared that the Selective 
Service act requires that veterans 
now returning to their jobs must 
be paid full vacation allowances 
for 1946. 

GM has refused to pay the allow- 
ance, Reuther said, because such 
allowances are based on 1945 earn- 
ings and the men were in service 
last year. The union will take court 
action against the alleged violation 
of the act, he said. 

Corporation spokesmen declined 
comment, beyond saying that the 
matter would be handled on a legal 
basis if the union carries out its 


OVER 56 MILES of upholstery material 
is represented in this growing mountain of 
cloth that will beautify the interiors of 
the 1947 Kaiser and Frazer. Selected by 
Cari Spencer, color expert, the cloth wil 
harmonize with the seven exclusive body 
colors featured on both cars. The at 
stockpile, being examined by Gwen Jones, 
will upholster 10,000 cars. 
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HELP WANTED 


PRODUCTION MANAGER competent to 
handle all phases of an overseas auto- 
motive assembly plant. Must speak 
Swedish fluently and preferably be of 
Swedish extraction. Salary open. Loca- 
tion, Sweden. Box 1331, c/o Automotive 
News, Detroit 26. 


CHEMIST—Automotive Products. Knowl- 
edge of sound dampening, adhesives, 
saturated felts preferable. Desirable 
that applicant be capable of supervising 
group of Automotive Products Chemists. 
Permanent position with long  estab- 
lished, progressive company. Excellent 
opportunities for advancement for right 
man. Location, Metropolitan New York 
area. Send resumes to Box 1329. c/o 
Automotive News, Detroit 26. 





EXPERIENCED MECHANIC WANTED 
Live in Colorado, the finest climate in 
USA. We need two experienced Packard 
mechanics. We have a new building and 
new modern equipment. A good proposi- 
tion for the right man. Box 1316, ¢/o 
Automotive News, Detroit 26. 





PARTS MANAGER: Having complete 
knowledge of Chevrolet parts, passenger 
and trucks. Must be able to take com- 
plete charge of this phase of business 
for large Chevrolet dealership in Detroit. 
Unusual opportunities for right man, sal- 
ary and bonus. Give full details of ex- 
perience and ability. Box 1340, 
Automotive News, Detroit 26. 


WANTED—COMBINATION METAL MAN. 
Experienced on seat covers. Top wages, 
best of equipment—by an old estab- 
lished Packard dealer. Enright Motor 
Co., Sth and Olive St., Leavenworth. 
Kansas. 


c/o 


POSITION WANTED 
AUTOMOTIVE SERVICE EXECUTIVE 


highly experienced both General Motors 
and Chrysler Motors products. Wishes 
new connection with large distributor or 
dealer. Specialist in organizing and oper- 
ating service and parts departments. 
Will travel. Best references. Box 1321. 
c/o Automotive News, Detroit 26. 





EXPERT IN FIELD SERVICE and han- 
dling of service complaints looking for 
opportunity where 25 years exverience 
in this work can be capitalized. Ex- 
perience includes setting up service sta- 
tions with equinment lines, retail and 
jobber sales and four years of motor 
pool supervision in Army Ordnance. Not 
adverse to traveling. Like eauinment 
sales and installation. Box 1339, c/o 
Automotive News, Detroit 26. 


HAVE HAD 20 YEARS EXPERIENCE. 
sales, buying. and management. 10 years 
with present employer. Would be inter- 
ested in running a deal for someone. 
Can furnish Al references. Prefer town 
of 12,000 to 29.000. Avafilable in 30 
days. Box 1318. c/o Automotive News. 
Detroit 26. 


GENERAL OR SALES MANAGER. Dis- 

tributor, dealer, 11 years automotive 
experience, 4 years general manager, 
former dealer. aggressive and capable. 
Age 33, location immaterial. excellent 
references. Box 1334, c/o Automotive 
News, Detroit 26. 


DEALERSHIP FOR SALE 


DEALERSHIP, TOP TWO, 400 cars, in 
Central Calif., near Oakland. 12,000 feet. 
new building. Will net between $40.09 
and $50.000. Will require approx. $195,- 
000 including building. Box 1335, c/o 
Automotive News. Detroit 26. 


NEW CAR DEALERSHIP in Pennsylvania, 
with ultra-modern building, 9,000 square 
feet floor space. Gas station, showroom, 

department, parts room and 
body shop. Profits will return original 
investment within ten Price 
$100,000. Box 1338, c/o Automotive 
News, Detroit 26. 

100 CAR CONTRACT—Central Calif. Re- 
Mable make. New showroom and offices. 
Nice service dept. 75 ft. frontage on 
auto row. 4 yr. lease and option to buy. 
Fully staffed and equipped. Sale price, 
$50,000. Box 1337, c/o Automotive News, 
Detroit 26. 


DEALERSHIP WANTED 


DEALERSHIP WANTED—Preferably in 
the South. Will pay cash for dealership 
with 500 to 1,000 new car potential. 
Will purchase complete inventory. Will 
assume lease or buy building. Replies 
will be kept strictly confidential. Box 
1336, c/o Automotive News, Detroit 26. 


BUSINESS FOR SALE 


AUTO ELECTRICAL SHOP, equipment, 
tools and stock. Midwest location. Priced 
right. Box 1326, c/o Automotive News, 
Detroit 26. 





Recapping Shop for Sale 
Equipment Like New 


600x16 Recapping mold. 

650x16 Recapping mold. 

Vuleanizer for all size tires. 

Tire Buffer complete. 

Alr Bags, Rubber Cement, Vulcanizer 
everything complete— 


units, 
$1085.00 


Send 20% with Order, Ship Balance 
Sight Draft 


MAC’S TIRE SHOP 





torship for a recognized line of tires, 
batteries, slip covers, and other type 
accessories. Write Box 1328, ¢/o Auto- 
motive News, Detroit 26. 


B OPPO 


ATTRACTIVE PROPERTY. Upper New 
York state. Ideal automobile or truck 
agency. Several franchises available. 
Partnership or sell $22,500. Terms. Ex- 
ceptional opportunity. Box 1333, c/o 

Automotive News, Detroit 26. 
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Millard F Denyes 


TORQUEY 





"NOT ONLY DOES IT ‘SHIFT FOR ITSELF. BUT! HAD TO SLAP THIS ONE” 


USED CARS FOR SALE 








Come Get Them 
USED CARS 


I am back in the wholesale 
business again. 
39 to 47’s 


DOC GREINER 


Madison & Seventeenth Toledo, Ohio 





USED CARS FOR SALE 


Automobiles Wholesale 
All Makes — All Models 
Detroit’s Largest Wholesaler 
CENTRAL SALES 


16220 Livernois 
University 27317 








Detroi 


oe 








USED CARS WANTED 





SEVEN PASSENGERS, limousines, large 
fives; cars must be clean. Prices 
reasonable. McCLINTOCK - CADILLAC, 
Lansing, Mich. 


WE BUY ARMY SURPLUS VEHICLES 
new or used, any quantity, any size. 
Good condition important. The Queen 
City Chevrolet Company, 6th and Syca- 











more, Cincinnati, Ohio. Parkway 4880. 
TRUCKS FOR SALE 
TWO NEW SEMI TRAILERS equipped 


with stakes, air brakes, 11.00x20 tires. 
$1695 each. Rhodes-Walker Chevrolet, 
204 McCorkle Ave., South Charleston, 
West Va. 


SALE—CLEAN TRUCKS. 2 LWB 
6x6 GMC dump trucks. Inside body di- 
mensions 12/3”x6’8”x14”. 15 6x6 GMC 
trucks. One 1941 Army built chemical 
crash. 10 wheel fire truck with 22R 
Continental motor, 1900 actual miles. 
General Truck Company, Inc., 426 W. 
Morehead St., Charlote, N. C. 





FOR 





BUSES WANTED 





WE BUY BUSES of all’ makes and models, 
any quantity. Also bus chassis. LINN: 
BAKER EQUIPMENT CO., Lansing, 
Michigan. Phone 838814. 








BUSES WANTED 

Used school buses not older than 1937 

model. Good condition important. Any 

quantity. 

QUEEN OITY OHEVROLET OOMPANY 
Ohio 


6th & Sycamore St. Otneinnati, 
Parkway 4880 





ceutiiinignitanacesinieipenittataniiniaesnnannamaninsiasiniamnamamapinetenitinieta 

WE NEED 25 SCHOOL BUSES and walk- 
in buses—29 to 46 models, short or 
long wheel base. Write or wire descrip- 
tion and prices. McCaa Chevrolet Com- 
pany, West Memphis, Arkansas. 


NEW BUS OHASSIS WANTED 


Will purchase any number of new 
Chevrolet, Ford, In » Dodge, 
and all other makes of chassis for im- 
mediate or reasonably early future de- 
livery. Prompt cash transaction. Those 
selling bus chassis to us NOW can de- 
pend upon continued future sales for 
come as we are one of 


Oklahoma, 
factory or 











BUSES FOR SALE 





REO 1940 BUS, Wayne 40 passenger, adult 
body, vacuum door, heaters, shock ab- 
sorbers, engine completely overhauled, 
$2,250. General Truck Sales & Service, 
1626 W. Fon du Lac Ave., Milwaukee 5, 
Wisconsin. 





21-PASSENGER SCHOOL BUS BODY on 
1936 Ford chassis. In good condition. 
Zeder Motor Sales, Inc., Bay City, Mich- 
igan. Ph. 7581. 





TWENTY-ONE PASSENGER BUS on a 
1937 Ford chassis, in fair condition. Has 


heater, good rubber, good riding seats. 
E. E. Peterson, Alma College, Alma, 
Michigan. 





SHOP EQUIPMENT FOR SALE 





ELECTRIC SIGN ‘‘Auto Laundry’’ neon 
letters, size 6’ by 4’. Price $50.00. Hud- 
son Hempstead Motors, 328 Fulton Ave.. 
Hempstead, L. I., N. Y. 


FOR SALE—Manbee wheel balancer, mod- 
el B-2, Serial 899, mileage 647, condition 
good, crated FOB Fayette, Ala., $125. 
Dobbs Motor Co., Fayette, Alabama. 


FOR SALE—One used Bendix coudrey 4 
wheel brake tester, ramp back off type 
6 inch single faced dials—% H.P. mo- 
tors model No. 112000 with 2 front 
Robinson Air Jacks—best offer. Lawder 
Bros., Inc., 6900 Vincennes Avenue, Chi 
cago 21, Illinois. 


FRAME MACHINE, BEAR. Just 
new. Will sell for cash or trade for 
new or used automobile. Bassett’s Ga- 
rage, Oak Harbor, Ohio. 


ONE HEYER FORD Laboratory test set, 
like new. Blaine C. Watson, Ford 
Agency, Linesville, Penna. 





NEW BARRETT BRAKE LATHE, truck 
and automotive, complete with acces- 
sories. Ashtabula Nash Sales, 808 Pros- 
pect St., Ashtabula, Ohio. 





FOR SALE—1 used National cash regis 
ter, 900 class, 4 drawer type. In good 
condition. Best offer. LAWDER BROB6., 
—— Vincennes Ave., Chicago 21, 





FIRESTONE COUDREY Brake Tester. 
Nettleton Auto, Medina, Ohio. 





SHOP EQUIPMENT WANTED 





for each drawer and grand total. Write 
Duval Motor Company, P. O. Box 2299, 
Jacksonville, Florida. Give price, de- 
scription and where machine can be in- 
spected. 





ANTIQUE CARS FOR SALE 





1914 MODEL T TOURING, excellent con- 
dition, for sale or trade for new Ford 
or Mercury station wagon. Rodney A. 
Bell, R. 1, Mt. Vernon, Ohio. ° 





FOR SALE—1i1908 Ford touring, perfect 
running condition. Donald Cargould, 
Peninsula, Ohio. 





TIRES WANTED 





WANTED—Five 650x16 white sidewall 
tires. Must be new. Will pay good price. 
Ethel Schmidt, Manlius, [Il. 
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PARTS WANTED 


WANTED PAIR auxiliary seats for 1941 
Chrysler Crown Imperial. Forster-Riggs, 
Inc., 815 8. Main, Tulsa, Okla. 








WANTED CHEVROLET AND FORD six- 
teen inch wheels. Also six, seven and 
eight inch truck wheel joblots of auto- 
motive parts and equipment, new or 
used. Auto Surplus Co., 1426-32 Zuni 
St., Denver, Colorado. 


rear ends and wheels. 
parts for jeeps are wanted. What do 
you have to offer? Wilkinson Wrecking 
Co., Box 116, Ocala, Florida. 





WANTED—One (1) 1928 8-cylinder Lincoin 
block. Bagby Hall Motors, Lincoln and 
Mercury dealer, 200 East Pearl, Jack- 


Improved Automatic son, Mississippi. 


TOW PILOT—17® |, 
Bumper to Bumper Tow Bar 
TOW PILOT ADAPTOW 
COUPLERS 
A Timely Accessory Adapter for 
Easy Hook-Up on 1946 and Over- 
size Box-Style or Fold-Over 

Type Bumper Cars. 
Per Set (2 Couplers)—$750 


ll mses 

WANTED—Radiator shell and center grille 
for 1940 Packard, model 110, 6 cylinder. 
Fenderville Collision Service, 228 E. Erie 
Street, Painesville, Ohio. 


CYLINDER HEAD —Lycoming six or 
equivalent 1936 Auburn six. Will pa 
bonus. Hodges and Hodges, 5914 Liberty 
Heights Avenue, Baltimore 7, Md. 


< 


ees 
WANTED ANY OR ALL of the following: 


Dealers nue <o7as, ‘ 1914846 shield, 1314347 
shield, ender, 1312649 fender, 
Improved Model ONE-MAN 1394998 fender, 1313646 plate, 1313669 


deflector, 1313325 Louvre. Wire collect. 


RED ARROW TOW BAR 
Minton Chevrolet, Inc., Logan, W. 


Bumper to Bumper Universal 
“Vv” Type (folding) with 
Controlled Steering Guide Cables 
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TOW BAR SALES CO. 


FACTORY DISTRIBUTORS 


Va. 


AOCESSORIES FOR SALE 


ATTENTION CAR DEALERS—Auto seat 
covers custom-tailored and universal, in 
fiber and sailcloth. Perfect Fit Cover 
Company, 1776 Broadway, New York. 














TOW BARS—TRAILER HITCHES MISCELLANEOUS 
100 S. Citnton St. Chicago 6, Il. 
ANDover 8888—DOR chester 8373 
REB G—Crankshaft - 
Order Today Immediate Delivery a Gal motatlising John P. hanes 
Write or Wire for FREE Literature Motor Co., Inc., 800 Commerce 8t. 
Lynchburg, Virginia. : 
PARTS FOR SALE LT 
HUDSON MOTOR, carburetor, transmis- 
sion, differential rebuilding. Extra 
Large Stock 


prompt service. Strictly Hudson, nothing 
Lima, 


else. Wilsey Sales, 


COIL SPRINGS 


Chevrolet Passenger 39-46, $5.50, 
25% Discount 


Bickham Chevrolet Co. 
Franklinton, La. 





U. S. RUBBER 


FLOOR MATS 


RUBBER AND FELT BACK 


39 Chevrolet ............ ea. $2.49 

38 Ohevrolet ............ ea. 2.49 

FENDER SKIRTS: 1942 Buick 51, not Universal 36x38 ........ ea. 2.28 
damaged, original chrome strips. Smith Universal 53x39 ---6@. 2.56 


Lots of 10 or over, FOB Revere 


COOPER-LEWIS CO., INC. 
765 Parkway Revere, Mass. 


Sales, 1933 8S. 
Wayne, Indiana. 


FOR SALE—Two hundred Dodge, 
outh and Dodge truck used motors. Col- 
lins Sweatt Motor Co., North Main at 
A 8&t., Joplin, Mo. 


LARGE STOCK 267795 steering gears as- 
sembled, 25% discount, 40-42 Chevrolet 
and GMC trucks. Bickham Chevrolet, 
Franklinton, La. 


NEW SURPLUS PARTS FOR CHEVRO- 
LET. Many critical parts. Discounts 
from 40% to 55%. Send orders. Ask for 
list. FOB Pittsburgh COD. SPEEDWAY 
DISTRIBUTING CO., 5744 Baum Blvd., 
— 6, Pa. Telephone EMerson 


ONE SET REAR SPRINGS for 1937 La- 
Salle. Also one set 1939 Model 61 Cadil- 
lac rear springs. Made special. Price 
$33 per set. Bill Holler Motor Sales, 
DeLand, Florida. 


Calhoun, 








STEEL BEAMS 


In stock, and available immediately, 
steel beams 40’ and 50’ long for ga- 
rage or showrooms if we can get two 
medium priced cars, new, at even 
dollar exchange. 





Queensboro 
Structural Steel Co. 


47-29 VAN DAM 8ST. 
Long Island City, New York (1) 











PONTIAC 
PARTS WHOLESALERS 
Fast Mid-West deliveries. Excep- 
tionally large stock on hand. 
Prompt, courteous treatment. 25% 
discount to dealers. We want your 
business. We can help you. 


Thoms Pontiac, Inc. 
Phone Forest 8992 











ATTENTION ! !! 
EX-SERVICEMEN 











5225 Delmar Blvd. St. Louis 8,Mo.| Automotive News will gladly insert 
Position Wanted ads in this section, 

— of charge, a ge or women who 

ve been honorably discharged from 

PONTIAC PARTS mill service, providing appiteast 

We have one of the largest stocks of aouae ee erg = 
genuine Pontiac parts in New Eng- . “ oe ie of the 
land. All parts shipped ©.0.D., same automotive industry. Weleome home; 


day order is received. 
discount to all dealers. 


25 percent 











1971 Mass. Ave. Cambridge 40, Mass. GEOnGS M. SLOCUM, Fultmter 
& 
i2e4- Goad Recaps 
GradeF GradeCandA 
Rubber Rubber 
GO. a o's ines $5.95 $6.95 
Se 6.95 7.95 
WOUND: coccccsce Sa 8.95 


Good Used Tires, All Sizes, Plenty of Tread. 
Most Tires Have Original Tread, $3.95. 


Lots of 100 or over, extra 10% off. No order less 
than 25 tires—price F.0.B. Send 20% with order. 


MAC’S TIRE SHOP 


1189 COLUMBUS AVE. SPRINGFIELD, MASS. 
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Setlon cha, et iivinttaniiieen nen ne reaper 


Sate oh ngs enema eee weno sty 


Tomorrow an enemy could conceivably reduce 
great chunks of our continent or of Europe to a 
bleak, glacier-covered wilderness! 

Rear Admiral Luis de Florez, Deputy Director 
of the Navy’s Office of Research and Inven- 
tions—in an American Magazine article titled 
Weather—the New Super Weapon—describes for 
you man-made weather and other equally 


terrifying war weapons. As one of America’s out- 
standing authorities on modern warfare, he insists 
we no longer dare think of war in terms of 
outmoded tanks, ships and planes. In simple, 
forceful language, he offers his alternative to 
the horrors World War III could bring. You'll 
find it all in the September issue of The Ameri- 
can Magazine, on sale today. 


COLD FACTS 


Admiral de Florez knows that what he has to say about the 
weapons of World War III... and how to avoid ever having to 
use them .. . can reduce the possibility of another war—if the 


right audience is there to listen. 


That’s why this vitally important message appears in the 
pages of The American Magazine. 

For The American Magazine delivers — in more than 
2,500,000 homes — men and women who read with interest 
and understanding. ..who want to know what is going on... 
and are ready to do something about it. 

Important people are quick to write for The American 
Magazine’s audience when they have something important to 
say. Such an audience will respond to your advertising 


| message, too! 


is -peopte TURN TO SAY WmPoRtA 


NT THINGS 


THE CROWELL-COLLIER PUBLISHING COMPANY, 250 PARK AVENUE, NEW YORK 17, N. Y., PUBLISHERS OF THE AMERICAN MAGAZINE, COLLIER’S, AND WOMAN’S HOME COMPANION 





